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PERSONALINJURY COVERAGE 


Home, North America, American 
Eagle, Federal, Home F. & M. 
on Property Protection 





Over $11,000,000 of property and lia- 
bility insurance has just been placed on 
the new Triborough Bridge in New York 
City, the $60,300,000 structure connecting 
Manhattan, the Bronx and Queens Coun- 
ty, Long Island, which was opened to 
trafic last Saturday. The “all risk” cov- 
erage insures just the three bridges, the 
approaches and the long viaducts con- 
necting the bridges not being insured. 
However, the liability insurance, with 
limits of $50,000 to $500,000, protects the 
owners of the bridge, the Triborough 
Bridge Authority, against liability for 
personal injuries sustained on any part 
of the entire bridge structure. All the 
insurance has been handled for the as- 
sured by E. Tracy Lanterman, superin- 
tendent of insurance and claims of the 
Port of New York Authority, whose 
services have been loaned to the Tri- 
borough Bridge Authority because of’ his 
wide knowledge of bridge insurance in 
the New York City area. 

Extent of Insurance 

The all risk insurance, written for 80% 
of the replacement cost, covers the East 
River crossing, a suspension bridge, in- 
cluding the towers and anchorage, cables, 
pliers and suspended structure for $5,- 
480,000; the Harlem River crossing, 
a vertical lift bridge, including portion 
of the Manhattan approach viaduct, for 
$2,520,000, and the Bronx Kill crossing 
for $707,200. All this insurance carries 
a 1% deductible clause. Use and ocecu- 
pancy insurance amounting to $2,843,750 
has been secured on the new Inland 
Marine Underwriters Association use 
and occupancy bridge form, with en- 
dorsements. 

Five of the leading fire-marine insur- 
ance groups are participating in the mul- 
tiple risk property damage insurance. 
The companies include the Home, taking 
30% of the insurance; Insurance Co. of 
North America, with 25%; American 
Eagle, with 25%; Federal, Chubb & 


(Continued on Page 28) 
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The London & Lancashire Insurance Company, Ltd. 
London & Lancashire Indemnity Company 
Law Union & Rock Insurance Company, Ltd. 
Standard Marine Insurance Co., Ltd. (ire best) 
Safeguard Insurance Company 


Departmental Offices at 
Hartford, NewYork 
Chicago and San Francisco 
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Fatalist 


If a fatalistic General Agent says, in the hearing of his 
producers, “Oh, well, we always have a slump in Summer, and 
always will, and especially in a presidential year,” and backs 
his opinion by stimulation do-nothingness, his Agency produc- 
tion will inevitably slump during the Summer months. 


The energetic, resourceful General Agent scoffs at the 
Summer situation, and leads his Agents in challenging its 


necessity. 


For example, an aggressive General Agent determined to 
smash the “no business in Summer” legend, by making June 
into the best of all of his Agency’s 60 years of monthly periods. 
It was accomplished—in volume, lives, and premiums. 
all came from full-time men and women. 
exceeded last June’s by 165%; paid lives by 93%; paid life 


insurance premiums by 148%. 


This splendid achievement gave the Agency on July 1 a 
48% plus over the first half of 1935, and a paid-for equal to 


that of last year’s first 9 months. 


Same Summer, same business conditions, same capable 
salesmen as in “Summer slump” Agencies. The difference, the 
He did not retreat! 


man at the top!—he led! 


oa 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. KInGsey, President 


Independence Square 


And 


Paid life insurance 
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A SOUND RECOVERY SIGN 


President Parker of American Ser- 
vice Bureau Gives Results of 
Cross-Section Study 


One of the most stimulating develop- 
ments in several years from a life in- 
surance standpoint is the increasing 
number of applications for new life in- 
surance that are coming in to the com- 
panies from agricultural sections of the 
country and from wage earning groups 
as shown in the semi-annual survey of 
life insurance applications conducted by 
the American Survey Bureau of Chicago. 
The significance of the evidence of in- 
creased buying power by farmers, ranch- 
ers, factory workers, foremen, clerks and 
others engaged in manufacturing pursuits 
is regarded by life insurance executives 
as one of the soundest developments in 
recovery. 

Fundamental Industries Improve 

The American Survey Bureau based 
its study on more than 10,000 applica- 
tions for new insurance covering June 
business chosen more or less at random 
but selected to represent a cross section 
of submissions to American Life Con- 
vention member companies. President 
Lee N. Parker of the Bureau in his 
analysis of results stated, “While manu- 
facturing executives and owners lead the 
survey in average amount of insurance 
applied for those engaged in manufac- 
turing pursuits as workers have applied 
for life insurance during the past month 
in greater numbers than at any time 
during the past several years. Improve- 
ment in fundamental industries is fur- 
ther supported by the increase in num- 
ber of buyers of life insurance engaged 
in the building trades, this trend also 
reflecting better conditions in the lum- 
ber business, more lumber dealers, opera- 
tors and employes also buying life in- 
surance this June than for the past sev- 
eral years.” 

Auto Classifications Gain 

Individuals in the automobile trades, 
as would be anticipated by the great 
strides made by that industry in the 
last six months, showed much improved 
buying power. Government employes, 
however, showed substantially less, es- 
pecially in the postal service and on U. 
S. relief projects. 

The department store classification, 
due to easing of money, the soidiers’ 
bonus and other factors, showed im- 
provement. The beer and liquor busi- 
ness was improved, as were engineers, 


(Continued on Page 13) 
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Styles change, but School keeps | *™ 
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Nearly 35 years ago, The Travelers organized the first training school in the insurance business. ho 7 
8 Sales.” 
Indeed, it is the second oldest vocational training school in existence, having been founded almost coin- - sug 
m 
; less affe 
other an 
the level 
— ‘ wells Pointing 
It was founded on the principle that no man can know too much about his business. This is most great fa 
effects « 
emphatically true of insurance, for no product or service is more closely concerned with human welfare. oy ie 
£ ) 
: a comma 
That representatives of The Travelers recognize the vital responsibility incumbent upon them is a 
, , ‘ , sae , § Kurtz, fi 
proven in the manner in which they have taken advantage of the educational facilities offered by their who disc 
Methods 


Company. Enrollments in such home study courses as the Specialized Training Course and such ff sah oe 











cidently with the oldest in business history. 





branch office sessions as the Refresher Course are larger now than ever before. — 7 
A Teday 2° 

To its courses for agents already established, The Travelers recently added a Home Office School j am a 

for Agents, which provides four weeks of intensive training in underwriting practice and selling procedure 4 — Pc 
to young men who elect Life and Accident insurance salesmanship as a career. The records of the Ff which fo 
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graduates of this school substantiate The Travelers belief that the man who gets the business is the 
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WOODS AGENCY Educational 
Convention Held at OCEAN CITY 


For years the Edward A. Woods Co., 
Pittsburgh, world’s largest insurance gen- 
eral agency, has been holding annual 
educational conferences. They rank in 
interest and attendance with many com- 
pany conventions. The 1936 conference 
measured up with others of the past. 
The thirty-seventh annual affair of the 
kind, it was attended by 400 agents and 
their wives. Sessions were held at the 
Flanders Hotel, Ocean City, N. J. 

A formal dinner in the main dining 
room of the hotel opened the convention. 
Other events of the first day included 
a meeting of the managerial staff and 
committee chairmen, a general reception 
and dancing. 

The second day saw the opening of a 
comprehensive series of lectures and dis- 
cussion groups which were continued 
each day of the convention. Lawrence 
C. Woods, Jr., was in charge of the 
first session. He introduced William 
C. Duff, president. W. W. Klingman, 
vice-president in charge of production, 
Equitable Society, which the agency rep- 
resents, had as his subject, “Production 
Plus.” In complimenting the Woods 
agency on its achievements he said that 
in that agency enthusiasm, cooperation 
and concentration were closely allied. It 
was an agency where hard work also 
contributed to its success. 


F. B. Runyon’s Talk 


F. B. Runyon, superintendent of agen- 
cies, Eastern department, Equitable So- 
ciety, addressed the group on “Some 
Facts Which May Influence Future 
Sales.” He presented a series of help- 
ful suggestions for agents, reminding 
them that the insurance business was 
less affected by the depression than any 
other and, as a result, was climbing to 
the levels of 1928 and 1929 more rapidly. 
Pointing out that life insurance was a 
great factor in lessening the disastrous 
effects of the depression, Mr. Runyon 
said: “While life insurance had its ori- 
gin in private enterprise, it has attained 
a commanding position as a world force 
for betterment of social conditions.” 
_Mr. Runyon was followed by E. L. 
Kurtz, field instructor for the Equitable, 
who discussed “Up-to-Date Prospecting 
Methods.” Mr. Kurtz described changes 
in types of insurance sold and character- 
ized the income settlement as most pop- 
ular. He said: “The days when an agent 
went out depending upon _ prospects 
picked up at random are passed. 
Today a salesman studies the background 
of the client, investigates his salary and 
expenses, learns his ambitions and knows 
which policy form will be to his advan- 
tage.” L. A. Spencer of the Woods 
agency was in charge of the discussion 
which followed these talks. 


Policyholders the Greatest Asset 


At a later discussion, Pau] B. Banks, 
Emmet J. Murphy Agency, Philadelphia, 
Presented the topic “Your Policyholders 
~—Your Greatest Asset.” “It is inevit- 
able,” Banks said, “that when an agent 
's interested in his clients, they in turn 
are interested in him and in the success 
of his business.” 

William J. Powell, vice-president of the 
Edward A. Woods Co., commented on 
Mr. Banks’ talk and summarized the ac- 


Home Office Officials at Woods Agency Conference 
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Left to right: William J. Graham, vice-president; Arthur M. Spalding, assistant 
to Vice-President Klingman; F. B. Runyon, superintendent of agencies; C. J. 
Westermann, superintendent Bureau of Conservation and Service; Gage E. Tarbell, 
director; J. R. Boldt, superintendent of Group department, and W. W. Klingman, 





vice-president. 


tivities of young business executives in 
various fields. Later C. B. Metzger, 
superintendent of the Woods company, 
reviewed the year’s activity, commenting 
on the sales standing of the agency and 
the increasing production records. 

At another session the subject, “Spe- 
cial Equitable Services,” was discussed, 
F. J. Stevenson, assistant superintend- 
ent of the Woods company, presenting 


the speakers. Arthur M. Spalding, as- 
sistant agency vice-president, Equitable, 
spoke on “Success Factors.” Lee Sey- 
mour, A. F. Ott Agency, New York City, 
discussed “Securing a Franchise for 
Budgeted Package Insurance.” 

C. J. Westermann, superintendent of 
the Bureau of Conservation and Service 
for the Equitable, presented the subject, 
“Business Insurance.” “Some Legal As- 





Chandler Bullock’s Tribute to Late 
Edwin S. Stringer, Agent 


An unusual tribute from an insurance 
company president to a producer was 
paid by Chandler Bullock, president 
State Mutual Life of Worcester, to the 
memory of Edwin S. Stringer of Detroit 
who died recently after thirty-eight 
years of service with the company. 

Mr. Bullock said in the current issue 
of Field Service, “I speak for the entire 
home office when I tell you that we were 
shocked when we received a telegram 
with news of the death of E. S. Stringer 
of Detroit. He had just finished what 
was indeed not his best month, but a 
month good enough to put him in second 
place for the entire company during May 
in paid business. A heart attack, follow- 
ing a brief illness, caused his death on 
June 2, the day after he had completed 
his thirty-eighth year with the company. 
He was the second oldest member of the 
company in years of service. 

“Dad’ Stringer, as he was known to 
all, became a member of this organiza- 
tion in 1898. He had previously been in 
the insurance business in northern Mich- 


igan, and started with State Mutual as 
co-general agent with his brother. When 
his brother died in 1909, Mr. Stringer 
took over the office, and remained gen- 
eral agent until early in 1928, when ad- 
vanced age and a tremendous clientele 
decided him to relinquish his office and 
become agent again, after thirty years. 
His service as general agent is one of the 
longest on record. 


Exemplified What Life Agent 


hould Be 


“I like best to think of Ed Stringer as 
an ideal type, one who exemplified the 
kind of life which the professional life 
underwriter should aim at, one who was 
a substantial and respected man in his 
community. What I am going to tell you 
here, briefly, will be said from that 
point of view. 

“In the last eighteen years Ed String- 
er paid for more than $8,000,000 of insur- 
ance, an average of almost half a mil- 
lion a year. The ideal of service "nder 
which he operated had given him per- 
haps a larger number of policyholders 
than is possessed by any member of our 
organization. He was an_ inveterate 
worker, never letting down for a moment 
except for definite well-planned vaca- 
tions. He wrote many small cases and 


pects of Business Insurance” was dis- 
cussed by Charles A. Woods, Esq., vice- 
president and counsel for the Woods 
agency. This session was concluded by 
William J. Graham, vice-president of the 
Equitable, whose subject was “Group In- 
surance—Our Silver Jubilee.” 


Tarbell Inspirational Address 


At the closing session of the conven- 
tion, held Friday, Mr. William J. Cum- 
mins, assistant superintendent of the 
agency, was in the chair. The opening 
address was made by William M. Duff, 
who discussed the agency plans for 1936 
and emphasized the need for each agent 
developing a definite plan for himself 
in his work if he would be successful. 
Gage E. Tarbell, senior director of the 
Equitable, gave an inspirational address 
in which he discussed life insurance busi- 
ness and the Equitable as a company. 

The convention was closed with an ex- 
tremely interesting and inspiring talk by 
Harold B. Wells, judge of the Court of 
Appeals of the State of New Jersey. 
This closed the largest convention the 
world’s largest life insurance agency 
has ever held. 

An interesting and extensive exhibit 
of the advertising of the Woods com- 
pany and the various sales helps avail- 
able to agents was arranged by R. L. 
Feldman, assistant superintendent and 
director of the state analysis and adver- 
tising departments of the Woods com- 
pany. The display occupied space in the 
lower entrance of the Flanders. 

A portion of each day was free for 
recreation. Various luncheons, boat rides 
and bridge tournaments were. provided 
for the ladies. A luncheon Friday noon 
concluded the convention. 

The women agents of the Woods agen- 
cy produced a total of $1,386,855 of busi- 
ness for the first six months of this 
year. 





many large ones in his career, and his 
average policy was over $5,000. His in- 
dustry, a changeless quality, should be a 
guide for us all. 

“Until recently, he would go deer hunt- 
ing each fall, and for a long time had 
been spending the two coldest winter 
months in Florida. His principal hobby 
was bowling on the green, at which he 
was very proficient. Ed Stringer was 
always active in, and a very generous 
contributor to, his church. For many 
years he was a deacon of the Congrega- 
tional Church. 


Others of Family Now in Business 


“He interested both his son Roy and 
his son-in-law Al G. Sims in the busi- 
ness, and both are among our best 
known producers. Roy Stringer led the 
company in paid business last year. In 
agency matters Ed Stringer was always 
most helpful and co-operative, and when 
in Detroit never missed an agency meet- 
ing. 

“The old Stringer farm, outside De- 
troit, where he was born, was converted 
into one of the most beautiful ceme- 
teries of the city, and the burial took 
place there on June 4, at almost the 
exact spot where he was born more than 
69 years ago. 

“We will miss his quiet presence at 
conventions, where many of you have 
met him; but the memory of the ster- 
ling qualities of a fine salesman and a 
gentleman will, T hope, give many of us 
a mark to aim at in our careers.” 
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C. L. McMillen Agency ees 


Special Production Honors 





CLIFFORD L. McMILLEN 
Members of the Clifford L. McMillen 


general agency of the Northwestern Mu- 
tual Life, New York, will be given special 
honors at the company’s annual field 
convention at Milwaukee next week. The 
agency qualified four agents in the $500,- 
000 Club and thirteen members in the 
$250,000 Club during the agency year, 
ending May 31. The McMillen agency 
is the only one with two of its agents 
making both the gold button class and 
Marathon Club. 

Agency qualifying most number of 
producers in excess of $500,000 was that 
of Ralph Hamburger, Minneapolis. 


BERKSHIRE’S SIX MONTHS 








Gains in Premiums, Assets Reported by 
President Rhodes; Real Estate Re- 
habilitated in Many Cases 
President Fred H. Rhodes of the State 
Mutual of Worcester, reporting to the 
board of directors on business for the 
first six months of the year. states that 
assets showed an increase for the first 
six months of $1,266,000. With present 
investment conditions the company has 
been placing less emphasis unon the 
annuity business and more on life insur- 
ance with the result that new life busi- 
ness for May increased 9% and for June 
30%. The number of applications for 
insurance for the year showed an in- 
crease of approximately 11%. Premiums 
on new life insurance showed an increase 

of 22%. 

The company’s investment in bonds 
increased $1,500,000 during the past six 
months. New mortgages on real estate 
increased approximately $200,000. Income 
from real estate is showing a decided 
improvement over a year ago due to the 
general increase in rentals. Some few 
sales of real estate are being made. 

The report revealed that the rehabili- 
tation program of real estate owned by 
the company was about completed. The 
policy of the company has been to place 
its real estate in good physical condition. 
A high percentage of occupancy shows 
the wisdom of this policy. Running ex- 
penses of the company were reduced 
$15,000 over the same period of 1935. 


NEBRASKA FIGURES 

The 1935 report of the Nebraska In 
surance Department shows that life com- 
panies collected $29,890,000 in premiums 
there last year and had insurance in 
force amounting to $1,051,953,000. Both 
figures are decreases. The business was 
written by 154 companies. 








E. F. WHITE AGENCY GROWTH 

The E. F. White agency, which com- 
pleted its third year of existence as the 
Texas agency of the Connecticut Mutual 
recently, paid for $11,000,000 in the three 


starting from scratch 


years, 


Fred Stevens Made Manager 
Fidelity Mutual in Mass. 


Fred C. Stevens, associate general 
agent of the Connecticut Mutual Life, 
has resigned as of July 15 to become 
manager of western Massachusetts for 
the Fidelity Mutual Life with offices at 
Holyoke. 

Mr. Stevens was for eight years an 
agent for the John Hancock Mutual Life 
and for two years associate general agent 
of the Connecticut Mutual. He was 
educated at Annapolis and Worcester 
Tech. He saw active naval service dur- 
ing the World War, following which he 
resigned from the service and, complet- 
ing the sales course offered by the Aetna 
Life, was assigned to the Springfield 
office as special agent of that company. 
Since then he was connected with the 
Holyoke office of Judd & Parsons and 
later was appointed agency supervisor 
for the John Hancock Mutual. In 1929 
Mr. Stevens opened a Holyoke office in 
addition to his Springfield office. On 
July 15, 1934, he opened offices in Holy- 
cke for the Connecticut Mutual as asso- 
cate general agent. 


DENY WOODMEN INJUNCTION 
Federal Court at St. Louis Refuses to 
Stay Superintendent O’Malley on 

License Action 

Court at St. Louis Tuesday 
Modern Woodmen of America was de- 
nied an injunction restraining Superin- 
tendent of Insurance R. Emmett O’Mal- 
ley from revoking the society’s license 
in Missouri. A temporary restraining 
order was granted July 1. 

Counsel for the Modern Woodmen say 
that the uncertainty about the Superin- 
tendent’s possible action was a constant 
threat that already had caused about 
$5,000,000 of insurance to lapse and more 
than 4,000 members to withdraw from 
the society. The Insurance Department 
charged a number of unlawful acts to 
the society and stated that action against 
it would be brought following a public 
hearing. 


In Federal 


BANKER JOINS AGENCY 
George F. Brewer, formerly with the 
Chemical Bank & Trust Co., New York, 
is now with the Alexander F. Gillis 
agency, Provident Mutual, Newark. 





RELIABLE LIFE MEETING 
_Dr. C. L. Mattes, vice-president, Re- 
liable Life & Accident, recently address- 
ed a business meeting of company rep- 
resentatives at Marshall, Texas. 





—without 


Wilmington, Delaware 


Matt Lauer 





THE PERFECT HEDCE 


RETIREMENT INCOME in an up-to-the-minute contract with insurance. 
An unbeatable hedge—unusual automatic conversion privilege to ordinary life 
medical examination or other evidence of 
reduced premium stipulated in the contract. 


A Special Opportunity for a Special Class 


MATTHEW J. LAUER AGENCY 


CONTINENTAL AMERICAN LIFE INSURANCE CoO. 
10 East 40th Street, New York 


For information call 
Lexington 2-5770 


insurability—at a 


A Delaware Corporation 


Sam Sapirstein 








WOULD ENJOIN DEPARTMENT 


Indiana Superintendent Bars Church 
Members Relief Association from 
Writing Certain Policies 

\n injunction against enforcement of 
an order by the Indiana State Insurance 
lyepartment prohibiting the Church 
Members Relief Association from writ- 
ing certain types of insurance policies 
is sought in a suit filed in Superior 
Court. 

The department’s order, effective July 
1, prohibits the association from writing 
policies containing loan values, paid-up 
insurance and extended insurance op- 
tions, which have been written by the 
group for years, according to the com- 
plaint. The association has in force 
approximately $890,000 of the types of 
policies affected by the order, the suit 
Says. 


FOOTBALL STAR LEADS 


Ford T. Palmer, who has been leading 
the Fred McMillan agency of the Penn 
Mutual, Los Angeles, in number of lives, 
is a former All-American football star 
who a few years ago played two Rose 
Bowl games with the University of 
Southern California. He was captain of 
the team in 1933. He’s now twenty-four 
years old. 


Harry Griffiths of Austin has been ap- 
pointed district manager of the South- 
land Life, with headquarters at Houston, 
by A. C. Bayless, general agent. 





Garnett E. Cannon, assistant actuary 
of Oregon Mutual Life, Portland, has 
been advanced to a position of assistant 
secretary of the company. He is a 
member of the Actuarial Society of 
America. 





DONALD C. KEANE G. A. 


TOM BRENNAN 





YESTERDAY 


TODAY 


TOMORROW 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
CH 4-2384 225 WEST 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 





R. D. LICHTERMANN ASSOC. 


CHET LEROY 








BUSINESS POLICY DECISION 





Corporation Not Entitled to Deduct a; 
Loss Premiums Paid in Excess of 
Surrender Value 

The United States Circuit Court of 
Appeals has denied certiorari in the 
case of London Shoe Co., Inc., vs. Com- 
missioner of Internal Revenue, a_busi- 
ness insurance case. The decision was 
that a corporation which took out in. 
surance upon the life of one of its prin- 
cipal officers for its own benefit is not 
entitled, upon surrender of the policy, 
to deduct as a loss the excess of the 
net cost of the insurance over the cash 
surrender value. In the absence of proof 
as to what part of the premiums was 
paid for protection and what part for 
investment, it is presumed that the cash 
surrender value corresponds with the 
amount of the reserve and hence no 
loss was established, since the cost was 
approximately reflected in the cash sur- 
render value. The portion of the pre- 
miums not used to build up the reserve 
was paid to obtain the protection af- 


forded. 





Three Penn Mutual Agencies 


Join for Bermuda Trip 


A large party of Penn Mutual Life 
agents left New York City yesterday 
for a four-day regional convention trip 
to Bermuda. Three agencies were rep- 
resented: John E. Gibbs, Ralph G. En- 
gelsman and the John A. Stevenson 
home office agency. The program in- 
cludes nine speakers. 


SPEAKS AT C. L. U. MEETING 

Reynold Blight, C.P.A., of the account- 
ing firm of Blight & Wheeler, was the 
speaker at the luncheon-meeting of Los 
Angeles Chapter of Chartered Life Un- 
derwriters in June. 





The Texas Secretary of State has ap- 
proved an amendment to the charter of 
the Standard Income Life of Dallas, 
changing its name to Grange Mutual 
Life. 


| The Human Side 


John J. Moriarity, vice-president 0 
the General American Life, has resume 
his duties following a brief illness due 
to a throat infection. Unfortunately his 
illness prevented him from attending the 
recent convention of the Production 
Clubs of the company held at Mackinac 
Island, Mich., on July 1 to 5, inclusive. 
it was the first agency convention he 
has missed since his connection with the 
company. 




















ok 


Allen May, ilieeid counsel for the 
Ceneral American Life, has been ry 7 
ed president of the Civitan Club of > 


Louis. 
* * * 


Crawford H. Ellis, president of the 
Pan-American Life, and Miss Lilah 
Heath Kelley of Bunkie, La., were mar 
ried July 10 at New Orleans. 
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Harry F. Gray Agency 
Moves to New Quarters 





HARRY F. GRAY 


The Harry F. Gray agency of the 
Connecticut Muiual Life has moved into 
larger and more modern quarters, still 
in the Woolworth Building where the 
organization has been housed for the 
past twenty years moving from floor to 
floor on four occasions. 

However, twenty years is not a long 
time in the life of the agency; it was 
established in 1847. 

An old block print of New York City 
shows the agency in 1847 in the old two- 
story building which then occupied No. 
1 Wall Street, present site of the Irving 
Trust Co. Building. 

Mr. Gray has been general agent for 
the last twenty-six years. 

The new offices are on the seventeenth 
floor and include a large agency room 
running along the Broadway front of 
the building. It is equipped with new 
all-steel desks. There are also quite a 
number of private offices and a medical 
room, 

The staff of the Gray agency includes 
L. A. Beers, associate general agent; 
L. N. Bevins, cashier, and H. D. White- 
law, educational director. 





ALBERT H. JONES HOST 





Mutual Life Mancow in N. Y. Dines His 
Agents in Return for Ist Anniver- 
sary Party They Gave Him 


Albert H. Jones, manager of the Mu- 
tual Life agency at 165 Broadway, New 
York, was the host yesterday to the 
forty-five members of his agency staff 
ata luncheon held at the Mori Restaur- 
ant. This was in the nature of a “return 
engagement” as it was only a few weeks 
ago that the agents dined and feted 
their manager at the same restaurant in 
honor of his first anniversary as mana- 
ger. Following luncheon yesterday Man- 
ager Jones treated his staff to an appro- 
priate program of entertainment and a 
good time was had by all. The agency 
under his leadership is making steady 
Progress. 





TRIBUTE TO CLIFFORD ELVINS 
In recognition of his service as secre- 
lary and treasurer of the Insurance In- 
stitute of Toronto, for the past twenty- 
tne years, Clifford Elvins, advertising 
manager of the Imperial Life of Canada, 
has been presented with a grandfather 
cock. At the annual meeting of the 
Institute, on June 29, it was decided to 
separate the life from the fire and cas- 
talty work, in two distinct organizations. 





DAVIDSON ON WORLD TRIP 
pelinton Davidson, president of Estate 
lanning Corp., 14 Wall Street, New 
a City, will sail from Los Angeles 
‘gust 1 for a trip around the world 
«companied by Mrs. Davidson. 


THE LINCOLN NATIONAL LIFE 
PROVIDES ITS FIELD MEN WITH: 


The Salary Continuance Plan 


The LNL Salary Continuance Plan has 
taken hold. Its simplicity appeals to the 
agent and the prospect. It continues an 
income to the family if the breadwinner 
dies; continues an income to the bread- 


winner himself if he lives. 


With this plan is a sales kit so simple, 
so definite and so understandable that it has 
an appeal to a wide class of prospects. LNL 
men have profited from this sales package. 


THe Lincoitn NATIONAL 
LirE INSURANCE 
CoMPANY 


FORT WAYNE INDIANA 


Maintains 81 Branch Offices 





ITS NAME INDICATES ITS CHARACTER 

















Proceeds of Endowment 
Go to Tufts College 


RESULT OF FIFTEEN YEAR PLAN 
Agent Max Vineet, Gennestion Gen- 
eral, Member of Class of 1911, Tells 
How Insurance Plan Worked 





In June of this year a Connecticut 
General check for $13,347 was delivered 
to the trustees of Tufts College, the re- 
sult of an action taken by the Class of 
1911 and Agent Max G. Vincent fifteen 
years ago. Mr. Vincent, a Tufts grad- 
uate in the class of 1911, is an agent for 
the Connecticut General in Philadelphia. 

This sum was the proceeds of a fif- 
tcen-year endowment, on the life of the 
class treasurer, subscribed to by thirty- 
three members of the class when they 
had been ten years out of college. It 
amounts to over 80% of the sum origin- 
ally subscribed. Despite depression years 
eighteen subscribers met their pledges 
in full and the rest in varying amounts. 

The money was presented to the col- 
lege as a scholarship fund at the twenty- 
fifth reunion of the class of June. 

“This case illustrates the value of in- 
surance for a fund of this nature,” says 
Mr. Vincent, “and the advisability of 
securing the subscriptions at a reasonable 
time after graduation. It is a painless 
way of raising a considerable sum for a 
worthy cause. 

How Fund Was Started 


“At the tenth reunion of the class in 
1921 there was considerable discussion 
as to how funds could be raised to make 
some substantial gift to the college. As 
a member of the class and being in the 
insurance business, I had drawn up a 
plan presenting a Fifteen Year Endow- 
ment which would mature on our twen- 
ty-fifth anniversary. The Insurance Plan 
was adopted and some thirty-three mem- 
bers of the class subscribed to amounts 
averaging $500 each. 

“The insurance was placed on the 
class treasurer and individual policies 
were issued to each one who subscribed, 
and then deposited with the treasurer 
of the college. In the case of the death 
of a subscriber or of lapse, the policy 
was immediately placed on Automatic 
Paid-up Endowment for the proportion- 
ate amount. The collections were made 
by the company through their regular 
premium notices and very little trouble 
was experienced in this line. 

“The insurance amounting to $13,347 
was presented to the president of the 
college together with pledges bringing 
the fund up to $15,000. For the present 
this fund is to be used for scholarship 
purposes with the provision that at a 
later time the class may designate it 
for some specific purpose. 

“In acknowledging the gift, President 
J. A. Cousens spoke very highly of En- 
dowment Insurance for this form of gift 
and expressed the hope that other 
classes might follow the example of the 
Class of 1911.” 





OTT AGENCY OUTING 





100 of Equitable Society Group Go Up 
Hudson to Indian Point; Chil- 
dren Have Amateur Hour 


Agency Manager A. V. Ott of the 
Equitable Society in New York led a 
contingent of nearly a hundred members 
of his organization and their families 
on an annual Hudson cruise to the In- 
dian Point picnic grounds. Festivities 
at that resort included an intra-agency 
baseball game and swimming events. On 
the return trip, children of the agency’s 
representatives were invited to take part 
in an entertainment contest and prizes 
were awarded to those receiving the 
greatest applause. 





WOFFORD’S 100% JUNE GAIN 

The Harris Wofford Manhattan Ordi- 
nary agency of the Prudential paid for 
$42,414 new business during June, an 
increase of 100% over June of 1935. 
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Add Many Big Names 

to Boston Program 
THREE BANKERS, COMMISSIONER 
Charles Francis Adams, Leon Little and 


Channing H. Cox to Discuss Trust 
Co. Cooperation 








Further plans for the annual conven- 
tion of the National Association of Life 
Underwriters in Boston in September in- 
clude addresses by three prominent New 
England bankers: Charles Francis 
Adams, formerly Secretary of the Navy, 
now chairman of the board of the State 
Street Trust Co.; Leon M. Little, vice- 
president of the New England Trust; 
and Channing H. Cox, president of the 
Old Colony Trust Co. Mr. Cox, formerly 
governor of the State of Massachusetts, 
is a brother of Guy W. Cox, president 
of the John Hancock Mutual Life. Mr. 
Adams, descendant of Presidents John 
Adams and John Quincy Adams, also 
famous as a skipper in America’s Cup 
races, is a director of the John Hancock. 
All three will discuss life agent-trust of- 
ficer cooperation. This part of the pro- 
gram has been arranged by Franklin W. 
Ganse, chairman of the National Associa- 
tion’s committee on cooperation with 
trust officers. 

Cleary Conferment Speaker 

Michael J. Cleary, president of the 
Northwestern Mutual Life, will deliver 
the conferment address at the Tenth 
conferment exercises of the American 
College of Life Underwriters at the 
Thursday morning session of the conven- 
tion. Mr. Cleary will speak on “The 
Changing Attitude Toward Education in 
Life Underwriting.” 

Seminar Leaders 

The three seminar sessions which will 
be held simultaneously on Wednesday 
afternoon will be conducted by Grant 
Taggart, agent for the California-West- 
ern States Life at Cowley, Wyoming; 
John Morrell, associate manager for the 
Equitable Society at Chicago and Ray 
Ellis, general agent for the Home Life 
of New York at New York. 

Mr. Taggart, from the wide open 
spaces of the West and who writes over 
a million a year in a sparsely settled 
territory, will handle the seminar on 
“Volume Through Many Applications.” 
John Morrell of Chicago who will handle 
the “Estate Conservation” seminar is a 
million dollar producer specializing in 
estate matters. Ray Ellis, trained as a 
lawyer, will lead the session on “Pro- 
gramming.” All the men in his agency 
are specialists in programming. 

Commissioner DeCelles and 
Women’s Club President 


Francis J. DeCelles, commissioner of 
insurance for the Commonwealth of 
Massachusetts, and Mrs. Roberta Camp- 
bell Lawson, president of the General 
Federation of Women’s Clubs, have been 
added to the list of speakers who will 
address the main sessions of the conven- 
tion. Mrs. Lawson will address the con- 
vention on, “Are Women Insurance 
Minded ?” 

Fifty women have qualified for the 
Women’s Quarter Million Dollar Round 
Table which will be an important feature 
of the Forty-seventh Annual Convention 
of the National Association of Life Un- 
derwriters. The Round Table will be 
held in Boston, September 22, and Cor- 
inne V. Loomis, manager of the women’s 
department of the Paul F. Clark Agency 
of the John Hancock Mutual Life at 
Boston, will act as chairman. The 
Women’s Round Table is the first of its 
kind to be held at a national convention. 


Whole Day for Women 


Elaborate plans for a full day of activ- 
ity among the women attending the 
Forty-Seventh Annual Convention of the 
National Association of Life Underwrit- 
ers to be held in Boston next September 
are announced by Sophia W. Bliven of 
Philadelphia, chairman of the Women’s 
Program Committee. 

Women underwriters 


attending the 


Convention will be welcomed at a dutch 
dinner which has been arranged by the 
Boston women underwriters for Monday 
evening. Violet Ehlbeck, manager, 
women’s division, Robjent Agency of 
the State Mutual Life at Boston, will be 
chairman at the dinner and Judge Emma 
Fall Schofield of Boston will be the guest 
speaker. 

Judge Schofield and Professor Greaves 


Sara Frances Jones, Equitable Society, 
Chicago and chairman of the Women 
Underwriters Committee of the National 
Association, will be in charge of the 
Tuesday morning session. Among those 
who will address this session are Sophia 
W. Bliven, manager, women’s division, 
Penn Mutual Life at Philadelphia, who 
will discuss “Our Opportunities”; Clara 
L. McBreen, special agent for the Equit- 
able Society at Cincinnati, who will speak 
on “The Women’s Problem of Economic 
Independence and Its Solution”; Eleanor 
Young Skillin, agent for the Penn Mu- 
tual Life at Chicago, the subject of 
whose talk is “Bestirring Ourselves”; 
and Hubert A. Greaves, professor of 
Public Speaking at Yale University, who 
will talk on “Personality.” 

Martha H. Boott, agent for the John 
Hancock at Boston, will welcome the 
women on behalf of the Boston under- 
writers, and Marion Jameson DuPaul, 
agent for the Penn Mutual Life at Phila- 
delphia, will conduct the group singing. 

An invitation to a luncheon, which will 
be held during the noon recess, has been 
extended to all those attending the ses- 
sions, by the Boston Women’s Commit- 
tee. Eleanor J. Felton, unit manager, 
women’s department of the Equitable 
Society’s Fitzhugh Traylor Agency at 
Boston, will act as chairman of the 
luncheon and the guest speaker will be 
Sibyl H. Holmes, former assistant at- 
torney general of Boston. The women 
will also be entertained by Robert M. 
Winn who will give a short talk on the 
historic features of Old Boston. 

On Tuesday afternoon a Sales Sem- 
inar, led by Sophia W. Bliven of Phila- 
delphia, and a Quarter-Million Dollar 


K. H. Mathus to Head Staff of 
Boston Official Reporters 


Delegates to the annual convention of 

the National Association of Life Under- 
writers in Boston in September will re- 
ceive a condensed daily report on con- 
vention speeches which can be inserted 
in their copy of the convention program 
for future reference and use, similar to 
the plan inaugurated at Des Moines last 
year. 
Kenilworth H. Mathus of the Life In- 
surance Sales Research Bureau has been 
named chairman of the reporting com- 
mittee which will compile these daily 
summaries and he has, in turn, chosen a 
staff of six convention reporters to as- 
sist him. Three of the “reporters” were 
selected from the ranks of the Life 
Advertisers Association and three from 
the National Association membership. 

D. Bobb Slattery of the Penn Mutual 
of Philadelphia, president of the Life 
Advertisers Association, Herman Koch, 
Jr., of the New England Mutual of Bos- 
ton and John H. McCarroll of the Bank- 
ers Life of Des Moines, are the L.A.A. 
members on the reporting committee. 
The N.A.L.U. members are James Elton 
Bragg, Guardian Life, New York; Lloyd 
Patterson, Massachusetts Mutual, New 
York, and- Frank Pennell, State Mutual, 
New York. 

Only the three general sessions of the 
Boston convention will be “covered” by 
the reporting staff. 


Round Table, led by Corinne V. Loomis, 
C.L.U., of Boston, will be held simultan- 
eously. 

Three nationally known life insurance 
women will address the seminar: Bea- 
trice Jones, C.L.U., manager of the 
women’s department of the Devitt agen- 
cy of the Equitable Society at New 
York, will handle “Planning”; Alice E. 
Roché, C.L.U., manager of sales pro- 
motion of the Louis F. Paret Agency of 
the Provident Mutual at Philadelphia, 
will discuss “Direct Mail as a Sales 
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Stimulator”; and Helen G. Stewart, 
agent for the Penn Mutual at Philadel- 
phia, will talk on “Sales Presentation.” 

At the close of the sales seminar and 
round table the women will meet for a 
joint closing session where they will re- 
ceive a summary of ideas expressed at 
the round table and hear an address by 
Dr. Hilda L. Ives of Portland, Me., on 
“The Art of Living.” 





Uphold Michigan Tax on 
Company in Liquidation 
The state’s tax on insurance premiums 
must be paid on all business done in 
Michigan as long as a carrier operates 
here and the levy constitutes a lien on 
any of its assets in event of liquidation, 
according to an opinion of Judge Leland 
W. Carr of Ingham county circuit court 
in the case of Charles E. Gauss, Com- 
SE 9 of Insurance vs. National Life, 


The receiver for the National Life at- 
tempted to avoid payment of some $12- 
294 in taxes accumulated on_ business 
done during the fiscal year in which the 
receivership was decreed. It was con- 
tended that the state levy is purely a 
privilege fee, payable at the time license 
is issued but not collectible subsequently 
if the carrier does not remain in busi- 
ness during the whole of the following 
license year. This view of the law was 
contested by the department and Judge 
Carr upholds the departmental position. 





JEFFERSON STANDARD GAINS 





First Six Months Marked by Increase; 
Plan Convention at Monterrey and 
San Antonio in 1937 
The Jefferson Standard Life of Greens- 
boro, N. C., has just completed the 
first six months with another gain in 
insurance in force bringing the total 
gain for the year to date to approximate- 
ly $4,500,000 and the total amount of 
insurance in force to more than $334,- 
000,000. This gain marks another con- 
secutive quarterly gain beginning in the 

third quarter of 1933. 

Paid business for the first six months 
of 1936 is 2% ahead of the same period 
of last year. 

The 1937 convention will be held in 
San Antonio, Tex., and Monterrey, Mex- 
ico, in April, 1937, and it is expected 
that 150 company representatives will 
qualify. 


N. B. MISELL LOSES VOICE 





Equitable Society Manager in Philadel- 
phia Must Not Speak a Word For 
Three Months; Strained Larynx 
Newton B. Misell, agency manager of 
the Equitable Society in Philadelphia 
has been ordered by world-famous Dr. 
Chevalier Jackson to take three months 
rest during which period he is not to 
speak a word. Mr. Misell lost his voice 
last week. Dr. Jackson said that the 
cause was several strained muscles in 
the larynx and that rest would cure him. 
Mr. Misell is one of the most popular 
underwriters in Philadelphia and _ has 
long been active in the Philadelphia As- 
sociation of Life Underwriters. 





MORGAN LOUISVILLE HEAD 


T. Byrne Morgan was elected presi- 
dent of the Louisville Association 0! 
Life Underwriters at their annual elec- 
tion Friday, July 10, at The Seelbach. 
Other officers named were Vice-Pres!- 
dents George Weathers and J. Colgan 
Norman and Secretary-Treasurer Alvin 
Rothstein. Mr. Morgan succeeds Wil- 
liam H. Cotton. 

CHICAGO HEARS HUEBNER TWICE 

The Chicago Chapter of Chartered 
Life Underwriters held a_ breakfast 
meeting last week which was also at 
tended by those aspiring to the desig- 
nation. Dr. S. S. Huebner, president 0! 
the American College of Life Underwrit- 
ers, was the speaker and also addressé 
a meeting that noon of the Chicag? 
Association of Life Underwriters. 
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Col. Powell, Raconteur 
and General Agent, Dead 


POPULARITY WAS NATION-WIDE 


Ceneral Agent of Equitable Society for 
Thirty-Seven Years; Built 
Great Agency 


Col. Henry J. Powell of Louisville, 
weneral agent of the Equitable Life As- 
surance Society, one of the most beloved 
men in the business, active for years in 
the National Association of Life Under- 
writers and its former president, died on 
July 12. He was 70 years old and has 
been in poor health for some time. 





Col. Powell was 
a courtly, magnetic 
man who _ invited 
confidence ; 
companionship was 
stimulating ; and 
whose great influ- 
ence in the insur- 
ance business grew 
mostly out of re- 
spect for his judg- 
ment, his tolerance, 
his amiability and 
his powers of analyzing situations in 
private conversations rather than from 
the rostrum. 

For a long time he was chairman of 
the National Association of Life Un- 
derwriters’ committee on law and legis- 
lation. That report, a long, serious docu- 
ment, was generally read at the mid- 
year meeting. During the past four or 
five years Col. Powell was not in attend- 
ance at the annual conventions of the 
National Association of Life Underwrit- 
ers, a personality very much missed. In 
the old days he had a most attractive 
convention personality, especially at 
Equitable Society conventions where he 
swayed audiences by talks which pos- 
sessed sparkling humor, and often were 
inspirational. His supply of stories 
seemed inexhaustible. At the National 
Association’s conventions, sitting about a 
table, or in the lobby of a hotel, it was 
quite a toss up between him and John L. 
Shuff, Union Central, Cincinnati, as to 
who could tell the funniest negro dialect 
yarn. Neither lacked an audience. 

Equitable’s Tribute 

In the Equitable home office circle he 

was a decidedly popular figure. Officers 
over a long period of years treasured 
his friendship highly. They not only re- 
garded him as one of the finest influ- 
ences in the production world but as a 
personal friend. The company’s paper, 
Agency Items, this week printed an 
estimate of him reading in part as fol- 
lows: 
_“Replete with innumerable contribu- 
tions to the cause of life insurance and 
particularly to the advancement of the 
Equitable the career of Henry Powell 
will be a lasting monument to his mem- 
ory and ever an inspiration to thousands 
in the business whose lives he touched. 
His work as head of a great agency 
brought benefit to a far greater circle by 
reason of the beneficence of the insur- 
ance protection he spread so extensively. 
, Typical of the old South, Colonel 
Powell personified traits which endeared 
him to his fellow-men everywhere. Of 
kindly disposition, animated by lofty mo- 
lives, and of sterling integrity, Colonel 
Powell was truly a man among men and 
a friend that can never be replaced. 

“To his bereaved family and agency 
associates, his many friends in the home 
office and field extend sincere sympathy.” 

In June, 1899 Col. Powell was made a 
general agent of the Equitable Life As- 
surance Society, continuing in that capa- 
City for thirty-seven years. He built one 
of the Society’s largest agencies, with 
territory gradually expanded to include 
not only the State of Kentucky, but 
Counties in Southern Indiana and South- 
ern Ohio. He was one of the originators 


whose 


Henry J. Powell 





of the Southern Century Club, fore- 
runner of Equitable agency clubs. He 
early joined the National Association of 
Life Underwriters; was its president in 
1910 and 1911. 

During the World War Col. Powell 
helped draft the War Risk Insurance act, 
serving the Government as a dollar a 
year man. 


As Seen by Gage E. Tarbell 

Asked for an estimate of Col. Powell 
Gage E. Tarbell, senior director of the 
Equitable Society, said this week: 

The death of Colonel Henry J. Powell is a 
serious loss not only to his family, his host of 
friends, and The Equitable Life Assurance So- 
ciety, with which he has been so prominently 
connected for more than thirty-five years, but 
to the great cause of life insurance as well. 

Almost immediately after closing his first con- 
tract with the Equitable I became a great ad- 
mirer of Mr. Powell and formed a warm friend- 
ship for him which steadily increased as the 
years passed by so to me his death means the 
loss of a very dear personal friend. 

He early became known as one of the Equita 
ble’s most popular and successful representatives 
and has served as general agent ever since his 
connection with the Equitable. 

Colonel Powell was not only able and _ re- 
sourceful, but unique in his methods. He had 
the happy faculty of accomplishing great things 
without the appearance of great effort. 

He had a genial and pleasing personality and 
as a raconteur was almost in a class by him- 
self. He will be deeply missed at future Equita- 
ble gatherings. 


ALABAMA PREMIUMS 





Annual Report of Superintendent F. N. 
Julian Shows $23,000,000 Paid to 
Co.’s in That State 

Life insurance premiums paid in Ala- 
bama during 1935, according to Super- 
intendent Frank N. Julian, included $17,- 
025,042 paid-for old-line life insurance, 
$1,147,934 for Group insurance, and $4,- 
953,883 for Industrial insurance or a total 
of $23,126,860 for the three classes. Life 
insurance companies paid a total of 
$8,532,512 in claims. 

Fraternal benefit societies, with $55,- 
047,432 of insurance in force, collected 
premiums totaling $1,213,496 and paid 
claims of $767,784. Fraternal insurance 
in force showed an increase of $3,089,- 


900 over 1934. 


LEVY HOST TO COMMITTEE 

Alfred B. Levy, newly elected presi- 
dent of the Philadelphia Association of 
Life Underwriters, played host to the 
agents committee of the Association at 
an informal outing at the country home 
of Alexander Tisdale, past president of 
the association, Cherry Lane Farm. Mr. 
Tisdale started the practice of having 
the agents committee as his guests when 
he assumed the presidency last year. 
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BASSWOOD LAKE IN 
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for the past three years NWNL’s leading pro- 
ducers and leading general agents and managers 
during the annual Arnold Month campaign have 
been invited by President Arnold to spend four 
days as his guests at his wilderness cabin, “The 
Pines,” situated on an island in Basswood Lake 
on the Canadian Border. Here in this sports- 
man’s paradise fishing is the order of the day, 
and those who are privileged to attend bring 
back fabulous catches as well as an abundance 
of tall stories. To the real lover of the great out- 
doors, a Basswood vacation is the supreme treat. 
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In 1935 only 2 of the 93 life compa- 
nies operating in Minnesota made a 
greater gain in the total amount of in- 
surance in force on the lives of Minne- 
sota residents than did NWNL. Only 
3 of the 93 exceeded NWNL in new 
business produced in the state. (Group 
and industrial business excluded). 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


© J ARNOLD. Passiocmr 


STRONG@> MinneapolisMinn. ~ LIBERAL 
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IN THE SPORTSMAN'’'S PARADISE—MINNESOTA, THE LAND OF 10,000 LAKES 


LLOYD’S INSURES ENGINEER 


An engineer, with a Lloyd’s insurance 
policy on his life, will make a strange 
subterranean voyage through Los An- 
geles in August. For thirty miles he 
will explore the gas-filled main sewer 
which carries away the metropolitan 
area’s waste from Van Nuys to the 
Hyperion station near El Segundo. The 
danger laden inspection was ordered by 
city engineering department to check 
reports that the brick mortar of the 
16%4-foot wide sewer had become cor- 
roded. A specially built boat, oxygen 
helmet, safety cable and short wave 
radio will be provided. Lethal gases 
are expected to be a constant hazard, 
but the greatest danger, officials said, 
may come on the cruise if a sudden in- 
flux of sewage raises the water level 
to the very dome of the tunnel. 








SHEPHERD WHEELING HEAD 

Ford T. Shepherd is new president of 
the Wheeling, W. Va., Life Underwrit- 
ers Association. He was elected at the 
time of the association’s twenty-fifth 
anniversary meeting, when talks were 
made by the founder, Claude A. Vaden, 
and by Roy B. Naylor, twenty years 
a member. 
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E. E. Rhodes wi H. Moir Complete 


Fifty Years of Service to Insurance 


Two men who have rendered distin- 
guished service to life insurance both as 
actuaries and as top executives of insur- 
ance companies recently completed fifty 





E. E. Rhodes (left) Photographed with 
John R. Hardin, President 
Mutual Benefit 


It would be difficult to find any branch 
of the life insurance business that en- 
gages the attention of a company execu- 
tive in which Edward E. Rhodes has 
not had a part in his fifty years in the 
business. In times of great pressure on 
executives from the Armstrong Investi- 
gation through the years of increasing 
taxation and actuarial adjustment to 
changing trends, Mr. Rhodes was to be 
found out in front doing valiant service 
for life insurance. One of his great ser- 
vices was as chairman for eight years of 
the committee on Federal taxation of 
the Association of Life Insurance Presi- 
dents, in which he was prominent in the 
framing of the first Federal Income Tax 
Act of 1921 

Mr. Rhodes was a member of the im- 
portant Medico-Actuarial Committee 
formed in 1909 by the cooperation of the 
Medical Directors Association of Amer- 
ica and the Actuarial Society of America 
which made an exhaustive study of about 
2,000,000 policies covering a period of 
twenty-four years from the records of 
forty-three leading United States and 
Canadian companies. This huge task re- 
sulted in five volumes of statistical in- 
formation on longevity that is recog- 
nized as one of the most important mod- 
ern contributions to actuarial knowledge. 

A few years ago Dr. William R. Ward 
wrote a history of the Mutual Benefit 
Life in which he told interestingly of 
Mr. Rhodes’ employment by the com- 
pany. It was in July, 1886, he said, that 
a young high school lad called at the 
home office of the Mutual Benefit be- 
cause he had heard that there was a 
vacancy in its mathematical department. 
He was interviewed by the company 
mathematician, Bloomfield J. Miller, who 
questioned him closely and seemed to be 
impressed by the boy, although he had 
brought no letters of recommendation 
or other credentials. Mr. Miller then 
took young Rhodes to the office of the 
president who also put him through an 
examination at the end of which he was 
told that they would accept him on pro- 
bation at a salary of $250 a year. Young 
Rhodes was assigned a desk near Mr. 
Miller, which proved a fortunate circum- 
stance because from that time until Mr 
Miller’s death Mr. Rhodes was his un- 
derstudy and also his intimate compan- 
ion. He became thoroughly trained not 
only in the mathematics of life insur- 
ance but from the first he was exposed 
to a wide range of executive responsi- 


years of service in the business. They 
are Henry Moir, president of the United 
States Life, and Edward E. Rhodes, vice- 
president of the Mutual Benefit Life. 





HENRY MOIR 
President United States Life 


Mr. Moir was educated in the famous 
George Watson’s College, Edinburgh, 
which has produced some of the great- 
est insurance actuaries on this continent 
and abroad. A native of Scotland, he 
became a Fellow of the Faculty of Ac- 
tuaries there by examination in 1892 and 
a Fellow of the Institute of Actuaries, 
London, in 1899. He served as vice-pres- 
ident of the Actuarial Society of Edin- 
burgh just before coming to America in 
1901. He promptly became identified with 
the Actuarial Society of America as a 
Fellow, was vice-president and in 1918- 
20 served as president of the society. 


Mr. Moir, who has been a frequent 
contributor to life insurance literature, 
is the author of “Life Assurance Primer,” 
many pamphlets on actuarial and gen- 
eral life insurance subjects. His broad 
vision made him a valued commentator 
on the life insurance scene and his coun- 
sel has been constantly sought on trends 
and problems of the business as they 
developed. He was for many years vice- 
president and actuary of the Home Life 
of New York prior to becoming manag- 
ing director of the United States Life in 
1923, shortly succeeding to_the presi- 
dency on the retirement of Dr. John P. 
Munn. He is a Fellow of the Royal So- 
ciety of Edinburgh; past president of 
the Insurance Institute of America, the 
St. Andrews Society of New York and 
the Burns Society of the City of New 
York in which organizations he has 
taken an active interest for many years 


bility and learned to exercise judgment 
and make decisions. Mr. Rhodes suc- 
ceeded Mr. Miller as mathematician of 
the company and in 1908 he was made 
vice-president, the position he now holds. 

The life insurance business early rec- 
ognized in Mr. Rhodes a keen counsel- 
lor and he has had a part in practically 
all broad life insurance developments 
over the years. He was president of the 
Actuarial Society of America in 1926 
and 1927 and in that capacity attended 
the eighth International Congress of 
Actuaries in London and Edinburgh. 
The British did him the unusual honor 
of electing him a Fellow of the Institut: 
of Actuaries of Great Britain in order 
to confer which degree upon an Amer- 
ican it was necessary to procure per- 
mission from the Privy Council of Great 
Britain. 

























































etropolitan’s July 
advertisement* presents 
a picture in which any 
husband can imagine 
himself. Looking ata 
photograph, he wonders 
what his wife and chil- 
dren will look like ten 
years from now. Can he 
be sure that with or with- 
out him they will have a 


home? 


This is not a new story. It 
is one that every Field- 
Man dramatizes patiently 
and earnestly, day after 
day, for his present and 
future clients. His mission 
in life is to safeguard 


homes. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, Chairman of the Board 
Leroy A. Lincoln, President 


ONE MADISON AVE., NEW YORK, N. Y. 
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Canadian Senate Has 
Passed Annuity Bill 


EMBODIES IMPORTANT CHANGES 





Report of Special Committee Adopted; 
To Use Up-to-Date Mortality Tables; 
Interest Not to Exceed 344% 





Recommendations for important changes 

in the Canadian government annuity 
system have been passed by the Senate 
there as a result of the acceptance by 
that body of the report by F. B. Black, 
who was chairman of the special inves- 
tigating committee. The recommenda- 
tions may be summarized as follows: 

That up-to-date mortality tables be 
obtained and used by the department, 
said tables to be revised from time to 
time to keep them up to date. 

That the interest rate upon which an- 
nuities are based should not exceed 31%%, 
this to include cost of administration, 
salaries and commissions, if any. 

That the interest rates be subject to 
change from time to time in accordance 
with the cost of money as is done in 
the British annuities system. = 

That a continuous audit be maintained 
for the information of the minister in 
charge of annuities and the minister of 
finance. 





New Business Increased 11% 


In June; Half Year 1.8% Less 


Showing an increase for the fourth 
consecutive month, new life insurance 
production for June was 11% more than 
for June of last year; the cumulative 
total for the first half of this year was 
18% less than for the corresponding 
period of 1935, according to the Associa- 
tion of Life Insurance Presidents. The 
report summarizes the new paid-for busi- 
ness—exclusive of revivals, increases and 
dividend additions—of forty-two compa- 
nies having 83% of the total life insur- 
ance outstanding in all United States 
legal reserve companies. 

Comparisons of the first six months 
of this year with the corresponding 
months of last year show decreases of 
174% and 7.6% for January and Febru- 
ary, and increases of 1%, 1.4% and 2.9% 
in March, April and May, respectively, 
with June showing the 11% increase. 

For June, the new business of all 
classes written by the forty-two compa- 
nies was $774,123,000 against $697,471,000 
during June, 1935—an increase of 11% 
All classes contributed to the increase, 
the report shows. New Ordinary insur- 
ance, showing a monthly gain for the 
first time this year, amounted to $498,- 
695,000 against $451,983,000—an increase 
of 10.3%. Industrial insurance was $233,- 
333,000 against $205,951,000—an increase 
of 13.3%. Group insurance was $42,095,- 
be against $39,537,000—an increase of 
J /O. 

For the first six months, the total new 
business of these companies was $4,394,- 
106,000 against $4,476,521,000—a decrease 
of 18%. New Ordinary insurance 
amounted to $2,768,413,000 against $2,- 
980,916,000—a decrease of 7.1%. Indus- 
trial insurance was $1,359,563,000 against 
$1,289,995,000—an increase of 5.4%. Group 
insurance was $266,130,000 against $205,- 
610,000—an increase of 29.4%. 





DINNER TO M. A. NELSON 

M. A. Nelson, St. Louis manager for 
the Equitable Society, was host at a 
dinner given at the Westwood Country 
Club for members of the agency organi- 
zation as part of the celebration of his 
twenty-seventh anniversary with the 
company. M. W. Bradley was awarded 
the Nelson trophy for leading in June. 





OHIO LIFE ANNIVERSARY 
The Ohio State Life on July 25 will 
commemorate the thirtieth anniversary 
of the organization of the company with 
a birthday party in every agency of the 
company throughout the country. 








O’MALLEY PLANS HEARING 


Missouri Superintendent Will Have Open 
Meeting Before Acting on Renewal 
of Fraternal License 
Missouri State Superintendent of In- 
surance RK. Emmett O’Malley plans a 
complete open hearing on his depart- 
ment’s examination of the affairs of the 
Modern Woodmen of America before 


he finally decides what step he will take 
toward renewing the fraternal’s Missouri 
license. He has not definitely decided on 
the date for the hearing. He has indi- 
cated that he may invite Jesse W. Bar- 
rett, former attorney general and the 
leading Republican candidate for ~ the 
nomination as governor of Missouri, and 
William Hirth of Columbia, a candidate 
for the Democratic nomination, to at- 
tend the hearing so that they can ob- 
tain first hand information as to the 
whys and wherefores for each statement 
and recommendation contained in the 
examination report that was made pub- 
lic on June 20 last. 

The promise of an early hearing was 
made by Superintendent O’Malley in a 
letter sent recently to Frank H. Mc- 
David of Springfield, Mo., who is a 
national director of the Modern Wood. 
men of America. 


< UNDERWRITER 


Pobrislo General Agent 


Columbian Nat. in Denver 


Vincent J. Pobrislo has been appointed 
general agent for the Columbian Na- 
tional Life at Denver, Col., to succeed 
Adam S. Wagner who having completed 
twenty-five years of service as general 
agent there has asked to be relieved of 
his managerial duties. He will continue 
with the agency. 

General Agent Pobrislo is a native of 
Kansas. He was born in Wichita and 
has spent most of his business life in that 
city and in Topeka. He goes to The 
Columbian National from the Mutual 
Life of New York at whose Wichita 
branch he had been district manager. 

Mr. Pobrislo is vice-president of the 
Wichita Life Underwriters Association 
and just recently he was elected secre- 
tary-treasurer of the Kansas State As- 
sociation of Life Underwriters. 





MAKE STEELE MANAGER 
Rollins-Burdick-Hunter agency of Chi- 
cago has appointed George Steele, for- 
mer assistant state agent in Maryland 
for the John Hancock, to be life de- 
partment manager. The agency repre- 
sents the Travelers. 
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MINN. MUTUAL CHANGES 


Dividends on New Scale Affected by 
Interest Rates and Mortality; Adds 
Extended Income Rider 
The Minnesota Mutual Life has issued 
a new form of insurance designated as 
Extended Income which is provided by 
means of a rider attached to regular 
forms of policies. The company has also 
made provision for monthly premium 
payments. The extended income is in 
force for a twenty-year period and will 





pay income for fifteen years, twenty 
years or twenty years and continued 
lifetime of beneficiary. 

The dividends are on a new scale 


which on the one hand recognizes the 
reduction in interest rates and on the 
other, gives effect to the continued fav- 
orable mortality experience. As a result 
dividends on the life plans are materi- 
ally greater particularly in the early 
policy years while dividends on paid-up 
policies and on policies of investment 
forms are reduced. 

Interest on dividends on deposit have 
reduced from 4%4% to 44%, on 
Settlement Options without right of 
withdrawal from 41%4% to 4% and on 
such options with right of withdrawal 
from 4% to 3%4% which latter is the 
guaranteed rate. 


been 














Must Opportunity Break Down Your Door! 





_ PITTSFIELD 
MASSACHUSETTS 


OPPORTUNITY IS HAMMERING AT EVERY DOOR, TODAY, WITH 


“ONE BEST SELLER" 


—BERKSHIRE JUVENILE INSURANCE— 


This is a plan through which the happiness and 
success of the boy or girl can be made safely, surely 


and economically. 


Berkshire Associates are fully equipped to 
give their clients the advantages of JUVENILE 
INSURANCE with PAYOR BENEFITS and the same 


liberal provisions accorded the regular adult policies. 


‘fASK ANY BERKSHIRE AGENT” 


BERKSHIRE LIFE INSURANCE COMPANY 


Incorporated 1851 


85th ANNIVERSARY YEAR 


FRED H. RHODES 
PRESIDENT. 
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Home President’s Club. 
Has Sessions in Quebec 


NOW AFLOAT ON SAGUENAY 





E. I. Low, G. E. Woodford, C. C. Fulton, 
W. P. Worthington Address Leaders 
Club; Rothstein President 





The fifth annual meeting of the Presi- 
dent’s Club of the Home Life of New 
York opened Tuesday in Quebec at the 
Chateau Frontenac with E. I. Low, chair- 
man of the board, presiding. The Presi- 
dent’s Club is composed of leading pro- 
ducers of the company who for eighteen 
months ending June 30 achieved produc- 
tion requirements under the Home Life’s 
quality rating system. Under this plan, 
there is charged against first year pre- 
miums the lapses which occur during the 
qualification period of the first and 
second year premiums. Reinstatement 
of such business is credited to the agent’s 
standing. 

The President’s Club continued its 
business meeting through Wednesday 
and embarked yesterday for a _ two 
day voyage up the Saguenay River. Re- 
turning, the party will remain a day in 
Montreal on Saturday. 

The program for the business meetings 
included addresses by Mr. Low; Dr. G. 
E. Woodford, medical director; C. C. 
Fulton, agency vice-president and W. P. 
Worthington, superintendent of agencies. 

Round table conferences were held 
under the direction of J. F. Walsh, 
agency field assistant, and E. C. Kelly, 
Jr., conservation supervisor. 

Announced at the meeting by Mr. Low 
was the site of the next President’s Club 
convention which will be Hollywood 
Beach Hotel, Hollywood Beach, Florida 
on January 3, 1938. An innovation in 
this year’s meeting was the installation 
of officers of the club who hold their 
positions as elected by agen nop for the 
ensuing club period. In order of com- 
petitive standings, the following officers 
were presented to the club: Leonard L. 
Rothstein, president, Harry Jacoby 
Agency in New York City; vice-presi- 
dent, Ralph J. Heller, also of the Jacoby 
agency ; and an executive committee con- 
sisting of Colonel W. C. Petty, Hunting- 
ton, W. Va.; Thomas C. Wales, Boston, 
Mass. ; and Paul Grove, Jr., Washington, 
a <. 

This year’s membership is the second 
largest since the President’s Club was 
formed in 1929. 





EDWIN G. RITCHIE DEAD 

Edwin G. Ritchie, formerly manager 
for the State Mutual Life of Worcester 
in Indianapolis for a quarter of a cen- 
tury, died last week aged 77. Mr. Ritchie 
was born in Goshen, June 2, 1859. He 
attended the public school there and 
later attended a college in Ohio. After 
studying law he entered the insurance 
business and for twenty-five years was 
general agent for the State Mutual Life 
Insurance Company of Worcester, Mass. 
He also was city manager of the In- 
dianapolis Life for several years. 





CORNBELT CHANGES NAME 


Nebraska State Insurance Director 
Smrha has approved a change in name 
of the Cornbelt Life of Lincoln, Neb., to 
the Woodmen Central Life, contingent 
on a vote of stockholders. Reorganiza- 
tion of the company has begun. 


HOGLE ADDS LIFE DEP’T 
The J. M. Hogle agency of Chicago 
has organized a life department and will 
represent the Reliance Life with Charles 
F. Kinnucan as manager. 














July 17, 1936 


——. 











WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 
90 John Street, New York 


Telephone Beekman 3-6799 




















SUM LIFE ~~’ 
~—- OF CANADA 


SERVICE 














endeavour. 


THROUGH ALL TIME, the trade and com- 
merce of the world have performed vital 
service in demonstrating the need for 
co-operation and good will among the 
peoples of the earth. 


INSPIRED by this HIGH PURPOSE, the Sun 
Life over many decades, has ventured 
where the march of civilized man has un- 
covered new and fertile fields of human 


TO-DAY, as the CUSTODIAN of the SAV- 
INGS of thousands of Men and Women 
of all races and climes, it remains ever 
ready to advise and serve with disinter- 
ested diligence and zeal. 














THERE'S A SUN LIFE POLICY FOR EVERYONE 





NEW BROKERAGE MANAGER 


Otto Langpaap, superintendent of 
agencies, West Coast Life, has an- 
nounced the appointment, effective July 
1, of Armond DeBenedict as manager 
of the brokerage department for the city 
and county of Los Angeles. Mr. DeBen- 
edict has a record of five years of suc- 
cessful experience in similar work. 





NEW HEAD OF FORUM GROUP 

Peter Thompson, group supervisor for 
the Equitable Society in Los Angeles, 
has been elected chairman of the Life 
Insurance Forum of that city for the 
coming year. Phinehas Prouty, chairman 
for the past two years, has been elected 
president of the Life Underwriters Asso- 
ciation of the city. 





John W. Yates New Agency Quarters 
One of Most Elaborate On West Coast 


John W. Yates and Associates, Cali- 
fornia agents for the Massachusetts Mu- 
tual Life, had a grand opening of their 
new agency quarters on the twelfth floor 
of the Security Title Building, Los An- 
geles, the first of this month. More than 
500 visitors were received, women being 
given gardenias and men pom-pom dah- 
lia boutonnieres. Red-white-and-blue 
booklets containing the Constitution of 
the United States and another booklet 
giving the history of the company were 
distributed. 

The quarters were barely occupied in 
time. The carload of furniture did not 
arrive until the last minute and the staff 
was up until 2 o’clock in the morning 
putting it in place. When visitors came 
at 9 in the morning it seemed incon- 





INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 
SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 


ceivable that the space had been empty 
at 9 o’clock the night before. 

In addition to Mr. Yates the executive 
staff of the agency includes William 
McClelland, assistant general agent, and 
Robert L. Altick, associate general agent. 
The agency has three producers who are 
members of the Million Dollar Round 
Table and eleven of the hundred largest 
producers of the Massachusetts Mutual. 

Among features of the new quarters 
are an “In and Out” record showing the 
presence or absence of all associates at 
any time; a policyholders’ conference 
room ; and the library where are kept 
life insurance sales service material, files 
of clippings and hundreds of insurance 
and inspirational books collected by Mr. 
Yates during the past sixteen years. 





JERSEY CITY, N. J. 


GROUP 





National petite i 
Membership at Peak 


REPORT BY ALEX. E. PATTERSON 





Almost as Sew Associations Now In 
Organization as Number of Individual, 
At First Meeting 





When the National Association of Life 
Underwriters holds its annual meeting 
at Boston in September there will be 
almost as many local associations repre- 
sented as there were individual members 
at the time of the National Association's 
first convention which was held in Bos- 
ton in 1890, according to figures com- 
piled by Alexander E. Patterson, of 
Chicago, vice-president of the organiza- 
tion and national membership chairman, 
At the first meeting there were fourteen 
associations with a few hundred mem- 
bers all told: this year there are three 
hundred local groups affiliated with al- 
most 28,000 members. 

In spite of the large membership gain 
made by the association last year, the 
close of the 1936 fiscal year on June 
last showed a further increase in mem- 
bership of 2,478 members or better than 
10% over the preceding year. 

Two states, New Hampshire and New 
Mexico more than doubled their mem- 
bership during the year and one associa- 
tion, Manchester, N. H., expanded to ten 
times its 1935 membership. The Atlanta 
and New Mexico Associations more than 
trebled their membership. 

The largest numerical gain was record- 
ed by New York City, where 622 men- 
bers were added during the year. Boston, 
the 1936 National Convention City, was 
a close second with a gain of 621 new 
members. 

New York City remains in first place 
as the largest local association in the 
country with 2,264 members. Boston 
jumped from fourth to second place with 
1,148 members, to be followed closely by 
Pittsburgh with 1,130 and Chicago with 
1,070 members. Two other associations, 
Cleveland (652) and Philadelphia (569) 
closed the year with more than five 
hundred members. 





TO DISCONTINUE DISABILITY 


The Pacific Mutual Life will discon- 
tinue the sale of its Permanent Total 
Disability Income Benefit on July 31 and 
thereafter will continue for sale only the 
Premium Waiver feature. The company 
will continue to write its present form 
of Non-Cancellable Accident and Sick- 
ness policy, as well as the accident and 
sickness benefits issued in conjunction 
with life insurance policies. 





DINNER TO H. S. GIERHART 


Harry S. Gierhart, manager for the 
Equitable Society at 60 East Forty- 
Second Street, New York, was guest of 
honor at a dinner in the Hotel Commo- 
dore last Friday evening in observance 
of his sixtieth birthday. 


HATHAWAY SPOKANE HEAD 

Horace Hathaway was elected presi 
dent of the Spokane Life Underwriters 
Association at a meeting in the Dessert 
Hotel. Other officers elected were Bud 
Long, vice-president; Fred Fulton, sec- 
retary-treasurer. 














HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








—_— 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN pen NEW YORK 








Telephone BEekman 3-5656 


——" 
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Iowa Groups Boosting 
Seltzer for Trustee 





MARTIN L. SELTZER 


Martin L. Seltzer of Des Moines, 
Aetna Life general agent, is being 
boosted as a candidate for trustee of the 
National Association of Life Underwrit- 
ers when the elections are held at Boston 
in September. The Des Moines Associa- 
tion and the Iowa State Association have 
gone on record as favoring him for a 
trusteeship, as have several other lowa 
local associations. 

Mr. Seltzer is president of the Iowa 
State Association of Life Underwriters, 
past president of the Des Moines Asso- 
ciation and the Des Moines General 
Agents and Managers Club. In the Na- 
tional Association he has held a number 
of committee posts including chairman- 
ship of the attendance committee for 
last year’s national convention in Des 
Moines which had the largest attendance 
of any; this year he is chairman of the 
credentials committee for the Boston 
meeting. 





PLAN DRIVE FOR ZIMMERMAN 
The Charles J. Zimmerman agency of 
the Connecticut Mutual Life in Newark 
will hold an intensive production drive 
in honor of Mr. Zimmerman’s fifth an- 
Niversary as general agent there, the 
campaign to run from August 3 to Sep- 
tember 16, the latter being the anni- 
versary date. Goal for the campaign is 
a million of business. During his five 
years as general agent the office has 
paid for $18,000,000 of business. 





WRITES SUNDAY ARTICLES 

Conley Merchant, counsel for the Bir- 
mingham, Ala., Association of Life Un- 
derwriters and himself formerly a life 
agent, is author of a series of fifteen 
articles on “Estates and Life Insurance,” 
running every Sunday in the Birming- 
ham News-Age-Herald. 


_. BACK TO SEATTLE 
William J. Hartman, formerly with the 
indemnity Co. of North America in 
Seattle, has returned to that city as 
agency organizer for Mutual Life of 
New York. He has recently been with 
the latter company in Billings, Mont. 


MISS MURRELL LEAVES INDEX 
Leo E. Thieman of the Insurance In- 
dex, Louisville, has announced that Bes- 
si¢é Mae Murrell has retired as New 
York sales and advertising representa- 
tive of the Index. 


34 NEW CANADA C.L.U.’S 
Thirty-four more Canadian agents 
have been granted the right to use the 
Chartered Life Underwriter designation 
as a result of the examinations in April. 














_ Ray E. Flint, John Hancock Mutual, 
iS new president of the St. Louis C.L.U. 
Chapter. 


BANKERS OF N. J. 268% RECORD 





Extraordinary Gain in June Business 
Result of Perez Huff Campaign; 
Connecticut Agency Leads 

Production figures compiled by the 
Bankers National Life of Montclair, N. 
J., reveal that the month of June showed 
an increase of 268% in paid-for volume 
of business over that of June, 1935. The 
increase in paid-for business for the first 
six months of 1936 was 85% over the 
corresponding period of 1935. The tre- 
mendous increase for the month of June, 
to a great extent, is accounted for by a 
coast to coast contest which was staged 
by the agencies in connection with the 
return of Perez F. Huff to the Western 
Coast. 

A large loving cup was awarded to 
the Connecticut Agency, winner in the 
contest, under the leadership of its gen- 
eral agent, Abe Goldstein. Second place 
was taken by George H. Hanauer Agen- 
cy of Montclair and third place was 
taken by Irving Victoroff Agency of 
Jersey City. 

The Bankers National Life is this week 
celebrating its first anniversary of the 
occupancy of its new home office build- 
ing at Montclair, New Jersey. A special 
complimentary contest has been ar- 
ranged, known as “Anniversary Week,” 
and all those contributing to that con- 
test will receive a special extra size 
leather rate book cover, inscribed with 
the occasion of the anniversary. 


REVOKES LICENSE 
Superintendent Pink, New York, has 
revoked the life agent’s license of John 
R. Kelly, 45th Avenue, Flushing, for 
failure to account for premiums col- 
lected. 





SUMMER SLOGAN 
The heat wave is on, but more people 
die each summer from starvation than 
from prostration!—D. D. Edmund in 
Equitable Items. 


How Arthur Hall Sees 
Spirit of His Company 


LINCOLN NATIONAL CONVENTION 





President of “Twentieth Century” Or- 
ganization Describes Its History in 
Regional Meeting Address 





A president’s viewpoint toward his life 
insurance company was expressed by 
Arthur F. Hall, head and founder of 
the Lincoln National Life, a “family” 
talk addressed to the company’s regional 
convention at Hot Springs recently. 
Speaking of company spirit he said: “It 
is a spirit closely akin to school or col- 
lege spirit, which best illustrates what 
has developed within our organization 
during the thirty-one years of the com- 
pany’s history, and why men coming 
with us may profit by the enthusiasm of 
those who have preceded them.” 

“Our company is the only one of the 
great insurance companies in America 
that can literally be called a twentieth 
century company. All of our leading 
contemporaries were established pre- 
vious to the year 1900. Born in the early 
years of the present century, the Lin- 
coln National Life has grown up with it. 

“The initiative which our company has 
taken in the development of substandard 
insurance is but one case in point. Just 
twenty-five years ago we began to issue 
policies on impaired risks. A torrent of 
criticism was launched upon us, and our 
failure was predicted. Now, as an in- 
direct result of our activities and lead- 
ership in this field, most of the large 
companies have come to our original 
viewpoint that ‘the impaired risk needs 
protection for his dependents far more 
than the 100% risk’.” 


NORTHWESTERN MUT. TO MEET 
The Northwestern Mutual Life field 
convention will be held at the home 
office in Milwaukee starting Monday. 
It is the sixtieth annual convention. 
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Lincoln Nat. Holds 
Del Monte Meeting 


LAST OF THREE CONVENTIONS 





Dern, Gale, Plogsterth, Thornton, Cross, 
McAndless from Home Office There; 
Agents Speak 





Effective working methods for the pro- 
duction of quality business were ana- 
lyzed and discussed by home office offi- 
cials and star salesmen of The Lincoln 
National Life during the company’s 
three-day western regional meeting 
which was brought to a close Wednes- 
day at the Hotel Del Monte, Del Monte, 
Calif. This was the third and last of the 
company’s 1936 sales meetings, and was 
attended by more than two hundred 
honor club members and home office 
officials. 

Vice-president and Director of Agen- 
cies A. L. Dern opened the session Mon- 
day with a speech of welcome. 

In describing “Effective Working 
Methods,” Superintendent of Agencies 
F. W. Gale emphasized the value of 
training as a foundation on which to 
build with knowledge and_ confidence 
better working methods for today. “We 
must realize,” he said, “that what was 
standard yesterday is obsolete today.” 

Director of Field Service W. T. Plog- 
sterth, speaking on the subject “Where, 
Why and When—The Story of 4,506 
Applications,” explained the company’s 
recent analysis of applications written 
during two months of this year. This 
study, which was primarily an analysis 
of the source of applications, was rec- 
ommended as a governing factor in 
charting sales courses for the coming 
vear. 

Second Vice-president and Medical 
Director W. E. Thornton discussed “The 
Medical Aspects of Quality Business.” 
“A knowledge of underwriting methods 
and practices and an understanding of 
mortality trends gives the agent a knowl- 
edge that makes the approach easier 
and the interview more interesting, con- 
serves time in selecting prospects, and 
enhances completed sales,” he said. 

In discussing “Quality Agents,” Sec- 
ond Vice-president and Manager of 
Agencies C. F. Cross urged insurance 
agents to appraise prospects from a per- 
sistency standpoint in much the same 
way as the underwriting department em- 
ploys the numerical system of rating as 
a judge of insurable risks. 

Executive Vice-president A. J. Mc- 
Andless closed the morning session with 
a short talk on the subject, “Our Com- 
pany.” 

The Tuesday morning business ses- 
sion was devoted to talks by many of 
the company’s leading producers. 

A forum attended by general agents 
only was conducted while the round 
table discussions were in progress. 


ALBRIGHT LEADS AGAIN 








Northwestern Mutual Star Paid For 
$2,000,000 in Club Year; Small Town 
Man Leads Marathon Club 
The Northwestern Mutual Life’s an- 
nual field convention is next week in 
Milwaukee. Once again Dr. Charles E. 
Albright of Milwaukee led the company 
with $2,000,000 production. Emmett 
Cowell, who lives in a small town in 
Illinois, heads the Marathon Club with 
largest number of lives. T. K. Carpenter 
of McMillen agency paid for $864,266 in- 
surance; Herster Barres, McMillen agen- 
cy, paid for $616,200. He also made the 
Marathon Club, (100 lives). Herman 
Duval made the Marathon Club for the 
twenty-first time. Henry Auerbach, Mc- 
Millen agency made an increase of 202% 

in his production. 


MAKES PRESIDENT’S CLUB 

Mrs. Lillian L. Joseph of the Joseph 
Agency, Home Life, 225 West Thirty- 
fourth Street, New York City, has again 
qualified for the company’s President’s 
club. She accompanied the club mem- 
bers to Canada this week. She is the 
only woman in the company’s production 
force who qualified for the club. 
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Medical Examination 
Held to Prove Health 


CAN’T CLAIM INSURED WAS ILL 
Penn. Court Decides That Only Illness 
Which Commenced After Examina- 
tion Affects “Sound Health” Clause 





In a recent decision, the Pennsylvania 
Supreme Court held that where a life 
company makes a medical examination it 
waives all future intentions as to the 
health of the insured at or prior to that 
time and that the sound health clause 
may be used only against impairment 
that may have arisen between the time 
the examination was made and the time 
the policy was issued. The decision was 
made in the case of Prudential of Amer- 
ica v. Kudoba et al. 

“While it is true,” said the court, “that 
ordinarily a contract conditioned upon 
the existence of a certain fact is unen- 
forceable if the condition is unfulfilled, 
even though the covenantee may have 
knowledge at the time of the making of 
the contract that the fact is otherwise 
and that the condition cannot be com- 
plied with, this principle is not fairly ap- 
plicable to life insurance policies, where 
regard must be had to the fundamental 
social and economic factors underlying 
the whole fabric of the business of life 
insurance.” 

The company had sued for cancella- 
tion of the policies on the ground that 
the insured was not in sound health 
when they were issued and that there- 
fore they never went into effect. It 
based this contention on the clause read- 
ing that “this policy shall not take effect 
if on the date hereof insured be not in 
sound health.” Justice Stern, who deliv- 
ered the court’s opinion in the case, said 
in part: 

Dispute Effect of Clause 


“A sound-health clause phrased as in 
the present policies ordinarily operates 
as a condition precedent upon which the 
contract is dependent; Youngblood v. 
Prudential Insurance Company of Amer- 
ica, 109 Pa. Superior Ct. 20; Benzinger 
v. Prudential Insurance Company of 
America, 317 Pa. 561. Defendants, how- 
ever, assert that in the present case the 
insurance company by its medical rep- 
resentative made an examination of the 
applicant and that under such circum- 
stances the sound-health clause is a con- 
dition only to the extent of protecting 
the company against a material change 
in the physical condition of the applicant 
between the time of the examination 
and the issuance of the policy. 

“This question was not decided by 
either the learned chancellor or the Su- 
perior Court, for the reason that there 
was no direct testimony in the case 
showing that a medical examination by 
plaintiff had actually been made. In de- 
fendant’s answer to the bill in equity the 
fact of such an examination was alleged, 
but the physician was not called to tes- 
tify by either of the parties. It appears, 
however, that at the bar of the Superior 
Court counsel for plaintiff, with com- 
mendable frankness, admitted that the 
insured had been examined by a repre- 
ge of plaintiff, and this admission 

has become a matter of record in this 
court. 

“The weight of authority upholdsa... 
doctrine, based upon the theory that 
presumably the medical examination was 
satisfactory to the company or the policy 
would not have issued. 

“In the present case ' there was no 
proof by plaintiff of any change in health 
of the insured after he was examined by 
the medical representative of the com- 
pany and before the issuance of the 
policies. Accordingly, the decree of the 
court below, affirmed by the Superior 
Court, is reversed.” 


TWENTY-FIVE APPS IN WEEK 


M. C. Burgbacher of the Bankers Life 
of lowa recently wrote twenty-five ap- 
plications in one week in Middlebourne, 
W. Va., a town of less than 1,000 popu- 
lation 


Edmund Burke Head of 
General American Club 


Edmund Burke, general agent at St 
Louis for the General American Life, 
was elected president of the President’s 
Club of the company at the annual ban- 
quet meeting of the General American 
Life Production Clubs Annual Conven- 
tion held at Mackinac Island, Michigan 

Victor E. Behrens, general agent at 
Abilene, Tex., was named first vice-pres- 
ident, and William Strauss, general 
agent at Houston, Tex., second vice- 
president. 

The new officers of the Leadership 
Club are Albert H. Rickert, Houston, 
Tex., president; A. B. Cook, St. Louis, 
first vice-president, and Fenwick H 
Hunt, San Antonio, Tex., second vice- 
president. 

At the meeting Walter W. Head, pres- 
ident of the General American Life, an- 
nounced that the 1937 meeting of the 
clubs will be held in Mexico City some 
time during July. 

John C. Ketchem, Commissioner of 
Insurance for Michigan, was the honor 
guest and principal speaker at the ban- 
quet meeting. He was also the low med- 
alist in the golf tournament held in 
connection with the convention. R. R. 
Dodson, manager of the Pittsburgh, 
Penna., branch office, won first prize in 
the handicap tournament, and Ralph G. 
Lehnen, general agent, Columbia, Mo., 
second prize. 





PLAN FOR PERFECT WEEK 

The Charles J. Zimmerman agency, 
Connecticut Mutual, Newark, has made 
seven suggestions for the “Perfect Life 
Insurance Week.” They are these: start 
field work before 9:30; have a morning 
interview by appointment; have a lunch- 
eon appointment with a prospect; have 
an afternoon interview by appointment ; 
have an evening interview by appoint- 
ment; secure the names of two qualified 
prospects; get an introduction to a pros- 
pect. 





HEARD On The WAY 





Many insurance people in London re- 
gard W. Palin Elderton, actuary of the 
Equitable Life Assurance Society, Eng- 
land, oldest life insurance company in 
the world, as the outstanding actuary of 
Great Britain at the present time. He 
has never been to the U. S. A. and told 
the writer that he doubts if he ever will 
come here. 

“I do not like ocean trips,” he said. 
“Even the thought of a voyage across 
the sea to Norway makes me mentally 
seasick. The thought of 3,000 miles by 
water is positively terrifying, as far as 
I am concerned.” 

Mr. Elderton’s reputation is world- 
wide and he has a large number of visi- 
tors from abroad. Some of his visitors 
have been officers of the Equitable Life 
Assurance Society of New York. 

Among other activities Mr. Elderton 
is president of the Insurance Institute 
of London. He was one of the speakers 
at the recent convention of the Char- 
tered Insurance Institute at Brighton, 
Eng., and made a humorous speech. 

* * 


Yvonne Cindi, daughter of Claude 
H. Voorhees who recently resigned as 
counsel for the Connecticut General Life, 
resignation effective September 1, died 
in Manchester Memorial Hospital Fri- 
day as a result of injuries when her par- 
ents’ car ccllided with a lumber truck in 
Manchester, Conn. Mrs. Voorhees also 
was injured, having some bones broken. 

Miss Voorhees was 15 years old. She 
was an accomplished pianist who at the 
age of 11 played her own piano composi- 
tions over WTIC. She was a junior at 
high school. 

Uncle Francis 





ADMISSION TO GERMAN UNION 

Newly founded companies will be ad- 
mitted into the Union of German Life 
Insurance Companies after three years 
of existence, it was decided at the an- 
nual meeting of the group in Bad Eilsen. 
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New Detroit Manager for 
Bankers Life of Iowa 





ABNER A. HEALD 


Abner A. Heald, whose appointment as 
Detroit agency manager for the Bankers 
Life of Iowa was announced last week, 
took over the agency on Monday. 

P. B. Wallace, for the past year agen- 
cy supervisor of the Detroit agency of 
the Bankers Life, has been named 
agency manager for the company at Cin- 
cinnati, Ohio, succeeding A. D. Ross who 
has been transferred to Peoria, Illinois, 
as Bankers Life agency manager there. 
Transfer of Mr. Ross to Peoria was 
effected in order to permit him to return 
to his native state and to the agency 
with which he began his life insurance 
career in 1921. He has been agency man- 
ager at Cincinnati since 1931 and prior 
to that was a regional sales manager. 
Mr. Ross succeeds H. C. Portwood who 
has resigned. 





NEW ENGLAND MUTUAL GAINS 





Two-thirds of Co.’s Business in Force 
Is Less Than Ten Years Old; Policy- 
holders Month Success 
New England Mutual Life reports that 
the new business paid for during June, 
the twenty-fifth annual policyholders 
month, was $15,225,889, an increase over 
June, 1935, of $1,780,607, or 13.24%. The 
first half of 1936 closed with $72,002,980 
new insurance paid-for, excluding addi- 

tions and revivals. 

The total insurance in force in the 
company on July 1 was $1,359,457,512, a 
net increase since the close of 1935 of 
$30,060,072. On the twelve-months basis, 
July 1, 1935 to July 1, 1936, the increase 
was $52,976,435, which is 4.05%. 

A recent analysis shows that two 
thirds of the insurance in force is less 
than ten years old. This is proof that 
the average age of the membership of 
this oldest chartered American company 
is low. Last year new insurants below 
age 30 were 41.27% of the total; and 
those between 30 and 40 were 32.14%; 
that is, nearly 75% of the new members 
were under 40, the average new policy- 
holder being thirty-two years old. 





DURHAM LIFE IN A. L. C. 

The Durham Life of Raleigh, N. C, 

has been elected a member of the Amer: 

ican Life Convention of Chicago. This 

company, organized in 1907, is headed by 

B. Coley as president and operates 

in North and South Carolina. It is a 

stock company issuing non- -participating 
insurance. 





ISAR REPLACES PHENIX 
The Isar Life was founded in Munich, 
Germany, June 14 to take over German 
business of the Phenix Life of Vienna, 
also to use former employes of that com- 
pany. It is a stock company. 
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Three Equitable of Lowa Officials 
Eligble to Retire Under New Plan 


Vice-President H. E. Aldrich, Dr. F. L. Wells and H. S. 
Johnson Come Under Provisions; Swisher 


Succeed Aldrich 


Three executives of the Equitable Life 
of lowa are entitled to retire this year 
under a new retirement pension plan 
which has been inaugurated by the com- 
pany for its home office employes and 
which is collateral to the Social Securi- 
ties Act and provides for individuals who 
have passed the limit in age provided 
for under that act. Those entitled to 





ALDRICH 
Eligible to Retire 


HM. EF. 


retirement this year are Vice-President 

and Superintendent of Agencies H. 
Aldrich, Medical Director F. L. Wells 
and Assistant Secretary H. S. Johnson. 

S. A. Swisher, Jr., assistant superin- 
tendent of agencies, will succeed Mr. 
Aldrich upon his retirement. He has 
been a member of the agency depart- 
ment of the Equitable of Iowa since 
1919. 

Mr. Johnson has been in the service 
of the company longer than any other 
employe, having entered the Equitable’s 
ranks September 17, 1892, when the en- 
tire home office staff comprised but nine 
persons. His work for nearly three 
decades was in the company’s collection 
section of which he was manager for 
many years. He was made an assistant 
secretary in 1912 and in 1919 was placed 
in charge of the company’s newly creat- 
ed purchasing section. 

Dr. Wells, a graduate of Bellevue Col- 
lege in 1888, settled in Des Moines in 
1892 where he entered general practice. 
He was chief surgeon for the Des 
Moines City Railways and Interurban 
Co. for many years and helped to or- 
ganize Mercy Hospital in Des Moines. 
He was one of the company’s examiners 
as early as 1893, was made assistant 
medical director in 1908 and medical di- 
rector in 1912. Dr. Wells is a_ past 


president of the Association of Life In- 
surance Medical Directors. 

Mr. Aldrich became a soliciting agent 
of the Equitable of Iowa in 1894, soon 
after his graduation from college. . Dem- 


‘onstrating unusual ability in that capa- 
city, he was soon made a general agent. 
In 1904 he was called to the home office 
as assis@ant superintendent of agencies. 





S. A. SWISHER, JR. 
To Be Promoted 


In 1914 he became superintendent of 
agencies and in 1919 was made vice-pres- 
ident. Mr. Aldrich is recognized through- 
out the life insurance business as a stu- 
dent of agency problems and a leader in 
agency thought and has been identified 
with various committees of agency 
executives. 





“MILKY WAY” GROUP 


Mars, Inc., Chicago candy manufac- 
turer, has adopted a comprehensive 
group insurance program which provides 
protection for employes in the com- 
pany’s Chicago offices and plants for 
workers on its “Milky Way” farm in 
Pulaski, Tenn. The plan includes a total 
of more than $1,100,000 life insurance 
and about $1,000,000 of accidental death 
and dismemberment coverage, supple- 
mented by weekly sickness and accident 
benefits. The group plan is being under- 
written by the Metropolitan Life on a 
cooperative basis. 


FOLDER IN SPANISH 
The Sud America Life of Buenos Aires 
has adopted as one of its series in Span- 
ish the pamphlet issued in English by 
the Metropolitan Life discussing infan- 
tile paralysis. 
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GEORGE HENRY CHASE DEAD 


Retired Secretary of Buffalo Mutual Life 
Had Been Forty Years With Com- 
pany, Held Masonic Honors 


Funeral services were held this week 
in Buffalo for George Henry Chase, re- 
tired secretary of the Buffalo Mutual 
Life. Mr. Chase died Monday in the 
3uffalo General Hospital at the age of 
72 years. He had been associated with 
this company and its predecessor, the 
Masonic Life Insurance Association, for 
more than forty years prior to his re- 
tirement on January 1 of this year. 

Mr. Chase had been highly honored by 
the Masonic fraternity, being raised to 
the thirty-third degree in Boston in 
1927. He also was a past master of 
Washington Lodge and formerly served 
as president of the Past Masters’ Asso- 
ciation of Erie County. He was a mem- 
ber of the Buffalo Consistory and Is- 
mailia Temple of the Shrine. 








PEGLOW TAKES LEAVE 


William Peglow, Western and South- 
ern manager at Irving Park, is taking a 
leave of absence due to failing health 
after fourteen years as manager. Most 
of the time he has been handicapped by 
physical disabilities that should have 
kept him. in an invalid’s chair. It is 
hoped that he will recover during the 
summer. 





Peop! 
eop!e Now Buying 
(Continued from Page 1) 
due to resumption of activities in the 
construction field. People of the thea- 
tre, professional entertainers and musi- 
cians appeared better able to buy. 

Average Policy Larger 

The June survey showed average 
amount of insurance applied for was 
$1,941 compared to $1,919 in June, 1935, 
and $2,052 last December. New insur- 
ance buyers represented 68%, the same 
proportion as a year ago but four points 
higher than last December. The average 
amount of insurance already owned was 
$3,622, a substantial decrease from the 
$5,386 figure of a year ago, and the 
$4,765 shown in the survey six months 
ago. This radical change is interpreted 
by the Bureau staff not to mean that 
the general level of life insurance owned 
has fallen to that point, but that agents 
in seeking new prospects are finding a 
less unexplored field of life insurance 
buyers. 

Farmers and ranchers led the list in 
number of applicants, as in the Decem- 
ber survey, the number being 1,492, com- 
pared to 1,213 a year ago and 1,141 last 
December. Their average application 
was $1,675 and the average amount of 
other insurance owned was $2,434. 


Students and Housewives 


Students were next, having supplanted 
housewives in the last six months. There 
were 904 students who applied, against 


855 in December and 1,044 a year ago, 
the average amount applied for being 
$1,269 and other insurance owned $934. 
This classification included children 7 
to 18. For those over 18 average amount 
owned was $1,198. 

Housewives, in third place, numbered 
839, a drop from 907 in December and 
959 a year ago. Average amount applied 
for was $1,263 and average policy al- 
ready owned, $914. All of this slump, 
however, occurred in urban centers, 506 
applying from cities against 674 in De- 
cember and 675 a year ago. Country 
housewives, in number 333, applied this 
June, compared to 233 in December and 
284 in June, 1935. Their average ap- 
plication was $1,210, whereas the city 
housewife applied for $1,298. 

In manufacturing trades, 762 applied, 
a gain from the 691 six months ago and 
641 a year ago, all this increase coming 
from those in lower positions, as execu- 
tives and owners showed sharp decline 
from 81 last December to 50 in June. 
Foremen, clerks and inspectors increased 
from 169 six months ago and 150 a year 
ago to 206, average applied for being 
$1,633, and factory workers rose from 
441 last December to 506, average amount 
being $1,335. Government employes stood 
in fifth place numerically as life insur- 
ance buyers and children under 7 were 
sixth. 


In the building trades, which stood 
seventh, 251 applied, against 160 six 
months ago and 216 a year ago, aver- 
age amount being $1,978. Masons, paint- 
ers and decorators, carpenters, electri- 
cians and plasterers showed large gains. 

Other classifications of applicants in 
their order based on the number apply- 
ing were: automobile filling and service 
stations, teachers, oil producers and re- 
finers, garages, restaurants, truck oper- 
ators and drivers, printing, publishing 
and advertising; insurance agents, depart- 
ment store owners and employes, whole- 
sale jobbers and manufacturers’ agents, 
railroad employes, etc. 

Comparison of size of application 
showed executives and owners in the 
manufacturing industry in the lead with 
$10,730 of 50 applicants, 34 applying for 
$5,000 or more; printing, publishing and 
advertising proprietors and executives 
second, $10,587; oil producers, executives 
and owners, third, $9,860; bank and loan 
company officials, fourth, $7,258; theatre 
managers and producers, fifth, with. 6,- 
306. 

Others in order were: real estate brok- 
ers and salesmen, $5,685; sales, produc- 
tion and research engineers, $5,559; den- 
tists, $5,025; general insurance agents, 
$5,077; cotton brokers and dealers, $5,- 
000; physicians and surgeons, $4,987; 
building contractors, $4,962; investment, 
brokers and salesmen, $4,600; wholesale 
commission and import brokers, $4,406; 
attorneys, $4,240; osteopaths, $4,000. The 
lowest average amount applied for was 
$1,114 among industrial workers in cot- 
ton gins and mills, and the average ap- 
plication of children was $1,041. 
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INSURANCE ON GOVERNMENT 
PROJECTS 

Government projects are resulting in 
considerable insurance business. One of 
these is the All-American Canal in the 
Imperial Valley of Southern California, 
which reaches from the Colorado River, 
and will cost about $40,000,000 in all. The 
canal is to be eighty miles long and 2,000 
men are now employed on it. 

Already there has been developed the 
following premium income: Compensa- 
tion, $175,000; contractors’ liability, $25,- 
000; automobile fire, liability and dam- 
age, $40,000; surety bonds, $875,000. 

PROTECTING HOME OWNERS 

Although all risk coverage and com- 
prehensive policies have been growing 
in popularity there is a demand on the 
part of many agents for extension of 
that idea into the home. Many agents 
do not understand why so many policies 
have to be taken out on a home in order 
to have complete coverage. The man 
having a house and furniture valued at, 
say, $5,000, would be required for full 
coverage to take out fire policies, tor- 
nado policy, falling aircraft insurance, 
explosion insurance, burglary loss and 
theft, and maybe a couple of other cov- 
erages. A lot of policies. On the other 
hand, if he owns a cabin cruiser and 
other luxuries, such as expensive fishing 
rods and high-priced cameras, he can 
get all risk on these luxuries. There are 
some men who have small homes who 
make a considerable investment in cabin 
cruisers and other non-essentials, and 
why they should be able to have such 
complete coverage in one policy while 
the insurance on homes is so compli- 
cated puzzles some people. Many agents 
feel it is more important that homes 
should be covered than that the luxuries 
be protected. 





VICTORY FOR NEW YORK INSUR- 
ANCE DEPARTMENT 

A great battle started by George S. 
Van Schaick when Superintendent of 
Insurance of New York and carried on 
by Louis H. Pink, his successor, has just 
been unanimously won with the Court 
of Appeals decision upholding the plan 
of creditor distribution devised by Mr. 
Van Schaick in connection with the 
handling of bonds and deposits made in 
New York State for the benefit of work- 
men’s compensation creditors of the In- 
ternational Reinsurance Corp. of Dela- 
ware. It is significant that the court 


affirmed the order of the lower courts 
which upheld the Superintendent, set- 
ting aside the opposing arguments that 
International’s deposit of securities was 
liable only for claims arising out of poli- 
cies written after the security had been 
posted, which, as a matter of fact, was 
only a short time before the company 
failed. 

As viewed by the New York Insur- 
ance Department the effect of the court’s 
opinion is that compensation claimants 
of the defunct International Re. will be 
paid the bulk of their claims out of the 
New York special deposit of that com- 
pany instead of receiving a small divi- 
dend out of its general assets being 
handled by the primary receivers in Del- 
aware. Superintendent Pink has already 
made plans to take final steps in the 
conservation of the New York affairs of 
the International Re. and announces 
that unless an appeal is taken to the 
United States Supreme Court a distri- 
bution to compensation claimants will 
be made shortly. 

Two fundamental principles of New 
York compensation law were brought 
out in bold relief by Judge Leonard C. 
Crouch in reaching his decision in this 
case: (1) Security posted in New York 
for the protection of compensation 
claimants may be directed to no other 
purpose; and (2) There can be no ques- 
tion of constitutionality of New York’s 
right to provide preferences for individ- 
uals with claims arising out of injuries 
sustained during industrial employment 
in this state. 

In reaching his decision Judge Crouch 
found that determination of the con- 
troversy hinged primarily upon the con- 
struction of section 54, subdivison 7, of 
the workmen’s compensation law, which 
requires security from foreign insurance 
companies writing compensation lines in 
New York State. 

The question decided is national in 
scope, it is felt, because of similar legis- 
lation in other states, and because in a 
least one state, Missouri, the Federal 
Circuit Court placed a different inter- 
pretation upon a similar qualifying bond. 
But in New York State the question 
will never arise again due to the 1935 
law creating a workmen’s compensation 
security fund. 


E. E. Cammack, vice-president and 
actuary, Aetna Life, returned from 
Europe Wednesday. 








L. to R.: Valentine Howell, Joseph B. 
Maclean, Bruce Shepherd 


Valentine Howell, actuary and chief 
home office underwriter of the Pruden- 
tial; Joseph B. Maclean, actuary Mu- 
tual Life and author of books on life 
insurance and Bruce Shepherd, actuary 
Association of Life Insurance Presidents 
and former actuary of the New Jersey 
Department of Insurance and Banking, 
were photographed the other day on the 
beach at Craigsville, Mass. This is on 
Cape Cod. 

* * * 

Elsa Mumma, a New York City agent 
who is making a tour of the world, 
closed more than $100,000 of business in 
Peiping and Tientsin, China, after her 
experience in Japan. She was enter- 
tained in Shanghai by a club of insur- 
ance people headed by President Free- 
man of the Asia Life. Also attending 
the luncheon was Miss Ruth Wen, in 
charge of the Asia Life’s women’s de- 
partment. 

x * * 

H. G. Roper, president, Great North- 
ern Life, is on a month’s trip to eastern 
resorts and Canada. On his way east 
he is visiting his birthplace, West Mid- 
dlesex, Pa., which is also the birthplace 
of Governor Alfred M. Landon, of Kan- 
sas, republican candidate for president 
of the United States. 

* * * 

Samuel B. Love, long manager for the 
Mutual Life of New York in Richmond 
and who retired the first of this year, 
has found a new hobby which consists 
of corresponding for various Southern 
newspapers. He also frequently supplies 
the Richmond daily newspapers with 
tips on stories. 

* cod * 

Miss Zela Eloise Hall, daughter of 
Mr. and Mrs. J. Elliott Hall, of Vallevue, 
N. J., and Joseph B. Van Dyke, III, were 
married at the Hall home last Friday. 
Mr. Van Dyke is a local general insur- 
ance agent in Morris‘own, N. J., and 
the bride’s father is former general agcnt 
for the Penn Mutual in New York. 

* a * 


R. Graeme Smith of the Connecticut 
General in Philadelphia has been elected 
a member of the board of the Quaker 
City Federal Savings and Loan Associa- 
tion, Philadelphia. Mr. Smith was for- 
merly chairman of the City Loan Confer- 
ence of life insurance companies. 


Phe Human Side of Insurance 











Edward B. Smoot, field manager at 
Richmond, Va., for the Century Indem- 
nity, and Miss Avis Walker Young, 
daughter of the late E. Aubrey Young, 
former special agent for Virginia for the 
Commercial Union and other companies, 
were married in Richmond recently. 

x * * 


Reginald Stewart has been appointed 
special agent at Los Angeles for Cana- 
dian Companies. Mr. Stewart entered the 
business at Los Angeles in 1928 as special 
agent for General Insurance Co. and in 
1931 he went with the Globe Indemnity 
in a similar position. Since 1932 he has 
been a payroll supervisor of W. P. A. 

* * om 


Leslie J. Haefner, assistant marine 
secretary of the Fireman’s Fund com- 
panies, sailed from.New York for Lon- 
don on the Berengdaria on June 17 for 
a stay of several weeks on_ company 
business. Mr. Haefner left San Fran- 
cisco in April for New York City where 
he was visiting the companies’ Atlantic 
marine department. 

* * 

David MacGregor, insurance broker, 
has been appointed a member of the 
new Paterson, N. J., industrial commis- 
sion, which is expected to begin func- 
tioning shortly. Mr. MacGregor, well 
known in insurance circles in the Pat- 
erson section, was named by Mayor 
Hinchliffe. ; 

* * * 

L. Percy Brown of Los Angeles has 
recently celebrated his twenty-fifth 
anniversary of service as a member 
of the home office agency of the 
Pacific Mutual Life, first in the acci- 
dent and health department and shortly 
thereafter with the life section of the 
agency. He has been highly successful 
in both departments, achieving a fine 
record in volume of production of new 
business. 

* * Ok 

Philip F. Broughton, one of the lead- 
ing life insurance agents of New York, 
and Mrs. Esther Thurber Smith, a 
graduate of the University of Minnesota, 
were married recently and will sail for 
Europe next Tuesday on the Statendam. 
After visiting Holland, Germany and 
Scandinavian countries they will make a 
three weeks bicycle tour in England. 

* x ox 

Warren H. Smith of the Charles F. 
Joyce agency in Buffalo is with a party 
of New York State Republican leaders 
for a week’s fishing at Round Lake, Ont. 





ABRAHAM LEVINE 


Abraham Levine, M.A., F.I.A., F.C.IL., 
general manager of the Alliance of Lon- 
don, is the new president of the Char- 
tered Insurance Institute Born in Glas- 
gow, his father a clergyman, he was edu- 
cated at the universities of Glasgow and 
Cambridge. He became assistant actu- 
ary of the National Mutual; and then of 
the Alliance. With the Alliance he has 
had thirty vears of service. He ts re 
garded as one of the most able insurance 
men in Great Britain. 
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Will Lose But One Business Day On 
Trip to Coast 


There is some pretty fast traveling 
being done these days without aero- 


planes. Take the trip, for illustration, 
which George G. Bulkley, president 
Springfield Fire & Marine, is to make 
to the Coast on his way to Honolulu. 
He will arrive at California losing but 
wa business day en route from Spring- 
eld. 

Here’s his itinerary: Leaves Spring- 
field, Mass., 5.15 Monday afternoon July 
27 on Century. Arrives Chicago next 
morning, spends day with Western De- 
partment of the Springfield F. & M. 
Leaves Chicago Tuesday night. Spends 
Wednesday on new streamline train. 
Arrives Los Angeles Thursday morning. 
After visiting Springfield F. & M. head- 
quarters on Coast he will sail for Hawaii 
Saturday. 

* * * 


What German Insurance Visitors 
Thought of America 

Now that the German insurance men 
who recently visited America on a tour 
have returned to their fatherland, the 
German insurance weeklies are printing 
stories of the impressions American in- 
surance made on these men. The Ger- 
mans participating in the trip say that 
it will offer material for discussion for 
a long time to come. A comparison of 
American and German conditions they 
found almost impossible in view of the 
different problems the countries have to 
solve and the totally different economic 
conditions under which the insurance 
systems have to work. 

The absence of social insurance in 
America (that is, as social insurance is 
practised in Germany) alone makes com- 
parison almost impossible, the visitors 
stated. The reason for this is that social 
insurance in Germany plays a huge part 
and colors the entire system. The extra- 
ordinary growth of insurance in Amer- 
ica, these visitors concluded, was due in 
great part to stability of the currency 
and great prosperity which has existed 
here at times and other fortuitous cir- 
cumstances with which German condi- 
tions during the last thirty years cannot 
be compared. Also the American psy- 
chology is very different from the Ger- 
man. 

The visitors expressed appreciation for 
the courteous reception they were given 
everywhere by American insurance men 
and the willingness with which they 
were shown around. They regret that 
there were so few in the party as they 
think many more insurance men should 
have taken advantage of that opportu- 
nity to acquaint themselves at first hand 
with American methods. These methods 
are well known in Germany by reputa- 
tion and the visitors think that a per- 
Sonal inspection gives a clear idea that 
cannot be approximated by reading. 

* 


Italian Institutions to Invest in 
Ethiopia 
The Italian government insurance in- 
Stitutions, the Istituto Nazionale delle 
Assicurazione and the Istituto Nazionale 




















Fascista della Previdenze Soziale, have 
decided to invest over a period of ten 
years 50,000,000 lire annually in Ethio- 
pian developments, a total for the period 
of 500,000,000 lire. 
* * x 
Clifton Blackmon Leaves 
Insurance Journalism 

Clifton Blackmon, who has served as 
editor and co-publisher of “The South- 
west Insurer” at Dallas since its incep- 
tion, has sold his interest in the publica- 
tion to his partner, John C. Leissler. He 
has retired from the organization to 
enter the advertising agency field at 
Dallas. 

Mr. Blackmon founded “The South- 
west Insurer” jointly with Mr. Leissler 
in the fall of 1934. The latter will con- 
tinue the publication as sole owner. 

Mr. Blackmon took up insurance jour- 
nalistic work in 1929, when he joined the 
editorial staff of “The Insurance Field” 
at the home office at Louisville. In 1930 
he was sent to Chicago as assistant edi- 
tor and in 1931 was moved to New York 
as associate editor in charge of the 
eastern news bureau. He resigned the 
latter position to return to his native 
state of Texas to launch “The Southwest 
Insurer.” 

Mr. Leissler was formerly insurance 
editor of the Chicago Journal of Com- 
merce. 

* * * 
The Chicago Corporation 

The largest investment trust in the 
West is The Chicago Corporation, two 
of the directors of which are D. R. Mc- 
Lennan of Marsh & McLennan and H. 
A. Behrens, president Continental Casu- 
alty and Continental Assurance. It has 
assets of $30,745,379; and in its portfolio 
are 22,132 shares of Continental Casualty, 
2,500 shares of Continental Insurance 
Co., 2,500 shares of Fidelity-Phenix and 
2,000 shares of National Fire of Hartford. 

x * x 


Insurance Wedding 


A recent wedding in Canada was that 
of D. M. Patterson of James L. Mc- 
Culloch & Co. Montreal insurance 
brokers, and Miss Lucille Belair, Mon- 
treal insurance secretary. A few nights 
before the wedding Mr. Patterson gave 
a bachelor dinner, attended by sixty, in- 
cluding some of the most prominent in- 
surance men in Montreal. Among other 
guests was L. F. O’Bryan, president of 
the Post Mortem Club, composed large- 
ly of insurance brokers. 

x * * 


Montreal Premiums 


Although the premium income of stock 
companies in Montreal declined in 1935 
from $4,387,317 to $4,123,855, a 6% de- 
cline, special taxation levied by the city 
on fire insurance companies last year 
was $76,050 as compared with $73,260 
the vear before. Fire companies bear 
two-thirds of the annual cost of main- 
taining the fire commissioners’ office. 
Mutual organizations and Lloyd’s of 
London pay a flat tax of $100 a year, 
plus the 8% surtax. They do not con- 


tribute to the fire commissioners’ ex- 
pense. 

The Royal wrote largest premium vol- 
ume in Montreal last year—$216,771. Na- 
tionale of Paris was second; Guardian 
of England, third; L. & L. & G., fourth. 
The Insurance Co. of North America 
had largest premium volume of the 
American companies. 

e's) @ 
Miami Adjuster Here 

W. Julian Bell of Miami, Florida, one 
of the best known adjusters in the South, 
was in New York this week, visiting 
friends. Facetiously he said: “I came up 
here to cool off.” He has been in Miami 
nine years and before that was special 
agent in Georgia and Tennessee, his 
companies at the time being the Royal 
and the National Union. 

Mr. Bell said that last season was one 
of the best that Miami has ever had. 
The area is making fine progress as in- 
dicated by the fact that the building per- 
mits for the first five months of 1936 
showed a 75% increase over the first 
five months of 1935. 

There have been no hotel fires of any 
consequence in Miami in the past few 
years. Most of the losses, Mr. Bell said, 
are on inland marine and automobile. 
Asked for some low-down on jewelry 
losses during the season Mr. Bell said 
he preferred to talk about the weather 
or about the Miami area’s building re- 
vival. 

* * * 
Lawyers Security League 

On July 20 members of the Associa- 
tion of the Bar, of the City of New York 
will hold a meeting at the Bar Associa- 
tion, 42 West Forty-fourth Street, New 
York, for the purpose of considering and 
acting upon plans proposed by the Law- 
yers Security League for setting up ad- 
ditional essential and socially useful proj- 
ects and the employment of attorneys 
thereon in accordance with the non-re- 
lief standard contained in the Appropria- 
tions Bill passed by Congress in May. 

* * * 


Paul Ancona Dead 

Paul Ancona, local agent, Reading, 
Pa., vice- -president of the Pennsylvania 
association of local agents, died last 
week. The agency is one of the oldest 
in the state. Its offices in Reading are 
large. The agency has a fine reputation. 
The Ancona family has participated in 
protection of a great deal of Reading’s 
property. 

One of the companies which the An- 
cona office has long represented is the 
Insurance Co. of North America. Daniel 
F. Ancona ran the business for forty- 
three years and his father had it before 
him for nearly three decades. The late 
Paul Ancona was head of the agency in 
recent years. He was the third genera- 
tion. 

ca * * 
Death of Marine Front World War 
Fire Fighter 


Because of the tremendous play which 
daily papers give to moving picture peo- 
ple, sporting figures and public men there 
are many persons of valuable conse- 
quences to the community of whom the 
public hears little until they die. Then, 
occasionally their story is told. 

A case to point is Edward J. Worth, 
who died this week and who was deputy 
fire chief commanding the marine divi- 
sion of the Fire Department during the 
World War period where he was on 
night and day duty and had most un- 
usual experiences. Fires on the water 
front were numerous then, and some 
were undoubtedly incendiary. Whether 
incendiary or not there were a few which 
had a toll of lives and millions of dol- 
lars property loss. 

One of the striking fires which had 
the attention of Worth started on July 
13, 1918, when the freighter Serantee 
burned, the fire continuing for fifty 
days and nights. It is doubtful if there 
ever had been in the history of shipping 
a boat which had fire-fighting attention 
for such a stretch of time. Finally, it 
was beached on the Gowanus flats. Rea- 
son for the continuous fire was that the 
ship had been loaded with tanks of pe- 
troleum and as the tide rose and fell one 


barrel after another of the burning oil 
broke loose and floated toward Staten 
Island and Brooklyn piers. The chief 
worked his men in twelve hour shifts, 
not only fighting the fire on the ship but 
the floating barrels of burning oil. 

Deputy Fire Chief Worth was one of 
the survivors of the explosion of muni- 
tions at the Black Tom docks in the 
Communipaw section of Jersey City 
which caused $22,000,000 damage. 

In telling of his experiences the Her- 
ald Tribune says one of the most dra- 
matic was when he swung his fireboat 
in between a burning pier and the re- 
tired U. S. liner Leviathan. He saved 
not only the ship, but the Hoboken Post 
Office and the D. L. & W. R. R. station 

He retired from the Fire Department 
in 1929 after forty years of service. 


A $17,114,000 Income 

The annual report of the Oklahoma 
Insurance Department, Jess G. Read, 
commissioner, shows that the income of 
that department since Oklahoma became 
a state has now footed up to $17,114,447, 
collected from fees and taxes. Oklahoma 
became a state in 1907. The expenditures 
of the Department since statehood have 
been $507,217. 

Incidentally, in his annual report Com- 
missioner Read in discussing automobile 
insurance returns, says: 

“Again this- year, as in the past, we 
have not been able to induce about 17 
companies to include fire premiums and 
losses separately from the casualty pre- 
miums and losses when filing their an- 
nual statement. This failure to properly 
report both premiums and losses under 
the two classes does not permit a true 
reflection of their loss ratio under each 
class. Some of the above companies, in- 
cluded their premiums separately but did 
not separate the losses, thereby increas- 
ing the losses paid figures under one 
class and decreasing the paid losses un- 
der the other. If this failure to properly 
report premiums and losses continues for 
the year 1936, it will be necessary to re- 
turn the statements for correction to 
include the figures under the outline set 
out on page 9 of annual statement 
blanks.” 

* * * 
Irving Ben Cooper: An Enemy of 
Insurance Crooks 

Insurance crooks in New York City 
have a relentless enemy in Irving Ben 
Cooper, right-hand investigator of the 
Association of the Bar of the City of 
New York. 

Cooper has been crusading for eight 
years against grafters, shysters, quacks, 
crooks and exploiters. In one way or 
another he has been connected with all 
a investigations of this type since 
1928 with the exception of the vice in- 
quiry conducted by Thomas E. Dewey. 
His first public connection was in getting 
after the quacks in negligence cases as 
assistant counsel ot the Manhattan and 
Bronx Bar Association. In 1929 the 
Medical Society of the County of New 
York engaged his services in the prose- 
cution of ambulance chasers. He investi- 
gated the issuance of false medical cer- 
tificates to persons who fake accidents 
and injuries to collect compensation from 
insurance companies. For some time he 
has been special counsel to the Depart- 
ment of Investigation and Accounts. 

Mr. Cooper was born in London and 
came here when ten years old. His fam- 
ily moved to Missouri. According to Ed- 
ward Angly of the Herald Tribune he 
arrived at the University of Missouri 
with $8.20, worked his way through 
that college, and then through Washing- 
ton University where he studied medicine 
for a year and then took up law. 

ae 

Lloyd’s Investigating Abyssinian 

Riot Claims 

Claims estimated at a total of $500,000 
are being made by Addis Ababa business 
men arising out of the three days’ riot- 
ing which preceded the entry of the 
Italians early in May. 

These claims are being examined by 
Ormond Jones, who recently arrived in 
Abyssinia on behalf of the Lloyd’s un- 
derwriters concerned. 












Page 16 


July 17, 1936 


















FIRE 


National Association 
Membership at New Top 


HIGH 





; RECORD 
Connecticut and ‘Macstchusetts Among 
States Pushing Total Beyond Goal; 
California Leads State Bodies 


With a total net increase of 1,009 mem- 
ber agencies, the National Association 
of Insurance Agents has surpassed the 
year’s membership goal of a net increase 
of 1,000, set by Sidney O. Smith, Gaines- 
ville, Ga., chairman of the membership 
committee, the total now being 12,815, 
the largest membership in its history. 

It was the Connecticut Association 
that pushed over the number with the 
addition on June 27 of sixteen new mem- 
bers certified by the Stamford Insurance 
Board, and six from the Insurance Board 
of Greenwich, the two boards having 
voted to join state and national associa- 
tions on a coextensive basis. 

The additional members from Con- 
necticut brought the number of member 
agencies to 12,813 or seven more than 
the 1,000 which was the goal. On Mon- 
day, June 29, the Massachusetts Associa- 
tion certified twenty-one additional mem- 
ber agencies, practically all from the 
Springfield Board, embodying the pro- 
gram of President Harvey W. Preston 
to place that board on a coextensive 
basis. 


12,815 MARKS 


Temporary Setback Overcome 

However, after the new high had been 
reached one of the mid-western state 
associations was compelled to drop a 
fair-sized number of members because 
of non-payment of dues and this brought 
the total number under the goal sought. 
Within the last week new members re- 
ported by Pennsylvania, California, Okla- 
homa, Indiana and Virginia overcame the 
deficit and reestablished the new high. 
As the National Association figures five 
agents to each agency it claims that its 
membership represents over 60,000 agents 
in this country. 

With more than 1,000 increase over the 
11,806, which was the membership figure 
of September 1, the beginning of the 
fiscal year, Chairman Smith urges his 
committee members and the state associ- 
ation membership chairmen, to continue 
actively in the work, pointing out that 
2,744 member agencies have been added 
or restored to the rolls during the pres- 
ent fiscal year, the net increase being 
brought down by the number dropped. 

N. Y. Second in National Standing 

There is little change in the numerical 
ranking of the states, California continu- 
ing in the lead with 1,098, New York 
second with 1,013, and Ohio third with 
942. The largest numerical increase was 
made by New Jersey, with a net in- 
crease during the period of 156. Okla- 

‘ homa follows with a net increase of 114, 
then comes New York with 87 and 
North Carolina, 80. Only nine states 
show a net loss, six of these having 
dropped eight or less. 

Serving with Mr. Smith on the mem- 


bership committee are Clarence O. 
Brown, Rochester, Minn.;  Postelle 
Cooper, Deming, New Mexico; J. Roy 
Donham, Little Rock, Ark.; Carlyle C. 
Eubank, Ogden, Utah; Ralph G. Hast- 
ings, Washington, Indiana; Norman B. 
McCulloch, Lancaster, Pa.; Henry G. 


McMillan, Knoxville, Tenn.; J. W. Rose, 
Buffalo, N. Y.; Carroll K. Steele, Glou- 
cester, Mass., and George R. Thieme, 
Seattle, Wash. 





N.F.P.A. TO MEET IN CHICAGO 


The National Fire Protection Associa- 
tion will hold its annual meeting next 
year in Chicago during the week of May 
10. Most conventions of the association 
in recent years have been held at Atlan- 
tic City. 


INSURANCE 





Palmer Moves to Carry 
On Rate Cut Campaign 


WILL 


ANSWER 
Meanwhile Pearl- Aausleon Fleet Puts 
10% Cut Into Effect With 
Certain Provisions 
Insurance Director Ernest Palmer of 
Illinois, through the attorney general of 
the state, will file an answer by August 
15 to the injunction secured by stock fire 
companies against his 10% rate reduction 
order on dwellings and their contents. 
Hearings on whether the injunction will 
be made permanent or terminated will 
start around September 1, it is believed. 
Palmer said late last week that “most of 
the mutuals have agreed to the reduction 
and I am of the opinion that most of 
the non-board stock companies will 
agree. Meantime the Department is 
treating all companies alike. It is nat- 
ural that we are elated that several stock 
companies have already put into effect 
the cuts asked in my letters. The more 
companies that agree the better will be 
the impression left in the public’s mind 

that we are right.” 


INJUNCTION 





Palmer Statement 


In a statement issued after he had 
been informed that the Federal District 
Court at Springfield, Ill., had continued 
the injunction against him, Palmer said: 

“Every man of experience knows that 
the fire insurance companies and the or- 
ganization which they control are vul- 
nerable in the matter of dwelling and 
apartment rates in Illinois. It is, there- 
fore, to be regretted that they did not 
follow my suggestion made some months 
ago and put in voluntarily the rate re- 
duction and remove the discrimination 
which the loss experience figures in this 
and comparable states clearly indicate is 
warranted at this time. Since they have 
prefered, here as elsewhere, to engage 
in a legal battle, we must meet them on 
that ground with little doubt about the 
inevitable result here as elsewhere. 

“So long as the stock fire insurance 
companies accept the leadership of those 
who have valiantly led them to defeat 
on so many rate reduction battle fields, 
we have little hope for that broad vision 
which makes for constructive progress 


and a common sense solution of rate 
problems involving the unorganized 
home owners. 


“Eventually, of course, a more enlight- 
ened viewpoint will prevail and great 
combinations of capital in practical con- 
trol of a great business necessary to the 
people will do the things they should do 
voluntarily instead of waiting until some 
governmental agency or court entered a 
compelling order. It goes without saying 
that while we are in this fight to a finish 
to win fair treatment for home owners 
of Illinois, there is yet time for a com- 
mon sense solution which would be more 








The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Kesey, General Agent 
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U. S.—Statement December 31st, 1935 


“MOST FIRES START INSIDE — 
DAMAGING CHIEFLY THE FURNISHINGS” 


Alliance national advertising for July 
clearly shows householders why they 
need a complete inventory of their 
home furnishings; explains that it is wise 
to adjust their Residence Contents 


Insurance accordingly and urges them 


"ASK THE ALLIANCE AGENT." 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 








beneficial to the interests of the com- 
panies and their agents than a long, 
drawn out legal battle which, if experi- 
ence teaches anything, leads but to a 
foregone, if not a forlorn conclusion.” 


Pearl and General Cut Rates 10% 
A side-line development in this rate 
controversy was the announcement last 


week by the Pearl-American group of 
companies of a 10% reduction in the 
rates on fire, windstorm and _ supple- 


mental contract hazards on dwellings and 
apartments in Illinois, outside of Cook 
County, effective at once. Vincent L. 
Gallagher, Western manager of the 
Pearl-American fleet, and until recently 
associated with the America Fore group, 
said in a letter to Illinois agents that 
minimum rated protected dwellings and 
apartments are eligible for the reduction 
provided they are written with an 80% 
coinsurance clause. 

Household goods will also be written 
at the reduced rates without co-insur- 


ance, upon the attachment of an endorse- 
ment in which the assured agrees to pay 
the premium to the agency on or before 


(Continued on Page 28) 








Gtorce Z. Day, Ass‘t. General Agent 


$ 1,908,849.27 
740,265.75 
10,765,182.99 
13,414,298.01 
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Basis. Securities carried at $623,876.12 

















in the above are deposited in various States as required by law. 


INJUNCTION ON MISSOURI CODE 





Attorney General, Acting for Insurance 
Department, Moves to Block Plan 
to Put Code to Voters 
Judge Nike G. Sevier of the Cole 
County (Mo.) Circuit Court, at the re- 
quest of Attorney General Roy McKit- 
trick, has issued a temporary restraining 
order preventing Secretary of State 
Dwight H. Brown from putting the pro- 
posed new Missouri Insurance Code bill 
on the general election ballot. The court 
set August 5 as the date for a hearing 
on the injunction proceedings brought 
by General McKittrick. In his petition 
filed on July 13 General McKittrick at- 
tacked the legality of the initiative peti- 
tions submitted to the Secretary of 
States’ office calling for a state wide 
vote on the proposed code at the general 

elections to be held on November 3. 

_ The petition charges that 9,738 of the 
58,705 signatures on the petitions were 
not bona fide voters; that the code was 
simply a revision of the existing insur- 
ance laws and therefore not properly a 
subject for initiation by positions, and 
also that it carried an irregular title con- 
trary to the provisions of the State 
Constitution. 

“To submit such a proposition would 
be to cause the State of Missouri and 
the taxpayers a needless and unneces- 
sary expense of approximately $325,000, 
General McKittrick stated. 


STATE OF PA. DIVIDEND 

The directors of the Insurance Co. of 
the State of Pennsylvania have declared 
a semi-annual dividend of $5 a share, an 
increase of $1 over the $4 dividend de- 
clared and paid in January. It was also 
directed that a special meeting of stock- 
holders be held on September 17 to vote 
on a recommendation of the directors 
that the par value of the stock be re- 
duced from $100 a share to $10 a share, 
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FRANK McAULIFFE: 


Chief of Chicago Fire Patrol Has Established Nation-wide 
Reputation for His Efficiency; His Career As Fire-Fighter; 


By Spencer Welton 


Peripatetic Vice-President 


Frank McAuliffe, chief of the Chicago 

Fire Patrol, is one of the relatively few 
men we know who is doing exactly what 
he always expected to do, what he al- 
ways wanted to do and who can’t im- 
agine doing anything else. Probably 
every man old enough to remember the 
days when he thrilled to the spectacle 
of fire-horses galloping furiously along 
the street will admit, if he is honest 
about it, that as a boy he cherished am- 
bition to become a fireman when he 
grew up. 
' Frank McAuliffe had that ambition but 
he had also the advantage of knowing 
that he would meet with no ultimate 
parental opposition in satisfying it. 

That was because his father and an 
older brother were already attached to 
the Chicago Fire Department and not 
only permitted but encouraged him, after 
a brief excursion into commercial life, 
to follow them into it. 

To show you the kind of firefighters 
the McAuliffes make, this is a good 
place to state that the father, Jerry, has 
just retired as First Deputy Chief and 
the brother, Jerry, is now Battalion 
Chief and well at the top of the list of 
those likely soon to succeed to higher 
command. 


Found Comercial Life Distasteful 


While Father McAuliffe had no doubt 
that Frank would eventually follow in 
his footsteps, he thought it proper that 
the boy be given a chance at commercial 
life, reasoning that the experience 
wouldn’t hurt him and it might be that 
one of the clan would take to something 
besides fighting fires. : 

That decision distinctly didn’t suit young 
Frank but did you ever try arguing with 
aman who is at once your father and 
a fire-chief and a McAuliffe on top of 
that? 

So after leaving public school the boy 
protestingly went for one year to busi- 
ness college and still recalls the exper- 
ience with extreme distaste. Then he 
reluctantly took a job in the offices of 
the Chicago and Alton Railroad and re- 
mained there two years. : 

Increasingly railroading seemed to him 
a poor substitute for fire fighting and 
reflecting that even the most determined 
and energetic young “rooky” must climb 
a lot of ladders to get up to the level 
of a chief, he decided that it was time 
he set his foot on the bottom rung of 
the first one. 


His Career in Fire Department 


So in 1908 Frank McAuliffe enrolled 
with the Chicago Fire Department be- 
ginning, after the customary training 
period, as assistant engineer on a horse- 
drawn steamer. 

A little later he was promoted to 
truckman and then to the first rescue 
squad organized in his native city. 

even years of hard, hazardous fire 
fighting and off-duty study won him a 
lieutenancy in 1915, and five more years 
made him in 1920 a captain. 

In 1922 Captain McAuliffe was detailed 
'o organize the first Tower Company to 
operate in Chicago and in 1923 he was 
selected by Mayor Dever’s special com- 
mittee to work with the Fire Prevention 

Ureau in making a special survey of all 
schools, indicate their fire hazards and 
Suggest fire prevention and safety mea- 
Sures, 

In 1924 he was given a special assign- 


ment to take charge of the Chicago Fire 
Insurance Patrol and almost immediately 
thereafter was promoted to be chief of 
the 15th Battalion. 

So the way up the ladder didn’t prove 
so time-consuming after all, although the 
rapidity of his progress indicates that 
most of the climbing was done under 
forced draft 

But that’s the chief’s way and as has 
been noted hereinbefore, he had the 
added and inestimable advantage of lov- 
ing every minute of it. 

Fame Spreads Throughout Country 


The special assignment soon became 
permanent and his fame spread beyond 
Cook County and became national. 

That is because Chief McAuliffe is of 
the new school of firefighters, who have 
come to the fore since the introduction 
of modern equipment has made his pro- 
fession a definite and almost exact 
science. 

The men who make up the rank and 
file today are selected for brains rather 
than brawn alone, and their officers must 
be technicians. 

They must know something of the 
chemistry of fire, of hydraulics, building 
construction, first aid and fire preven- 
tion laws and ordinances. 

They must know something authori- 
tative of the various types of industry 
and of the hazards involved in them 
from a firefighters’ standpoint, and they 
must read and be familiar with the con- 
tents of many technical books. 


Not that brains and_ brawn are in- 
compatible for this Chief McAuliffe 
stands six feet two in his socks and 


weighs 235 pounds, all of it trained to 
the minute. 

That’s one reason why he was for 
years on the department’s victorious 
tug-of-war team and why he was a 


member of one of Chicago’s first pro- 
fessional football teams—the famous 
Logan Square Eleven. 

On that team, by the way, he several 
times played against the late Knute 
Rockne. 

Inspects Fire Patrols in Eastern Cities 

Under Chief McAuliffe the Chicago 
Fire Patrol has become nationally known 
for its effectiveness and is generally ac- 
cepted as also setting a standard of eco- 
nomical operation. 

As a result, and under the direction of 
the engineering standards’ committee of 
the National Board of Fire Underwri- 
ters, Chief McAuliffe has by invitation 
inspected and made suggestions for im- 
proving fire patrols in New York City 
and Minneapolis. 

He has introduced salvage work in 
many cities where corps maintained by 
Fire Departments are not used. In forty 
states universities now have fire schools 
and Chief McAuliffe has lectured at 
many of them. 

Just recently he addressed the State 
Fire College which is part of the Uni- 
versity of Illinois at Champaign, III., and 
he has made innumerable fire prevention 
talks at schools in many parts of the 
country. 

He is chairman of the fire prevention 
committee of the Chicago Association of 
Commerce which teaches fire prevention 
to children in the homes and in schools. 

Has Won Many Metals for Bravery 

All this is impressive but still more so 
to the layman are the numerous medals 
and citations testifying to many acts of 
extraordinary bravery’ references to 
which the chief shrugs off as mere inci- 
dents in the line of duty. 

Perhaps the most highly prized is 
the Lambert Tree Medal won in 1915 
for the bravest act performed. by any 
member of the department in that year. 


Buffalo Agency’s Collection Plan 
Which Has Ended Balance Troubles 


The well known Buffalo insurance 
agency of Worthington, Sill & Morgan, 
Inc., has devised a collection system 
which has worked so successfully dur- 
ing the last few years that outstand- 
ing balances of assureds are collected 
promptly and the companies paid their 
premiums within forty-five days. J. C. 
Olson, vice-president of the agency, says 
with respect to the system: 

“Because collections were a source of 
annoyance to our agency, and because 
we were not able to pay our bills as 
promptly as we would like to, we devised 
a collection system which has worked 
out very satisfactorily, and for the past 
four years, by following the system, we 
have been able to take care of our 
company balances within forty-five days. 
Any agent who will use the system will 
be able to do just what we have done.” 

How System Operates 

The collection system operates as fol- 
lows: an “Important Notice,” text given 
later, is sent out with each policy. 

The expiration sheets are then placed 
in folders, according to policy date, 
and advanced thirty days. For example, 
January 2 expirations are advanced to 
February 1, and a yellow signal used 
to distinguish the folder. If the ac- 
count is not paid when the folder comes 


up in thirty days, Notice One is sent 
out. The folder is then advanced seven 
days, using a green signal. 

When this folder comes up, if it is still 
unpaid, Notice Two is sent out, and the 
folder advanced five days, using the red 
signal. 

If the second notice has elicited no 
response, Notice Three is sent out, and 
the folder advanced five days, using a 
black signal. 

If the account is still unpaid at the 
end of the five days, we send out Letter 
No. 4 or Letter No. 5, according to past 
experience with the account. If Letter 
No. 5 is used, and the premium is small, 
the second paragraph of the letter is 
omitted. The folder containing the let- 
ters is advanced another five days, and 
if the account is not taken care of by 
that time, cancellation notice is sent out. 

When the letters are put in the folder, 
the expiration sheets are filed away in 
their proper place, as the letter is all 
we need for follow-up purposes. 


Assured Notified of Premium 


Requirements 


The “Important Notice” sent with each 
policy reads: 
“Insurance Premiums are due on the 


(Continued on Page 20) 


Three Generations of Family In Fire Department 





FRANK McAULIFFE 


The hair-raising details are omitted 
partly because of the impossibility of 
prying them out of the chief and partly 
because talking about it makes him so 
acutely uncomfortable. 

At the time of the great Eastland 
Steamship disaster in which eight hun- 
dred were drowned when the excursion 
boat capsized at her pier he was again 
cited for bravery and in 1929 at Portland, 
Oregon, Mayor Rolph of San Francisco 
presented him on behalf of the Pacific 
Coast Fire Chiefs with a solid gold 
badge and created him life honorary 
Fire Marshal. . 

Two Sons Follow Father’s Fogtsteps 

Since this appreciation began with the 
statement that Chief Frank McAuliffe 
cannot imagine himself in any other 
sphere of activity than that in which he 
has become so distinguished a figure, 
it is quite in keeping with the family 
tradition that both his sons have elected 
to follow in his footsteps. 

The older boy is now on the rescue 
squad on which his father served, and 
the younger with the Chicago Fire 
Patrol. 

His eldest child, a daughter, and a 
graduate of Northwestern University is 
secretary to an officer of the Insurance 
Company of North America and the 
baby of the flock, a girl of fourteen, is 
away at school. 

Chief McAuliffe finds little time for 
interests outside his patrol but he does 
belong to the Chicago Association of 
Commerce, the Rotary Club, the Blue 
Goose, the Officers’ Association, the In- 
ternational Association of Fire Chiefs 
and the Edgewater Golf Club. 

Of this last he says that he is about 
as adept with a golf club as the average 
insurance man would be at sliding down 
the brass pole in a fire-house, but he 
enjoys his occasional forays into golf for 
the pleasure it gives him to spend a 
little time with friends he rarely sees 
otherwise. 

So that’s Chief McAuliffe and take 
it from a former nozzle-man of Water- 
Witch Hose Company No. 1, (volunteer) 
of New Milford, Conn., the chief is a 
whole lot of man. 

Ask anybody in Chicago. 
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Fire Insurance Stocks Under a Changing Economy 


Showing How the Investor Fared 
This is the final instalment of Mr. Seymour’s article. 


In the first three instalments of this article, the subjects dealt with were the effect 
of inflation on the assets and liabilities of the German Fire insurance companies, 1918 
to 1923, and also how it effected the major details of their operations. 

This concluding instalment will attempt to describe the experience of an investor 
in German fire insurance stocks. For the purpose of understanding what follows, 
certain assumptions are necessary. To begin with, it must be assumed that the original 
investment and subsequent additions thereto, had a gold purchasing value at the con- 
version rates of paper to gold on the dates when the purchases were made. We must 
also assume that all the German dividends were paid as of the first of each year, sub- 
sequent to declaration, and had a gold purchasing value as of December 31 of each 
year, no other conversion rate being available. It is further necessary to assume that 
had the dividends not been received at all the investor would have had still less avail- 
able gold purchasing value when he needed it. Finally it must be assumed that the 
investor paid for his additional investments out of his income. 

For example, if M 13,000 in gold had been invested on 12/31/13, and on 12/31/18 
the gold market value of the securities was M 8,000, in addition to which M 3,000 in 
gold had been received as dividends during the five year period, then the investor would 
have salvaged approximately 85% of his investment in terms of gold. This method of 
reasoning furnishes a working “investment index,” which can now be applied to a 
study of actual facts. 

A Hypothetical Fund 

Take the case of a hypothetical endowment fund invested on December 31, 1913, 
which was invested in a one-thousandth part of the entire combined capital stocks of 
eight leading German fire insurance companies, all subsequent rights being exercised 
and paid for out of the accumulated dividends. 

TABLE II 
INVESTMENT RecorD OF A HYPOTHETICAL ENDOWMENT FUND 
INVESTED IN Fire INSURANCE STOCKS 
(Stated in Millions of Marks) 














Paper- 
Gold 
Exchange Paper Marks % Terms of Gold % 
1.00 12/31/13 Original Investment ...... 135,950 135,950 
1.43 12/31/18 Total Investment ......... 138,150 137,351 
Market Value .... 124,988 87,402 64.29 
Total Dividends 39,994 31,915 22.58 
Total Return to Investor.. 164,982 114.92 119,317 86.87 
11.14 12/31/19 Total Investment ......... 140,250 137,602 
Market Value 133,030 11,938 8.78 
Total Dividends... 48,062 


32,637 23.61 








Total Return to Investor.. 181,092 129.12 





44,575 32.39 


17.40 12/31/20 Total Investment ......... 169,794 139,537 
Market Value 191,418 10,997 8.08 
Total Dividends... 57,612 33,184 28.58 





























Total Return to Investor.. 249,030 146.66 _44,181 31.66 
45.70 12/31/21 Total Investment ......... ‘178,417 140,060 
Market Value 243,433 5,324 3.91 
Total Dividends... 71,194 33,495 23.80 
Total Return to Investor.. 314,627 176.34 _ 38,819 27.71 
1,808.00 12/31/22 Total Investment ......... 186,867 140071 
Market Value 685,914 505 aa 
Total Dividends... 197,824 33,958 24.23 
Total Return to Investor.. 883,738 472.92 34,463 24.60 
Renten- 1/ 1/24 Total Investment AT re oe 140,448 wa 
marks Revalorized Value ...........0-.. 22,069 16.26 
pe RR er ee 33,958 23.66 
Total Return to Investor.......... 56,027 39.89 
. 12/31/29 Total Investment ................. 143,261. 
NO Or or 42,133 30.99 
pO pe rrr Tre 47,917 31.86 
Total Return to Investor.......... 90,050 62.85 
12/31/34 Total Investment ..............--. 145,808 | 
IN NN os aw emnsee.s 32.16 43,731 32.16 
po RS eee 41.22 63,270 41.22 
(ol Ue ee ee er ee peer 107,001 73.38 


Inflation Effects Shown 
It will be noticed that although the total investment increased nearly 38% in paper 
marks, yet in terms of gold it was an increase of little over 3% by the end of 1923, or 
rather as of January 1, 1924. On the other hand, there was a great loss in gold market 


By Neville C. Seymour 


Copyright 1936 The Eastern Underwriter 


EDITOR’S NOTE 

This instalment, the fourth of the series, completes Mr. Seymour’s 
study of the effects of a fluctuating currency on the German fire insurance 
companies with the lessons of that experience applied to American com- 
panies. 

Many economists maintain that, with the preliminary steps already 
taken, currency inflation cannot be avoided in this country. On such 
a eventuality this study would be invaluable as it gives the procedures 
followed by the German companies and how they successfully coped with it. 

Mr. Seymour felt it necessary to include numerous tables showing the 
actual results. This is not easy reading but factual material never is. As 
no study or analysis on this subject has been made heretofore it is of 
considerable importance as a possible future guide and the series of 
articles might well be preserved for such use. 





value of the principal up to the end of 1922, which, however, was very substantially 
recovered in setting up the balance sheets of the fire insurance companies on January 
1, 1924. This recovery was explained in the first two parts of this article, as having 
been due to the nature of the business, whereby the current liabilities, having always 
been covered by the current assets, left the valuable fixed assets to cover the stock- 
holders’ capital and surplus. It was the balance sheet values on January 1, 1924, which 
created the initial market prices on the newly appraised shares of the fire insurance 
companies. 

While the paper mark prices of the fire insurance stocks rose slightly between 1913 
and 1922; it was not until the latter year that they really increased substantially, and 
in 1923 they were quoted at trillions of marks per share. 

On the other hand, representative stocks of several other industries rose consider- 
ably higher, viz: 

% of Par 





12/31/1914 12/31/1922. Times Increase 
DCE SS BRP cane ae eater 140 850 6 
DO IIS ae iota sia le! 6 ausiace 87 5,500 63 
E Bet, BOO co oc ciiccccicnsus 114 2,600 14 
NNN og. a. 2 coors ioe: aasarel oars 165 54,000 327 
7 RAS ee eee 107 7,000 65 
Bo rr 106 8,500 81 
E Cathe Game eens vce ccceccccss 225 8,700 39 
are enna 225 25,000 111 
DN ON ogre Seams owe necania 105 50,000 476 
Bere OE ais tie eee eee , 4 


The reason why the fire insurance stocks did not rise to the same heights as indus- 
trials is obvious. People wanted either “tangibles,” or equities in “tangibles,” and the 
industrial companies took advantage of the demand to enlarge their plants, produc: 
Furthermore, fire 


enormous quantities of goods, and to float new series of stocks. 
insurance stocks are closely held in Germany and bought usually by estates or wealthy 
investors, thus the floating supply and demand were limited. 

But when the collapse came those who thought themselves wealthy during the 
period of skyrocketing prices on industrial stocks more often than not found them- 
selves afterwards with worthless pieces of paper. Plants which had sprung up during 
inflation now were discarded on a large scale because the country was too impoverished 
for the purchase of the goods those plants had been making. 

Yet, as soon as the wheels of business began to turn once more, the need for fire 
insurance immediately became felt, and so within five years from the date of revalori- 
zation of the mark the principal in the hypothetical fund had a gold value of about 
30.99%. Compared with this were the inviolable endowments of the University of 
Frankfurt-am-Main. These investments had a par value of M 13,827,483 on 12/31/22 
(much below their true cost) yet, on 12/31/28 they were still only worth M 1,989,404, 
or 14.39 of par, and probably less than 10% of cost, so that the insurance stock fund 
would have salvaged more than three times the fund invested entirely in the highest 
grade bonds. 

From an income viewpoint in terms of purchasing power (gold), the investments 
of the hypothetical endowment fund produced the following cumulative yields: 


% % 

At PURORORE. «6c cciescsas 5.48 oT ee 2.71 
fee 4.42 I cdienee'¥ Saving wate 2.44 
fe 3.74 I ess dokneetuweed 2.18 
PEPE 6o5acuixne cane 3.09 er eens 1.93 
MIE: 6 oe eas <hwe wks 1.90 


The fire insurance companies, almost without exception, were able to resume pay- 
ment of reduced dividends in 1924, the same year a gold currency was restored. 
While the German fire insurance stocks, as a class, showed but a moderate initial 
(Continued on Page 22) 
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“NOW I REALIZE 
WHAT IT MEANS TO 
BE COMPLETELY IN- 
SURED IN A STRONG 
STOCK COMPANY” 
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Connecticut Department 
Report Covering 1935 


PREMIUMS RISE—LOSSES DROP 





Analysis Made of Country-wide Business 
of All Fire-Marine Companies 
Licensed im Conn. 





Figures contained in the annual fire 
and marine insurance report of the Con- 
necticut Insurance Department, a sum- 
mary of which was issued this week by 
Insurance Commissioner John C. Black- 
all, show that total net fire claims paid 
in Connecticut in 1935 by all fire insur- 
ance companies licensed to do business 
here were $203,379 less than the total 
for 1934, while their net premium in- 
come from Connecticut fire business was 
$43,589 greater than the total for 1934. 

Two hundred and eighty-one fire and 
marine companies reported to the de- 
partment as of December 31, 1935, three 
more than the number that reported for 
1934. The department’s tabulations are 
based on the annual statements filed by 
these companies and appear in Part I 
of its annual report. Part II, soon to 
be issued, will cover the life and cas- 
ualty business for 1935. 


Net Fire Claims Drop 


Net fire claims paid in Connecticut 
by all licensed companies in 1935 amount- 
ed to $3,364,447, as compared with a 
total of $3,567,826 in 1934. Net fire claims 
paid in this state in 1934 were $152,098 
less than the total for 1933. 

The net premium income of all the 
licensed companies from Connecticut fire 
business in 1935 was $11,197,210, as com- 
pared with a total of $11, 153,621 in 1934. 
The net premium income of the com- 
panies from Connecticut fire business in 
1934 was $907,845 greater than the total 
for 1933. 

The percentage of claims paid to net 
premiums written on Connecticut fire 
business was 30.05 in 1935, as compared 
with 31.99 in 1934 and 36.31 in 1933. 

Total claims incurred by all fire com- 
panies, including Connecticut companies, 
on their general, country-wide business 


in 1935 were $250,316,283, a decrease of 
$14,676,241 from the 1934 total. Premiums 
earned amounted to $700,086,738 in 1935, 
an increase of $12,839,649 over the 1934 
figure. 


50% Loss Ratio in 1932 


Claims incurred by Connecticut stock 
fire insurance companies on their gen- 
eral, country-wide business in 1935 
amounted to $37,896,250, as compared 
with $40,820,622 in 1934. Their premiums 
earned in 1935 totaled $106,530,974, as 
compared with $105,342,172 in 1934. The 
loss ratio of the Connecticut stock fire 
companies on their general, country- 
wide business in 1935 was 35.57%, as 
compared with 38.76% in 1934, 41.15% 
in 1933 and 50.48% in 1932. Their under- 
writing expense ratio was 52.25% in 1935, 
as compared with 51.15% in 1934, 47.63% 
in 1933 and 46.75% in 1932. 


Gross interest and rents earned by the 
Connecticut stock fire companies amount- 
ed to $11,365,767 in 1935, an increase of 
$95,056 over the 1934 total. Stockholders’ 
dividends declared by these companies 
totaled $8,945,000 in 1935, as compared 
with $7,960,000 in 1934 and $7,350,000 in 
1933. 

The loss ratio of all fire companies, 
including the Connecticut companies, on 
their general, country- -wide business in 
1935 was 35.76%, as compared with 
38.56% in_1934, 39. 76% i in 1933 and 48.95% 
in 1932. This is the lowest loss ratio ex- 
perienced in many years. The under- 
writing expense ratio of all companies 
was 49.72% in 1935 and 47.96% in 1934. 
Gross interest and rents earned by all 
companies amounted to $79,101,741 in 
1935, as compared with $81,441,162 in 1934 
and $73,654,239 in 1933. Dividends de- 
clared by all companies in 1935 amounted 
to $110,085,612, as compared with $94,- 
684,972 in 1934 and $81,016,476 in 1933. 
These latter figures represent dividends 
to policyholders as well as stockholders 
and net remittances to their home offices 
by United States branches of foreign 
companies. 

The Connecticut stock fire insurance 
companies made an underwriting profit 
on their general, country-wide business 
in 1935 of $13,085,536. The underwriting 
profit of all the companies in 1935 was 
$101,879,464. The investment profit of the 
Connecticut companies in 1935 was $30,- 
131,902, while that of all the companies 
in 1935 was $231,339,353. 


WANT WOOD SHINGLES 


Adoption of a proposed amendment to 
the Birmingham, Ala., building code pro- 
viding for the elimination of an existing 
clause against using wooden shingle 
roofing is the objective of Birmingham 
lumbermen, who appeared before the 
Birmingham Real Estate Board on July 
9. Frank L. Hackett, representing the 
Red Cedar Shingle Bureau, contended 
to the realtors that in fifty-three cities 
in the United States with 100,000 or 
more population where there is no pro- 
hibition on wooden shingles the per 
capita fire loss during the past five years 
was less than in forty-one cities prohibit- 
ing wooden shingles. 





GEORGE BERRY OPERATED ON 


George Berry, formerly a well-known 
fieldman in New York State and now re- 
siding at St. Petersburg, Fla., is recov- 
ering from an operation he underwent 
in May. Mr. Berry has been living in 
Florida for some years on account of 
poor health. He still communicates with 
some of his many friends in the North 
who wish him much success in his ef- 
forts to regain his full strength. One of 
those who heard recently from Mr. 
Berry was Max C. W. Buchenberger of 
the Underwriters Salvage Co., New York. 
Mr. Berry’s St. Petersburg mail address 
is Route 1, Box 357 H. 





EAST ORANGE CITY RISKS 


A saving of at least $1,675 in fire in- 
surance premiums will be effected by 
revaluation of certain municipal build- 
ings and equipment in East Orange, N. 
J., the building committee of City Coun- 
cil has reported. Libraries, storage 
buildings, playground structures, their 
contents and equipment were revalued 
on the basis of present day replacement 
costs. Walter Pruden of East Orange 
was renamed general broker. 





WITH WESTERN FACTORY ASS’N 


E. V. McKarahan, former manager 
of the service department of the Home 
of New York fleet at Chicago, has joined 
the Western Factory Insurance Asso- 
ciation as Michigan representative. He 
has been in Chicago since 1917. For a 
few years prior to that Mr. McKarahan 
was with the Underwriters Bureau of 
New England at Boston. 
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British Dominions 
Insurance Company Zimited 


CARROLL L. DeWITT 
Asst. U. S. Manager 





of Bondor, England 


A fine old English Company of high character and 
It is one of the largest Companies of Great 
Britain doing business in the United States and writes 
all the hazards a Fire Insurance Company is permitted 


HARRY G. CASPER 
United States Manager 
90 John St., New York 


Star 


BERT A. JOCHEN 
Asst. U. S. Manager 

















Collection Plan 


(Continued from Page 17) 


day the policy becomes effective. As 
a matter of convenience to our clients 
we will extend credit for thirty days, 
Notify us promptly if you are unable 
to pay your premium within this period 
as special arrangements can be made 
to accommodate you, but without such 
an arrangement, if the premium is not 
paid within forty-five days of policy date, 
insurance will be cancelled and earned 
premium will be charged for the period 
that the policy has been in force.” 

The second and third notices merely 
give details of the coverage and state 
that the thirty day extension allowed 
by the agent has expired and if the 
premium specified is not paid at once 
the policy will be cancelled in accordance 
with its terms and conditions. 


Collection Letter No. 4 


Collection Letter No. 4 reads as fol- 
lows: 
“Dear Sir: 

“The bookkeeping department advises 
that the premium for above policy, in 
ae , has not yet 
been paid. This premium became due 
and payable immediately after the pol- 
SOF WONt 100 CHOCE OF. oo cccccicocccecss 
Not having heard from you in reply to 
our notices, we are sorry to advise that, 
because of company requirements, un- 
less the premium is paid in full by 
ecsalg eM eacaia aie is te , the policy will have 
to be cancelled by direct notice to you 
for non-payment of premium, charging 
you with an earned premium for the 
time the policy has been in force. 

“Trusting you will not allow this pol- 
icy to be cancelled, and that you will 
pay the premium at once, we are, very 
truly yours.” 

Collection Letter No. 5 

Collection Letter No. 5 is sent to cer- 
tain assureds who are likely to be will- 
ing to finance the payment of premiums 
rather than see their insurance can- 
celled. This letter follows: 

“Dear Sir: 

“Insurance companies have found it 
necessary to insist on payment of all 
accounts within sixty days. In other 
words, a policy passing over the sixty- 
day period, if not cancelled by us, will 
be cancelled by the company. 

“Because of this situation, we have 
had to alter our method of collection. 
A plan of installment payments is ar- 
ranged through a finance company in 
cases where it is inconvenient to pay 
the full premium in sixty days. 

“As we are forced to make prompt 
adjustment with our companies, we will 
now appreciate your letting us know if 
your account will be oad within this 
period. We are willing to cooperate 
in any way possible, but are compelled 
to meet company requirements. 

“Your early advice will be appreci- 
ated.” 


NEW ENGLAND FIRE CHANGES 


Carl B. Gale of Pittsfield, Mass., has 
resigned as a director and secretary of 
the New England Fire and William A. 
Hebert, vice-president and secretary of 
the Springfield F. & M. and Sentinel, 
was elected to fill both vacancies. Edwin 
A. Cartier, chairman of the board of the 
Chapman Valve Manufacturing Co., 
Springfield, and a director of the 
Springfield and Sentinel, was elected to 
the board of the New England Fire and 
also a member of the finance committee. 


SOUTH TEXAS POND OFFICERS 


The South Texas Pond of the Blue 
Goose has elected the following officers 
for the ensuing year: J. F. Nowlin, Na- 
tional of Hartford, most loyal gander; 
R. Allen Hickman, Phoenix of London, 
supervisor; D. W. Florence, Commercial 
Union, custodian ; J. G. Levey, T. A 
Manning & Sons, guardian; C. C. Braud, 
Springfield, keeper, and Roy Montgom- 
ery, Phoenix of Hartford, wielder. Julian 
Fruit, Cravens, Dargan '& Co., the re- 
tiring most loyal gander, and D. Maury 
Pollard, Sr., Netherlands, are delegates 
to the grand nest. 
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HALL OF 
VARIED INDUSTRIES 
& COMMUNICATIONS 


TEXAS C! 
1936 


The Lone Star State celebrates its Centennial of Independence —a brief century of time 
between the heroic defense of the Alamo in 1836 by the first Americans in Texas and the 
brilliant Commemorative Exposition—last word in architecture, art and invention—a miracle 
of progress typically American. 


LOYALTY GROUP 


Firemen’s Insurance Company of Newark, New Jersey ~ orcawizeo!855 











The Girard Fire & Marine Insurance Co. oncamizeo 1653 Milwaukee Mechanics’ Insurance Company orsawze 952 
The Mechanics Insurance Co. of Philadelphia “ 1854 National-Ben Franklin Fire Insurance Co « IBS 
Superior Fire Insurance Company " 1871 The Concordia Fire Insurance Co of Milwaukee “ 16870 
The Metropolitan Casualty Insurance Coof NY » 1874 Commercial Casualty Insurance Company « 1909 
WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC OEPARTMENT 
844 RUSH STREET CHICAGO. ILLINOIS 10 Park Place 220 BUSH STREET, SAN FRANCISCO, CAL 
CANADIAN DEPARTMENT Newark Naw Jersey SOUTH-WESTERN DEPT. 
461 BAY STREET, TORONTO CANADA 912 COMMERCE STREET, DALLAS, TEXAS 


























NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


OUT OF THE MAIL BAG 
“I believe the National Union is one 
of the best, if not the best agency 


company in the business.” 


A 
Good 
Agency 
Company 
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Young North British Underwriter 


Featured In the American Magazine 


In the local department of the North 
3ritish & Mercantile at the home office 
in New York there sits at one of the 
desks a quiet, modest, intelligent youth 
of 22 years by the name of Paul Mayer. 
He is assistant underwriter in the local 
automobile department, his chief being 
Thomas H. Huber. But Mr. Mayer is 
more than an underwriter for a 
large corporation, responsible as_ that 
post may be; he is president of a stock 


also 


company — not engaged in insurance — 
which has paid 20% dividends annually 
for several years on a capitalization of 
100 shares. 

A small company is the Oddity Shop, 
but a profitable one. So successful has 
it been from the viewpoint of finance, 
excellence of product and education of 
young men in the principles and methods 
of modern business that the American 
Magazine in the July issue devotes an 
entire page to a photograph of Mr. 
Mayer at work turning out products for 
the Oddity Shop together with a short 
descriptive article about the shop. 


Members of Group Expert in 
Handicraft 


The Oddity Shop has its “home office” 
in Flushing, L. I, and produces hand- 
made knickknacks, such as pewter plates, 
tooled leather belts, silver bracelets, book 
ends and the like. These are sold, for a 
profit, and orders have come in so stead- 
ily for these articles that the company 
does not have to contend with any large 
inventory of finished stock on shelves. 
The officers and employes of the shop 
consist of ten young men who meet from 
one to three nights a week to engage in 
this work of turning out products of 
their handicraft. They use eee Se 
er, pewter, catalin and iron in the"Manu- 
facture of the various articles which have 
been ordered. 


Six years ago the Oddity Shop was 
started, the modest capital being raised 
by the sale of low par value stock to the 
boys and young men in the group and 
to others who cared to support the move- 
ment. The boys quickly demonstrated 
skill in handicraft under the guidance of 
an able and patient adult instructor and 
their products came into demand, selling 
well in competition with other hand- 
made knickknacks of similar variety. The 
workers have received good pay for this 
side line activity and sufficient profits 
have been earned on the original stock 
to pay dividends continuously. Labor 
troubles are non-existent and no strikes 
or lock-outs have been experienced. 





PAUL MAYER 


3ritish & Mercantile for four years, 
starting as an office boy. He resides at 
College Point, L. I., which is only a 
couple of miles north of Flushing. He 
says that the Oddity Shop was started 
primarily to teach young men some of 
the fundamental principles of corporate 
business and to provide them with some 
practical experience in administrative of- 
fice duties as well as giving them work 
for their hands. This group of young 
men is under the jurisdiction of the 
Metropolitan Junior Achievement, Inc., 
which has sponsored betweent thirty-five 
and fifty groups in the New York City 
area, each with a skilled adult instructor. 
This educational work is independent of 
regular high school activities. Some 
groups are composed entirely of young 
men while others consist wholly of young 
women. Those joining are for the most 
part between sixteen and twenty-one 
years of age. 


Aside from providing the chance for 
moderately profitable employment for 
young men and women these groups 
tend. in numerous cases to serve as an 
inspiration and guide for a person’s life 
work. After some years as an officer 
of the Oddity Shop, and also a worker, 
Mr. Mayer believes that he stands a 
better chance for ultimate success in life 
in so-called brain work than in handi- 
craft. He finds pleasure in his insurance 
work, has received several advancements 
and intends to stick permanently to this 
business, while at the same time main- 
taining his active connection with the 


Mr. Mayer has been with the North Oddity Shop. 


WOULD CUT FIRE RATES IN VA. 

The Mutual Fire of Hartford County, 
Md. is applying for authority to deviate 
to the extent of 25 cents from the es- 
tablished fire rates in Virginia. A hear- 
ing on its petition was held before the 
state corporation commission last week, 
the matter being taken under advisement. 
Several other companies are also apply- 
ing for the same authority among them 
being the Church Properties Fire and 
the American Druggists Fire. 





C. T. VAN DEREN RETIRES 

Clarence T. Van Deren, who has oper- 
ated a real estate and insurance agency 
at 309 Harrison Avenue, Harrison, N. J., 
since 1885, has retired because of ill 
health and the business will be carried 
on by Charles R. Cook at 464 Belgrove 
Drive, Arlington, N. J. Mr. Cook has 
been associated with Mr. Van Deren for 
the past 48 years. Mr. Van Deren was 
active in civic affairs and a leader in the 
business life of West Hudson County. 
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CANCELLATION OF POLICy 1 





Attempt to Use Registered Mail on Fire 
Risk Fails When Letter Is Not 
Accepted by Assured 
The Continental of New York mailed 
notice of cancellation of a fire policy 
for $4,000 to an assured by registered 
mail, with a notation requesting a retury 
receipt containing the insured’s personal 
signature. When the postman attempted 
to deliver it insured was not at home 
The postmaster called him on the tele. 
phone and asked him to call at the post 
office for a registered letter. A fey 
days later insured drove to the post 
office in his car, and sent in a young 
man to get the letter. As insured did 
not leave his car no delivery was made 
to him and the letter was returned to 

the company. 

A similar notice of cancellation was 
sent to the mortgagee, which had the 
policy. As requested, it returned the 
policy to the company, which notified its 
agent the policy had been canceled. The 
agent, of his own volition, placed a bind- 
er on the property with the Fire Asso- 
ciation of Philadelphia for $2,000. This 
policy was not delivered to insured until 
after the property was destroyed by 
fire. The Fire Association paid its pro- 
portionate share of the loss. 

In an action on the Continental's pol- 
icy the Pennsylvania Superior Court 
held, Hendricks vs. Continental, 183 Atl 
363, that the policy was in force at the 
time of the fire. The act of the agent, 
who represented several companies and 
with whom insured dealt through a 
broker, in accepting the notice of cancel- 
lation and replacing the insurance, was 
held not ratified by insured in claiming 
on the substituted policy. 





General of Seattle Opens 
Branch Office in Newark 


The General of America, home office, 
Seattle, has announced the opening of a 
branch office in Newark, located in the 
Federal Trust Building. The office will 
supervise and service Essex and Hudson 
counties and will also handle the non- 
reporting agencies in Bergen and Union 
counties. 

E. H. Gray, formerly New Jersey state 
agent of the General, and C. M. Her- 
ring Jr., formerly special agent of the 
company, will be in charge of the opera- 
tion. Arthur H. F. Schumm, formerly 
vice-president of the Sussex Fire, 1s 
associated with the Newark branch. 


BUTTON BACK IN WASHINGTON 

Colonel Joseph Button, former Vir- 
ginia Commissioner, now secretary-man- 
ager for the Stock Company Association, 
is back at his office in Washington after 
passing his vacation on his country ¢s- 
tate in Appomattox county, Va. 


RETURN FROM EUROPE | 

A. J. Weed of Boston, special agent 
New England for the Norwich Union 
Fire for more than forty-five years, and 
Mrs. Weed have returned from Europe. 








Fire Stocks Under Changing Economy 


(Continued from Page 18) 


gold salvage, individual stocks gave initial salvages from 44% to 73%, and they appear, 
therefore, to have been better all round investments than most other types of secut- 


ities. 


This suggestion was made recently to Dr, Prange, of the German Insurance 


Institute, who expressed the opinion that the above conclusion was probably correct. 


American Companies Would Fare Better 


In comparison with investors in German fire insurance stocks, holders of American 
fire insurance stocks should fare substantially better under inflation. 
‘In the first place, American companies operate with the decided advantages over 


the German companies, already pointed out. 


Secondly, they are already becoming 4 


popular form of investment in which there are usually large floating supplies with well 
established active over-the-counter markets, and therefore they should appreciate 
value much more rapidly and to a far greater extent than did those of the German 


companies. 


It is also reasonable to expect that American companies would be im 4 


position to increase the rates of their dividends more in keeping with the degree of 
inflation than did the German companies and thus the investor would fare better in the 


matter of income upon which to live. 
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NAMED MUNICIPAL JUDGE 


Isidor Buxbaum Vice-President of Brook- 
lyn Agency; Son of Well-Known 
Insurance Man 

Isidor Buxbaum, who last week was 
appointed judge of the Municipal Court, 
Second Judicial District, Brooklyn, by 
Mayor F. H. LaGuardia, has been vice- 
president of the Carl Buxbaum Agency, 
Inc., 886 Broadway, Brooklyn, since the 
incorporation of the concern three years 
ago. He has not been active in the busi- 


ness, however, and following his appoint- 
mayor i 


ment by the resigned his con- 





ISIDOR BUXBAUM 


nection with the agency. His law office 


has been at the same address as the 
agency since 1900. 
Mr. Buxbaum, whose induction into 


judgeship will take place July 28 at the 
Second District Municipal Court, 495 
Gates Avenue, is the son of Carl Bux- 
baum, founder and president of the 
Brooklyn agency, which was established 
in 1919 and incorporated in 1933. The 
elder Mr. Buxbaum has been identified 
with insurance in Brooklyn since 1895. 

The agency from its inception has 
been under the management of Herman 
Schmidt, secretary of the corporation. 
The Superior, followed soon after by 
the American Equitable, were the first 
companies to enter the agency and are 
still represented. Also in the office are 
the Equitable Fire & Marine, Girard, 
New Jersey, General Schuyler Fire and 
the Commercial Casualty. 





DONALD F. CAMMANN DIES 


Donald F. Cammann, member of the 
insurance brokerage firm of Cammann 
& Darby, Inc., 102 Maiden Lane, died of 
a heart attack at his home in New York 
Tuesday morning at the age of 42 years. 
He had apparently been in good health. 
He is survived by his widow 


RETURN TO GREAT BRITAIN 

James Gibson Nicoll, general manager 
of the Scottish Union & National, and 
Mrs. Nicoll arrived in England last week 
on the Berengaria after a visit of sev- 
eral weeks in the United States. 


Agents 


IK News 


- July 17, 1936 




















DICK RICE OPENS AGENCY 





Former Importers & Exporters V.-P. 
Will Write Inland Marine and Auto 
Lines; His Background 
Richard J. Rice, formerly vice-presi- 
dent of the Importers & Exporters, has 
just established his own insurance agency 
for inland marine and automobile lines 
at 80 Maiden Lane, New York. Twenty 
years in the business he has built up a 
reputation for himself in automobile in- 
surance circles and is well known to 
New York City brokers and their plac- 
ers. Having traveled the country he also 

has a following among agents. 

Besides being with the Importers & 
Exporters Mr. Rice’s background in- 
cludes service with the Royal as auto- 
mobile manager, with the America Fore 
Group. Globe & Rutgers and Automo- 
bile of Hartford. He has shown good 
judgment in the selection of strong com- 
panies to be represented in his agency. 


Wilfred Garretson Enters 
Golf Hall of Fame 


friendly 








Playing in a foursome at 
Raritan Valley Country Club, Somerville, 
N. J., the other day Wilfred Garretson, 
mighty wielder of the niblick and all the 
other golf clubs indiscriminate, entered 


the Hole In One Club, when he pro- 
duced an Ace on the seventh hole of 
that course. This will be happy news to 
his legion of friends who have not al- 
ready been apprised of the achievement. 
Congratulations, “Garry.” 

Wilfred Garretson has perhaps won 
more golf events associated with the 
business of insurance than any individ- 
ual traversing golf layouts. He always 
adds enjoyment to the party when he is 
among those present. This latest honor 
came to him on his home course where 
many years ago he won a putting con- 
test on the twelfth green and was pre- 
sented with a fine umbrella by the New 
York Fire & Marine Insurance Golf As- 
sociation at the conclusion of the con- 
test. Remember “Garry”? The seventh 
hole of Raritan Valley is a 180 yard, 
over the brook, over traps, uphill shot. 





Five New Members Join 


New York City Agents Assn. 


Five agencies were elected to member- 
ship in the Association of Local Agents 
of the Citv of New York at the quar- 
terly meeting Tuesday. They are the 
Whitehill Agencv, Elmer J. Hopper, 
Inc., Theurer - Hennessy Corporation, 
Alexander Greene & Co. and Chester 
M. Cloud. 

The association adopted a memorial 
resolution to the late Charles W. Sparks 
by a rising vote and stood in silent tri- 
bute for a minute. Recording the sor- 
row of the association at the death of 
Mr. Sparks and expressing appreciation 
“of the loyal and valuable service ren- 
dered to it” by him, the resolution said 
that the other members “had lost not 
only a valuable and useful member, but 
a friend and companion whose personal- 
ity was such as to command the respect 
and affection of all those with whom he 
came in contact.” A copy of the me- 


morial was sent to Mr. Sparks’ family. 





“Bill” Glenney 
“Eddie” Gallagher 


By W. L. Hadley 





W. T. Glenney 


Edward Gallagher 


More than twenty years ago at an 
unconventional get-together along Wil- 
liam Street, New York City, the New 
York Fire & Marine Insurance Golf 
Association was ushered into existence. 
Through the years since that unpre- 
tentious meeting the association has 
marched along building good fellowship 
among personalities connected with the 
fire, marine and casualty insurance busi- 
ness. At the same time, its tournaments 
each year have provided good golf sport 
competition for members and guests. 

Sitting in at the original meeting which 
made the association possible were the 
present chief officers of the body. They 
have functioned throughout the years 
with earnestness and fidelity to the end 
that each succeeding tournament was 
pronounced just a little more enjoyable 
than its predecessor. Each year one of 
the prime drawing cards for its golf 
events was to be found in re-meeting 
with its “warhorse men of all work,” 
the president, the secretary and the 
treasurer of the association; Harry W. 
Jarley, W. T. Glenney and Edward 
Gallagher, all well-known in the New 
York insurance district. 

Always, until the last tournament held 
at Baltusrol Golf Club, Short Hills, N. 
J., the first members or guests of the 
association on hand were these three 
muskateers. Only two were at Baltusrol. 
“Bill” Glenney was not present. He 
was missed. 

At the evening dinner, following the 
day’s play, “Eddie” Gallagher, “Bill” 
Glenney’s association Siamese Twin, 
asked the privilege of the floor to make 
a few remarks. They were in the nature 
of a sincere and loving tribute of one 
man who had shared responsibilities in 
association affairs to another. “Eddie” 
Gallagher let it be known that it was 
his opinion no one person connected with 
this friendly body of golf enthusiasts 
migrating from the ranks of insurance 
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had given so largely of himself or his 
time in furthering its activities. He 
wanted to go on record to that end, 
and eloquently did so. He wanted every. 
one present to feel that way about 
“Bill.” It is the writer’s opinion that 
is just the way the membership and 
guests of the association feel about “Bill” 
Glenney. “Eddie” did a good job through 
his remarks and I regret the account of 
the day’s sport published in The Eastern 
Underwriter recently did not so report, 

They are a pair of swell guys—“Bill” 
Glenney and “Eddie” Gallagher, and 
here’s hoping their shadows never grow 
less. 





Illinois Brokers Reject 


“Conference Committee” 
Pending a further meeting of the 
members of the Insurance Brokers As- 
sociation of Illinois, Inc., to be called 
soon, R. M. Redmond, president, has an- 
nounced the rejection of the offer of the 
Chicago Board of Fire Underwriters, re- 
garding a conference committee to be 
named by the latter, in a letter sent to 
Jay S. Glidden, manager of the Chicago 
board, of which copy follows: 

“Dear Mr. Glidden: 

“T have discussed with the committee 
of our association the proposal of a 
‘conference committee,’ which was made 
by you at the direction of your board 
of directors. It was the decision of our 
committee that such a ‘conference com- 
mittee,’ as was offered to our associa- 
tion in nowise meets with the proposal 
we made to your board of directors, nor 
would our members be properly repre- 
sented in the Chicago Board of Under- 
writers unless the board adopted the 
specific proposal we made to your board 
of directors under date of July 3, and 
therefore, we respectfully decline to ac- 
cept such a proposal.” 


John G. Diekmann Honored 
On His 25th Anniversary 


On what would have been his twenty- 
fifth anniversary (except for a period of 
some months following the war) John G. 


Diekmann, assistant general agent in the 
brokerage and service department of the 
North British & Mercantile group home- 
office, was presented with a handsome 
wrist-watch by Secretary Charles Weller 
at a gathering of his friends and asso- 
ciates. 

Mr. Diekmann was employed by the 
North British Group July 14, 1911, and 
took a leave of absence December, 1917, 
to enter the service of the U. S. Navy 
during the World War. He was fe- 
employed June 1, 1920, in the brokerage 
and service department in the home 
office, where he has been assistant gen- 
eral agent since January 1, 1930. 

Mr. Diekmann is a member of the 
Elmer E. Bennett Post and is active im 
Legion affairs, having served as district 
commander at one time. At present he 
is president of the Mounted Guard of 
the American Legion, Brooklyn, N. Y. 








EXCHANGE FINES EXPECTED 


The arbitration committee of the New 
York Fire Insurance Exchange has held 
several meetings recently to pass on evi- 
dence gathered in connection with the 
campaign directed against the payment 
of excess brokerage. Unofficial reports 
are that several local agency offices wil 
be fined rather heavily. Whether at- 
nouncement of whatever action is taken 
will be made at the next regular meet 
ing of the Exchange in the fall or at 
some special meeting which may be call- 
ed this month or in August is not know! 
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Legal Analysis of Apportionment 


Clause of Supplemental Contract 
By Sam Levin, Chicago Attorney 


The apportionment clause of the new 
supplemental contract gives rise to many 
legal problems. 

That clause is as follows: 

“This company shall be liable for no 
greater proportion of any direct loss 
or damage by any peril or perils in- 
sured against by this policy than (1) 
the amount of insurance under this 
policy, bears to the whole amount of 
fire insurance, whether valid or not, 
covering any property described in this 
policy, and whether or not such other 
fire insurance covers against the ad- 
ditional peril or perils insured here- 
under; (2) nor for a greater proportion 
than the amount of insurance under 
this policy bears to the amount of all 
insurance, whether valid or not, cover- 
ing in any manner such loss or dam- 
age. : 

The purpose of this clause is obviously 
to compel the insured to carry the same 
amount of windstorm insurance and the 
other perils assumed by the supplemental 
contract, as he does fire insurance. Con- 
sequently, the clause is more than a mere 
pro rating one and, in effect, becomes 
a co-insurance clause, requiring the in- 
sured, in case he does not attach the 
supplemental contract to other fire pol- 
icies, to bear any loss himself in the 
proportion that these other fire policies 
bear to the specific policy which contains 
the supplemental contract. 

Pro-Rating Feature 

However, aside from the problems that 
might arise from a co-insurance feature, 
and considering it only from a pro-rating 
question, let us look at the first part 
of the apportionment clause which pro- 
vides that all of the fire insurance cov- 
ering any of the property described in 
the policy shall be pro-rated with any 
loss from any of the additional perils 
covered by the supplemental contract. 
This pro-rating feature is not new in 
principle, it having been used in con- 
nection with inherent explosion clauses 
and consequential damage insurance. 

But, in spite of that, it might be ex- 
ceedingly difficult to have a court pro 
rate a loss from a tornado, with a 
straight fire insurance contract, which 
does not insure for such a hazard. Es- 
pecially would this seem to be true where 
an insured has one fire policy for $5,000 
and another fire policy with the supple- 
mental contract attached, for $5,000, and 
suffers a tornado loss, for $3,000. Under 
the terms of the contract, the insured 
would receive only $1,500, whereas he 
suffered a loss of $3,000 and, theoret- 
ically, had insurance covering such tor- 
nado loss, to the extent of $5,000. 

It has been held in Texas that, where 
an insured had a tornado policy with a 
tider for hail coverage, which rider con- 
tained a pro-rating clause, with other 
tornado insurance, whether such covered 
hail damage or not, that the company 
in case of a loss by hail could not pro 
rate with the other tornado policy. In 
a West Virginia case, an insured had a 
policy covering damage to its machinery, 
due to electrical breakdown, which policy 
contained a pro-rating clause, with other 
similar insurance against damage to the 


property insured. One of the motors of 
the insured caught on fire from an elec- 
trical breakdown. The defendant ad- 
mitted its liability for a certain amount 
of the damage which, it contended, was 
due to the electrical breakdown, and 
sought to pro-rate the rest of the loss 
with the fire policies held by the insured, 
but the court refused the pro-rating. 
The pro-rating clause, in that case, is 
distinguishable from the apportionment 
clause in the supplemental contract, in 
that the former said “similar insurance,” 
whereas in the supplemental contract, it 
specifically states “other fire insurance.” 
Generally, under the apportionment 
clause of an insurance policy, the court 


Address to Fieldmen 


Sam Levin is a well known Chicago 
insurance attorney, representing a 
number of stock fire insurance com- 
panies, and is a member of the Insur- 
ance Section of the American Bar 
Association. His remarks on the ap- 
portionment clause of the supplement- 
al contract were part of an address on 
the supplemental contract which he 
delivered recently before the annual 
meeting of the Illinois Fire Under- 
writers Association. 














looks to see whether or not the insured 
had other insurance. A provision for 
apportionment of loss, if there is other 
insurance, usually applies only where 
there is more than one policy, upon the 
same identical interest. So, in the case 
where a mortgagor obtains an insurance 
policy and also a mortgagee obtains a 
policy covering the same property, there 
will be no pro-rating because in such a 
case the same interest is not covered. 
As was said in one case on the question 
of apportionment, “The additional in- 
surance, to be pro-rated in the event of 
loss, is allowed if it does not diminish 
the amount payable to the assured, and, 
at the same time, lightens the burden 
on the insurers. And the mere state- 
ment that an amount is to be pro-rated 
is of necessity implying that there is a 
common debt of liability due from sev- 
eral parties to the same party.” 

If this statement of apportionment is 
to be taken as absolute, then it is obvious 
that there can be no apportionment be- 
tween a fire policy and a policy covering 
some other risk, because there is clearly 
no “common debt or liability due from 
several parties to the same party.” How- 
ever, in determining the pro-rating of 
policies, it is mecessary to consider 
whether or not the apportionment is to 
be applied upon equitable principles or 
to rest upon contract. 

In the absence of a pro-rating clause, 
with one co-insurer paying the entire 
loss and then seeking contributions from 
other co-insurers, it would be necessary 
for the former to show that the insurers 
were equally liable; but, where the par- 
ties have contracted in reference to pro- 
rating, the question then involves an in- 
terpretation of the written contract. 


Two Policies on Same Premises 


It has been held that double insurance 
exists where there are two policies on 
the same premises, to the same insured, 
one indemnifying against loss by wind- 


storm and the other indemnifying against 
loss by fire and windstorm, so that there 
may be pro-rating between the two for 
a windstorm loss, the court holding that 
to have double insurance the same risk 
must be insured but that the parties may, 
by their contract, determine what shall 
be considered the same risk; so that a 
fire and tornado policy could be pro- 
rated with a straight tornado policy which 
contained provision that if there be 
“other tornado insurance * * * claim 
upon this company shall be only for such 
proportion of the loss as the amount 
of this policy shall bear to the whole in- 
surance.” However, it has been held that 
where two policies cover the same prop- 
erty, but one of them also covers addi- 
tional property, there is no double in- 
surance and so pro-rating is not allowed. 

But, it has also been held that while 
ordinarily a mortgagee without knowl- 
edge cannot be made to pro-rate with 
a policy taken out by a mortgagor, yet 
where a mortgagee’s policy requires pro- 
rating all the insurance issued to or 
held by any partv having an insurable 
interest in the property, his policy must 
be pro-rated with a mortgagor’s policy. 
However, the contrary has been held. 

So, with the apportionment question 
in the muddle in which we seem to find 
it, it is but a conjecture on our part 
whether or not a court will give effect 
to the provision for pro-rating other fire 
insurance policies with a loss due to 
some other peril. If they are at all 
inclined to give effect to the contract 
as written, the pro-rating should be al- 
lowed, unless, of course, the court would 
take the view that such enforcement 
would be against the public policy of the 
state. The courts generally have given 
effect to the valid and invalid provision 
in the pro-rating clause, holding that 
one policy can pro-rate with another prior 
policy, even though in obtaining that 
policy the prior policy became void. 

Otherwise, without the valid or invalid 
provisions, there is no apportionment. 
Consequently, if the courts will give ef- 
fect to the contract as written, on this 
provision which has the effect of deny- 
ing the insured full indemnity, they 
should likewise give effect to the provi- 
sions for apportioning the Supplemental 
Contract with all other fire insurance 
policies. But, in any event, it must be 
borne in mind that you cannot pro-rate 
a policy with another policy that has 
been cancelled before the loss. 


Loophole for Assured Left 


However, that does not dispose of the 
question, for after providing in the first 
part of the apportionment clause for 
pro-rating with other fire insurance poli- 
cies, the clause states “nor for a greater 
proportion than the amount of insurance 
under this policy bears to the amount of 
all insurance, whether valid or not, cov- 
ering in any manner such loss or dam- 
age.” Assuming that a court would not 
upset the first provision in the apportion- 
ment clause, in view of the specific lan- 
guage for pro-rating with fire insurance 
policies, this latter provision affords a 
loophole for the court, and courts are 
always looking for loopholes in constru- 
ing insurance contracts, which benefit 
the insured. 

The construction given this whole ap- 
portionment clause by the underwriters 
is that, if there are three policies on the 
property, one covering fire alone, another 
covering fire with a supplemental con- 
tract, and the third covering tornado 
alone, the company insuring under the 
supplemental contract, for a tornado 
loss, would first pro-rate between its 


policy and the fire policy, then pro-rate 
its policy with the tornado policy, and 
pay the assured the lesser amount of the 
two apportionments. 

For example, a $5,000 fire policy, a 
$5,000 fire and supplemental contract, 
and a $3,000 tornado policy, with a $4,000 
tornado loss. The pro-rating with the 
fire policy would allow a recovery of 
$2,000, while the pro-rating with the 
tornado policy would allow a recovery 
of $2,500 so, the company, in that even- 
tuality, would pay $2,000 towards the 
$4,000 loss. Under the straight tornado 
policy, assuming that it had a pro-rating 
clause with other tornado policies, the 
assured would recover $1,500, making his 
total recovery $3,500, with an ultimate 
loss of $5,000, although he had $8,000 
tornado insurance. No doubt, to a court 
this would seem unjust to the assured. 


Position Court Might Take 


_Consequently, if there is a construc- 
tion that the court can take which will 
allow the assured full recovery of the 
loss, that construction will be used. This 
is the rule for apportionment, between 
general policies on an entire building 
and special policies on parts of it. 

Two such constructions are available. 
One, but which will do violence to the 
language of the contract, that the com- 
pany shall pay the greater of the two 
proportions; which, in the example given, 
would be $2,500, and so, allow the insured 
full recovery for the loss sustained. The 
other construction, which does not do 
such destruction to the wording of the 
contract, is that only the second portion 
of the apportionment clause will apply 
in such a case as the one given in the 
example. As previously said, the obvious 
intent of the company is to compel the 
insured to carry other insurance, pro- 
tecting him against the perils insured 
against by the supplemental contract, to 
the extent of his other fire policies. 

The court could say that the insured 
has met this requirement of the insurer 
when he has either attached the supple- 
mental contract to his other fire insur- 
ance policies, or taken out other insur- 
ance for that specific hazard. So that, 
where an insured has compiled with 
this, by carrying additional tornado in- 
surance, even though not in the form of 
a supplemental contract, he has met the 
requirement set up by the apportionment 
clause. 





VA. BLUE GOOSE OFFICERS 


L. O. Freeman, Jr., chief engineer for 
the Virginia rating bureau, is the new 
most loyal gander of the Virginia pond 
of the Blue Goose. He was elevated to 
that post at the annual splash held in 
Richmond recently succeeding Marshall 
C. Speight, special agent for the Lon- 
don & Lancashire and the Orient. R. 
Coleman Rice, special agent for the 
Phoenix of London, was advanced to 
supervisor of the flock; R. F. Rushin, 
special agent for the Home of New York, 
to custodian of the goslings; J. W. Kess- 
ler, special agent for the Virginia Fire 
& Marine, to guardian of the pond; 
Albert C. Word, vice-president of Louis 
E. English, Inc., Richmond, to keeper 
of the golden goose egg; and Jerome C. 
Loyd, Fire Companies’ Adjustment Bu- 
reau, to wielder of the goose quill. L. 
O. Freeman, Jr., was named delegate 
to the Grand Nest meeting to be held 
in Oklahoma City, with Marshall C. 
Speight as alternate. 

JOINS N. F. P. A. 

The Associated Factory Mutual Fire 
of Boston has joined the National Fire 
Protection Association. 
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T ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Reading reviews in the Sunday book 
review sections of the metropolitan dail- 
ies, it often occurs to me that we should 
have a “review” of the the reviewers, 
who in criticising the “ego” of the 
authors, whose books they review, use 
their viewing talents to do the very thing 
for which they find fault in the author, 
viz., they bring their own fads and isms 
and their own “ego” into their reviews. 
This is, of course, very human. This 
also applies to theatrical and film critics. 
It is very human to try and “edit” the 
author into our ways of thinking. 

Some of these reviewers would, if 
given the chance, try to edit the ten 
commandments. We are all of us apt 
to dislike people who differ with us 
politically, religiously and in_ science, 
unless we have the pure objective or 
judicial mind, and think objectively, and 
there isn’t one in a_ thousand that 
has the objectively thinking mind. This 
even extends to matters of like or dis- 
like for certain kinds of food; as for 
instance’ the exclamation, “You don’t 
know what is good,” or “You don’t know 
what you are talking about.” 

In fact the philological psychology of 
the change of the meaning of the word 
“barbarian,” meaning originally a non- 
Greek, or simply “foreigner” an then 
coming to mean “uncouth,” “uncivilized,” 
voicing a dislike or hostility to ways 
different than our own, bears out what 
I contend. 

Some historians, notably Wells, “write” 


history, but what they really do is to 
edit it to suit their pet theories of 
pacificism and universal brotherhood 
among nations. The Alexandrine classi- 
cists when they translated the Bible 
into Greek from Aramaic writings (the 
Jewish language as spoken by the peo- 
ple), injected their private views into 
how this or that word or sentence should 
be translated, proofreaders do the same 
thing, and I notice frequently recently 
that when an author refers to say a 
date like 173%, the proofreader simply 
won't have it and makes it 183%. A 
reviewer recently reviewed some books 
favorably, stating that Caesar and Cicero 
were portrayed like human beings, mean- 
ing thereby that they were made to con- 
form to standards of the present time or 
to the author’s and reviewer’s ideas of 
how these Romans should have acted, 
and not as they did act. But it’s all 
very human, and therefore interests me. 
_ 


Two Minds With One Thought 

It is always flattering to see that oth- 
ers either copy what you have written, 
or perhaps evolves the same idea simul- 
taneously with yourself. Long ago, to 
satirize short stories, and make them 
still shorter, I wrote in this column as 
follows: 

“Hired—tired—fired.” 

I see in “Liberty” some months ago 
that this was contributed to their col- 
umns, and was highly thought of by 
some one on their staff. 


Safeguarding Capacity Through 


Use and Occupancy Insurance 


An instructive article on use and occu- 
pancy insurance appears in a_ recent 
issue of Credit and Financial Manage- 
ment, written by C. D. Minor, superin- 
tendent of the special service depart- 
ment of the Royal-Liverpool groups, who 
is a leading advocate of this form of 
After explaining some of the 
fundamental features of U. & O. pro- 
tection, Mr. Minor continues with the 


coverage. 


following: 

Unquestionably, insurance companies 
and agents have not been as active as 
they should have been in bringing the 
importance of use and occupancy insur- 
ance to the attention of business own- 
crs. However, it must be recognized 
that when insurance representatives pre- 
sent a subject of this character the im- 
mediate reaction of the person ap- 
proached is that the presentation is 
prompted only by a desire to sell him 
more insurance. Thus, a barrier is 
raised, and frequently the wise counsel 
offered is rejected without the consid- 
eration which it justly demands. One 
v ho loans money or extends credit to 
another is in a much different position 
to him who is selling insurance. 

As a rule the very closest and most 
confidential relation exists between the 
borrower and the lender in such cases. 
Therefore, if the one who lends money 


or extends credit to business owners 
would but have the foresight to not 
only suggest but demand that such 


borrowers carry use and occupancy in- 
surance, a real benefit would be accom- 


plished for every one interested in the 
negotiations and the successful operation 
of the business. 


U. & O. Protects Credit 


As a general thing the value of phys- 
ical property alone is not the basis of 
credit. It is primarily the earning power 
of the phvsical property or the business 
involved, because it is from income or 
earnings that the loan is expected to be 
paid. Thus it is apparent that it is not 
sufficient that the credit manager or 
lender demand insurance against dam- 
age to or destruction of the physical 
property, but he should go a step farther 
and require insurance against the loss 
of earnings. Where this is done one 
who extends credit will know that re- 
gardless of how badly the building, ma- 
chinery, equipment and stock may be 
damaged, with a resulting suspension of 
the earning power of the business, the 
insurance carried will step in and pro- 
vide funds which will place the business 
in the same liquid condition it would 








have been in had there been no cessa- 
tion of earnings. 

Many have referred to use and occu- 
pancy insurance as “business life insur- 
ance.” This is a rather appropriate name 
for the coverage, for where credit is in- 
volved it assures that the earnings upon 
which the credit is based will be con- 
tinued (through indemnity) even though 
the business may be suspended by rea- 
son of the hazard insured against. It as- 
sures the continuation of the business, 
for so far as the insured is concerned, 
if the proper amount of insurance is 
carried and the policy has been written 
properly, there will be no impairment 
of income even though the casualty has 
prevented operations for many weeks or 
months. 

In this connection it should be remem- 
bered that use and occupancy insurance 
is written by fire insurance companies 
against the hazards of fire, tornado, ex- 
plosion, riot and civil commotion, earth- 
quake, sprinkler leakage, aircraft and 
motor vehicle property damage and 
other hazards against which such com- 
panies issue property damage insurance. 





Grain Ass’n Reports Drop 


In Premium Income for 1935 

Wm. L. Lerch, manager, reported 1935 
premium income of the Underwriters’ 
Grain Association, as lowest in the his- 
tory of the pool. Losses may prove to 
be slightly below normal by the close of 
fiscal year, August 1. Officers re-elected 
are L. J. Braddock, associate manager, 
Insurance Company of North America, 
president; H. A. Clark, vice-president, 
Firemen’s, vice-president ; Richard Stein- 
beck, secretary; Anna J. King, treasurer. 
In addition to Manager Lerch the at- 
torneys are Charles F. Thomas, secre- 
tary, Western Underwriters Association, 
and Fred C. Schad, secretary, Western 
Insurance Bureau, Inc. 

The executive committee includes W. 
N. Achenbach, manager, Aetna (Fire); 
Mr. Braddock, and Mr. Clark; E. A. 
Henne, vice-president, America Fore; 
C. D. Lasher, general manager, Home 
of New York, at Chicago, acting for 
Wilfred Kurth, that group’s president; 
A. F. Powrie, manager Fire Association 
of Philadelphia; and E. M. Schoen, man- 
ager, Atlas Assurance. 


INTER-OCEAN RE. PROMOTION 


Joe Gross has been appointed man- 
ager of the southern California office at 
Los Angeles of the Inter-Ocean Reinsur- 
ance, according to announcement by J. 
L. Campbell, secretary in charge of Pa- 
cific Coast operations of the company. 
Mr. Gross has been with the company 
for the past ten years, beginning his 
career at the home office in Cedar Rap- 
ids. He succeeds E. C. French, who has 
returned to the home office. 
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Alabama Reports on 1935 


Fire Insurance Experience 


The annual report of Superintendent 
Frank N. Julian of Alabama shows that 
for 1935 fire insurance, with $593,939,573 
in force, yielded premiums totaling $5- 
921,447, and paid claims amounted to 
$2,083,048. A considerable reduction in 
losses was reflected and fire insurance 
companies showed a profit on their Ala- 
bama business for the first time in sev- 
eral years. For other than fire insur- 
ance, fire companies collected premiums 
totaling $2,079,159 and paid losses of 

97,340. 

Mr. Julian indicated that Alabama had 
experienced considerable loss through 
escaped revenue and recommended that 
this condition be avoided in the future 
by the appointment of an examiner- 
auditor. He further recommended that 
Alabama residents carry insurance only 
with companies authorized to do busi- 
ness in the state, and that the insurance 
laws be amended to provide for the 
penalizing of holders of policies in un- 
authorized companies. The Superinten- 
dent also asked for an increase in the 
personnel of his department and pro- 
vision for additional traveling expenses 
for his assistants. 





CANADIAN BUREAU MEETING 


At the annual meeting of the Fire 
Underwriters’ Investigation and Loss In- 
formation Bureau, held recently in Mon- 
treal, a membership of 211, or the largest 
on record, was reported. The meeting 
was routine in character. J. A. Blondeau, 
vice-president and general manager of 
the Fire Insurance Co. of Canada was 
re-elected president, and C. Stuart Mal- 
colm, manager for Canada of the Royal 
Exchange, was re-elected vice-president, 
while R. L. Stailing, Canadian manager 
of the Sun Insurance Office, Ltd., was 
elected a vice-president. Members elected 
to the executive committee were as fol- 
lows: E. E. Kenyon, Alliance Assurance; 
W. E. D. Baldwin, manager for Canada, 
Continental; C. W. C. Tyre, manager for 
Canada, Phoenix Assurance; L. T. Har- 
greaves, manager for Canada, Pearl As- 
surance; R. F. Massie, of Massie & Ren- 
wick, Ltd., and Dominion Fire Insurance 
Co.; T. H. Hall, manager for Canada, 
General Accident. 


FIELD CLUB MEETS JULY 27 

The July meeting of the New Jersey 
Field Club will be held Monday, July 2/, 
at the Manasquan River Golf Club, 
Brielle, N. J. Arrangements have been 
made for prizes for players and non- 
players. The club is within a short ride 
of Asbury Park. 
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Five Year Loss Ratio of 
59% in North Carolina 


Insurance Commissioner Dan C. Boney 
of North Carolina reports that during 
the five-year period of 1931-35 inclusive 
stock fire insurance companies wrote 
$38,398,955 in net premiums in that state 
and paid $22,621,840 in losses, making 
an average loss ratio of 59%. The loss 
ratio in 1935 was 32.5%. 

These ratios strongly support the con- 
tentions of stock fire insurance com- 
panies that rate changes must not be 
based upon the results of one or two 
years. While the 1935 results in North 
Carolina were exceptionally favorable, 
the five year average loss ratio of close 
to 60% indicates very poor experience in 
some previous years, with the companies 
operating with an underwriting loss. 
There is never any public or political 
moves for increases in rates to help in- 
surance companies during bad years but 
if one or two favorable years come along 
then the old war-cry of the politicians of 
“excessive profits” is sounded, particu- 
larly in election years such as 1936. 





Kentucky Insurance Dep’t. 
Heads in Political Campaign 


Apparently the Kentucky Insurance 
Department is deeper in politics at this 
time than normally. J. Dan Talbott, 
former State Auditor and until recently 
acting Insurance Commissioner. is now 
head of the newly created Department of 
Finance, probably the most powerful de- 
partment in the state, in that it has the 
say so regarding spending of state funds. 
Talbott is also one of the most powerful 
politicians in the state. The new Insur- 
ance Commissioner, Sherman Goodpaster, 
is also a prominent politician, and has 
just recently been named state campaign 
chairman to conduct the campaign this 
fall for J. C. W. Beckham, as U. S. 
Senator. 

The Herald Post, Louisville, on July 7 
reproduced on its front page a letter 
signed by J. Dan Talbott, on stationery 
of the Division of Insurance, Sherman 
Goodpaster, Director of Insurance, 
Frankfort, Ky., under the “Department 
of Business Regulation,” dated June 29, 
1936, in which Talbott was clearly work- 
ing for the election of former Governor 
J. C. W. Beckham to the U. S. Senate. 
This letter was dated before Mr. Good- 
paster had been named Beckham’s cam- 
paign manager. 





Heavy Windstorm and Hail 


Losses in Oklahoma 


Windstorm and hail damage has taken 
a toll in Oklahoma this season so great 
that it has been necessary to double the 
staff of adjusters in the Fire Companies’ 
Adjustment Bureau at Oklahoma City, 
and to establish two emergency branch 
offices—one at Enid, the other at Paw- 
huska—in order to take care of the 
business, according to George W. Kline, 
manager. Additional adjusters were ob- 
tained from bureau staffs in Arkansas, 
Texas and Louisiana, he said. 

The storm season broke early with a 
hail storm at Oklahoma City in Febru- 
ary, from which between 2,500 and 3,000 
claims developed, averaging $40 each; 
and culminating June 4, 5 and 6, in a 
wind and hail storm that covered the 
greatest area of any kind in the knowl- 
edge of this official. 


JOINS ELECTRICAL COUNCIL 
P A. . Snow, chief engineer—District 
F” of the Salt Lake City office of the 
Board of Fire Underwriters of the Paci- 
fic has recently been appointed to mem- 
bership in the electrical council of the 
nderwriters’ Laboratories to fill the 
vacancy caused by the death of Claude 
Vv. Mitchell, former chief electrical en- 
gineer. Mr. Snow, who has been serving 
as assistant secretary of the Salt Lake 
othce of the board, was received formally 
as a member of the council and partici- 
pated in the meeting held June 16 and 17 


at the New York offices of the Labora- 
tories, 





Early American Fire-Fighting Relics 
On Display In Philadelphia City Hall 





General view showing part of the exhibit of early American fire relics now on 


display in old City Hall in Independence Square. 


The exhibit, loaned to the city 


of Philadelphia by the Insurance Company of North America, is one of the finest 
in the country and includes many rare and valuable pieces. 


The romance of fire-fighting in the 
days when Philadelphia was young is 
being revived these days by an exhibit 
of early American fire relics in the old 
City Hall in Philadelphia’s historic Inde- 
pendence Square. 

The display, which fills six cases, is 
one of the finest in the country and 
occupies the entire old courtroom on the 
first floor of the building. It was loaned 
to the city by the Insurance Company 
of North America. Originally designed 
for the benefit of the visitors during 
the Democratic National Convention, the 
exhibit has created so much interest 
since its opening on June 22 that it has 
been continued indefinitely. It is re- 
ported that the insurance company is 
seriously considering presenting the col- 
lection to the city for a permanent ex- 
hibit. 

Incidentally, the Insurance Company 
of North America was organized in’ In- 
dependence Hall in 1792. Records show 
that it was the only commercial organ- 
ization to be started in the historic build- 
ing. Especial significance is attached to 
the display as this year is the bicenten- 
nial of fire protection in the United 
States—the first volunteer fire company 
in North America, the Union Fire Com- 
pany, having been organized in Philadel- 
phia in 1736 by Benjamin Franklin. The 
exhibit includes work hats and a belt 
worn by members of the Union Fire. 
Getting Engines to Fire 200 Years Ago 

In these modern times, when a fire 
breaks out, one merely telephones the 
Fire Department or else runs to the cor- 
ner and turns in an alarm and in a sec- 
ond or so the fire engines are speeding 
to the scene. But two hundred years 
ago things were different. An alarm 
was sounded from the town square. 
There were no street lights; the way 
was dark and a member of the fire com- 
pany had to run ahead of the engine 
to light the way to the fire. Every once 
in a while, too, the engines would stop. 
Then out would come the wooden grease 
pot, the engines would be greased and 
then start up once more to the blaze. 

There were no fire lines—there wouldn’t 
have been any police to enforce them 
anyway. But there were fire wardens, 
who were appointed by the various com- 
munities to insure obedience to the laws 
regarding fires at night. Those wardens 
carried sticks which they did not hesi- 


tate to wield on the heads or backs of 
those who broke the fire laws. One of 
these fire warden’s sticks is included in 
the exhibit. 

Visitors to the display find mementoes 
of those early days of fire fighting. They 
see the lanterns used to light the way 
of the engines to the fire; the original 
wooden grease pot used by the volunteer 
firemen to grease the engines; rattles 
used for sounding fire alarms, and work 
torches used by volunteer firemen to 
light the area around the fire. 

In those early days, the volunteer 
fire companies were supported by the 
various insurance companies. The com- 
panies issued fire marks which were at- 
tached to the buildings they insured. 
One of these marks is still on Independ- 
ence Hall. If the blazing house did not 
carry their fire mark, the firemen either 
went home or else remained to heckle 
the fire laddies who did have to fight the 
blaze. 

In those cases where the burning house 
was not insured, then it was up to the 
unfortunate homeowner to make his own 
arrangements with the firemen. History 
does not record any instances of price 
cutting but there are numerous instances 
where the fire almost got beyond control 
before the property owner and the fire- 
fighters agreed to terms. 


Early Fire Marks Exhibited 


The exhibit includes a number of these 
early fire marks, some of them very 
rare and valuable today, such as the 
last wooden one, of a lead tree on a 
wooden shield, of the Mutual Assurance 
Co. of Philadelphia and several of the 
early fire marks of the Philadelphia 
Contributionship. 


Firefighters then did not have the fire 
resisting uniforms of today. For pro- 
tection against sparks, burning embers 
and water, they wore capes and one 
of the original capes is in the exhibit. 

The display also has a number of 
models of fire engines, ranging from the 
early hand drawn pump engine to the 
early type of horse drawn hook and 
ladder, which came into use around 1870, 
more than 100 years later. There is 
also a hand made model of the first 
Philadelphia fireboat and a firebell of the 
type used by the first municipal fire de- 
partment of this city in 1863. 

Also included among the early day fire 


AUTO TIRE REBUILDING 





National Board Bulletin Points Out Fire 
Hazards Associated With Use of 
Gasoline in This Work 
The National Board of Fire Under- 
writers, through its engineering depart- 
ment, has issued Bulletin No. 18 of a 
series entitled “The Fire Hazards of 
Automobile Tire Retreading or Rebuild- 

ing Plants,” which emphasizes that: 

“This industry, being new, is found 
largely in small establishments located 
in buildings originally designed for other 
purposes. As a rule, they are of jointed 
brick or other forms of combustible con- 
struction and lacking such fire-resistive 
features as enclosed stair and elevator 
shafts and separating walls for the vari- 
ous processes. Fire protection, too, such 
as automatic sprinklers and standpipes, 
are usually lacking and as a result any 
fire not extinguished in its incipiency is 
almost certain to cause a material loss. 

“In a record of twenty-two fires the 
following causes have been reported: 
(a) use of gasoline for cleaning pur- 
poses; (b) sparks from switch on buf- 
fing machines; (c) oil overflow from oil 
burning furnace; (d) sparks from motor 
ignited gasoline vapor; (e) overheated 
moulding machine; (f) flames from vul- 
canizing apparatus ignited vapors; (g) 
workman’s pipe (smoking) ignited ce- 
ment vapor during filling operation; (h) 
friction from buffing machine; (i) dust 
from buffing machine on electric light 
bulb; (j) janitor smoking in room where 
rubber cement was mixed; (k) sparks 
from outside rubbish fire.” 

In concluding, the bulletin points out 
that the safest place for storing flam- 
mable solvents to be used in any of the 
processes of the business is outside the 
building. 


Reformation Is Allowed On 
Substitute Mortgage Clause 


A substituted mortgagee sent a fire 
policy to the insurer to have a new mort- 
gage clause attached. The new clause 
contained a provision not in the old 
clause, voiding the policy if the mort- 
gagee failed to notify the company of 
the commencement of foreclosure pro- 
ceedings. This was attached by the com- 
pany’s agent, who notified the home of- 
fice of the substitution of the new mort- 
gage clause, but did not advise either 
the owner or the mortgagee. It was 
placed in the mortgagee’s safe without 
examination. The owner defaulted and 
the mortgagee filed suit to foreclose. 
Pending the suit the property was de- 
stroyed by fire. The company denied 
liability because it had not been notified 
of the commencement of foreclosure 
proceedings. The mortgagee sued to 
reform the policy. 

The Sixth Circuif Court of Appeals, 
Connecticut Fire v. Oakley Improved 
Building & Loan Co., 80 F. (2d.) 717, 
held the mortgagee was entitled to re- 
formation. Both the owner and the 
mortgagee, which knew of the old mort- 
gage clause, were held entitled to as- 
sume that the new clause was identical 
with the old one. Decree of the Federal 
District Court for southern Ohio for 
plaintiff was affirmed. 





GERMANS FORM MEXICAN CO. 


A group of German business men have 
formed a fire insurance company in 
Mexico called La Equitativa with a paid- 
up capital of 300,000 pesos. Headquar- 
ters of the company are in Mexico 
City and Herman Doehner, member of a 
well known Mexican drug company, is 
president. August Wolf is the manag- 
ing director. 


relics are a dome of badges worn by 
members of the early volunteer fire 
companies, hat front shields from early 
volunteer firemen’s regulation hats, work 
horns used by volunteer firemen in giv- 
ing commands at fires, a section of the 
wooden water main used in early Phila- 
adelphia days at Ninth and Market 
Streets and a riveted leather bucket 
used by the volunteer firemen. 
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“Theft” Implies Intent To 
Steal at Time of Taking 


Action was brought on an automobile 
policy covering theft, robbery and pil- 
ferage, “excepting loss suffered by the 
voluntarily parting with his 
title and/or possession.” The 
bile had been taken by a cleaner from 
the insured’s store to take to the clean- 
er’s place of business to clean and re- 
turn, as he had done before. At a later 
date insured found the automobile in a 
wrecked condition at a motor company’s 
place in the county. 

The Kentucky Court of Appeals held, 
Fidelity & Guaranty Fire Corp. v. Rat- 
terman, 262 Ky. 350, 90 S. W. (2d) 679, 
that the taking of the automobile in good 
condition and leaving it wrecked at the 
motor company was not theft under the 
policy. The court held that “if the pos- 
session of property is obtained by law- 
ful means, even though it is afterwards 
appropriated by the use of the taker, 
there can be no theft or larceny unless 
the intent to appropriate it to his own 
use and deprive the owner of it perma- 
nently existed in the mind of the taker 
at the time it came into his hands. 

“The accepted rule in every case is, 
under a policy of this kind, it must ap- 
pear that the person taking the property 
intended at the time of the taking to 
steal it.” The cleaner’s conviction on a 
charge of operating a motor vehicle 
without the owner’s consent, under the 
Kentucky statute, was held no evidence 
of intent to steal. 


assured, 
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LLOYD’S UNDERWRITER DIES 


Charles Henry Raven, well-known 
Lloyd’s underwriter, who was holidaying 
with his wife and two children at 
Bognor Regis, collapsed and died in a 
dressing hut after a swim with his fam- 
ily. Mrs. Raven, in an adjoining hut, 
heard her husband fall, and ran to him. 
He died as she arrived. Mr. Raven, who 
was 54, was elected an underwriting 
member of Lloyd’s in 1930. Before the 
war he was with Henry Head & Co., the 
famous Lloyd’s firm with which Cuth- 
bert Heath began his career. He was a 
non-active member of a marine syndi- 
cate and an active underwriter of auto- 
mobile risks, being associated with the 
Red Star Insurance Association. 


FEWER CAR THEFTS IN KY. 

A steady decrease in automobile thefts 
in Louisville, Ky., from a peak of 2,400 
stolen cars in 1928 to a present rate 
which indicates less than 1,000 will be 
taken during the fiscal year, ending in 
September, was reported by Lieut. Roy 
Parsons, head of the police automobile 
theft squad. The officers attributed the 
drop to more jobs and improving condi- 
tions and also to the repeal of prohibi- 
tion, the latter reason being that boot- 
leggers used stolen cars for their illegal 
hauls. 


PALMER HITS CHICAGO BOARD 

Insurance Director Ernest Palmer of 
Illinois has ordered the Chicago Board 
of Fire Underwriters to discontinue the 
$1 service fee on policies with premiums 
under $15. Palmer was formerly mana- 
ger of the board. Chicago brokers re- 
cently protested this service charge as 
unfair and discriminatory. 





HAROLD WARNER SAILS 


Harold Warner, United States man- 
ager of the Royal-Liverpool groups, 
sailed for England yesterday on the 
Aquitania for a six weeks’ visit to his 
head office. 

K. M. KEEFER RESIGNS 

Karl M. Keefer, state agent for the 
Standard Fire of Trenton, N. J., for 
New York and Massachusetts, has re- 
signed. 


Union of Canton Chairman 
On Marine and Auto Losses 


Several interesting comments on ma- 
rine and automobile business were made 
at the annual meeting of the Union of 
Canton, which last year celebrated its 
centenary, by M. T. Johnson, the chair- 
man, 


Mr. Johnson said that the typhoon 
which affected Kobe and Osaka in Sep- 
tember, 1934, cost the company £30,000, 
while the principal loss last year was due 
to the fire which destroyed the Italian 
liner Ausonia in Alexandria, and, apart 
from the losses of several other valuable 
ships through fire, there were numerous 
outbreaks on shore that produced claims 
under marine policies. 

The chairman also announced that the 
accident account last year resulted in a 
loss (£11,071 on a premium income of 
£263,123), mainly owing to automobile 
insurance. Mr. Johnson observed that 
the claims in respect of automobile casu- 
alties were increasing throughout the 
world, and he reminded motorists that 
rates of premium were based on experi- 
ence, and that as the claims increased so 
the insurance premium rates would need 
to be advanced. 





Pearl Cuts Rates 
(Continued from Page 16) 


the fifth of the month succeeding the 
day in which the policy is written. The 
agent must then account for item in the 
month in which the policy is written and 
pay the balance within thirty days from 
the date of the current account. 

“While we do not agree that, with the 
information available at the moment, a 
blanket 10% reduction is justified,” Mr. 
Gallagher wrote in his letter to the com- 
panies’ agents, “still we believe that 
those policyholders who cooperate to 
the extent of purchasing adequate in- 
surance on their dwellings and those 
householders who co-operate with agents 
by payment of their premiums promptly, 
are entitled to consideration at the pres- 
ent time.” 

The Pearl, Monarch Fire and Eureka- 
Security, members of the Pearl fleet, are 
non-affiliated except in Chicago where 
they are members of the Chicago Board 
of Fire Underwriters, which maintains 
jurisdiction over fire rates in Cook 
County. 

The General of Seattle and its affiliate, 
the First National, followed the Pearl 
with rate reductions, the cut of the Gen- 
eral and First National being broader, 
reductions including Cook County and 
placing no restrictions with respect to 
coinsurance or time of payment. 


Triborough Bridge 


(Continued from Page 1) 
Son, with 10%, and the Home Fire 
& Marine of the Fireman’s Fund 
evroup with 10%. ‘The Indemnity Insur- 
ance Co. of North America carries the 
liability insurance. 

The all risk insurance is written on a 
special form evolved for use by the Port 
of New York Authority some years ago 
when the Holland Tunnel and George 
Washington Bridge insurance was being 
prepared. The policy covers a wide va- 
riety of hazards, including firse, wind- 
storm, riot and civil commotion, explo- 
sion, sabotage, malicious mischief, rising 
waters, tidal wave, ice, flood, earth- 
quake, shifting sand, collision, etc. In 
view of the excellent construction of 
the Triborough Bridge and the precau- 
tions maintained at all times to protect 
the bridge from damage a favorable rate 
has been obtained from the insurance 
companies. 


Over $53,000,000 Insurance in Last 
‘Two Months 


The Triborough Bridge Authority is a 
New York State agency and has no con- 
nection with the Port of New York 
Authority, even though Mr. Lanterman 
and several head engineers of the Port 
Authority have been associated with the 
construction of this new bridge. As 
superintendent of insurance and claims 
of the Port Authority, Mr. Lanterman 
has handled many millions of dollars of 
all types of insurance during the last 
decade. Within the last two months 
alone he has placed $46,943,750 of prop- 
erty damage “all risk” coverage, not in- 
cluding $6,500,000 of use and occupancy 
insurance. This protection includes the 
Triborough Bridge insurance and also 
renewal, on a five-year basis, of the 
coverage on the George Washington 
bridge, the Holland tunnel and three 
other bridges in the New York harbor 
area. 

On the Port Authority risks the re- 
newals were written on a lower rate than 
before because of favorable experience. 
There has never been any loss paid on 
the tunnel or bridge risks and it is very 
unlikely that any losses will occur. How- 
ever the insurance strengthens the credit 
position of bonds issued against the 
bridges and tunnel. 

Mr. Lanterman gave it as his opinion 
this week that the broad insurance on 
the tunnel and bridges protecting the 
Port Authority against loss due to dam- 
age to the structures has in no uncertain 
measure contributed to the present ex- 
cellent credit position the Port Authori- 
ty securities enjoy. 

In 1931 the Port Authority purchased 
$64,750,000 of insurance on five risks, 
the Holland tunnel, George Washington 
bridge and the three Staten Island 








em nr 





























APPLETON & COX, INC. 
| 8 South William Street 
NEW YORK 
ALL FORMS OF MARINE 
| AND INLAND INSURANCE 
Branch Offices and General Agents: 

New York: 25 Gold Street Detroit: First National Bank Bldg. 

Atlanta: 10 Pryor Street Stew Oat GC S. Keuslee, Led 

Boston: 141 Milk Street jew Werleans: eorge 5. Kausiet, Ltd. 

Chicago: Insurance Exchange Blidg. Fibesnla Bonk Suliding 

Dallas: Frank Rimmer San Francisco: Pacific Marine Ins. Agency 

Kirby Building 114 Sansome Street 

anaes 








ee 





bridges. The Holland tunnel insurance 
amounted to $30,000,000 and that on the 
George Washington bridge was $25,000. 
000. 


Mr. Lanterman’s Background 


Mr. Lanterman has been associated 
with the Port of Authority for a decade 
having joined as an expert on real estate 
and since then having acquired a broad 
knowledge of insurance. When he firs, 
went with the Port Authority he bought 
real estate on the New Jersey side of 
the Hudson River in connection with the 
George Washington bridge work. Later 
he supervised the acquisition of property 
when the Staten Island bridges were 
started. In only a very few instances 
were condemnation proceedings em. 
ployed, Mr. Lanterman being able to 
reach amicable agreements with property 
owners in more than 90% of the deal- 
ings. 

Mr. Lanterman has had experience 
in the building and loan business in 
New Jersey for many years. He js 
president of the Lackawanna Building & 
Loan Association of East Orange, hay- 
ing served since 1916. This association 
has never failed to meet a loan or a 
maturity or has it failed to distribute 
profits annually, despite the real estate 
depression. Mr. Lanterman is also a 
member of the board of managers of 
the New Jersey League of Building & 
Loan Associations and a past president 
of this organization, which numbers over 
1,500 local building and loan associations, 





Late Fire News 


77 Companies Invited to 
Share in Mortgage Business 


Seventy-seven companies have been in- 
vited to participate in the fire and allied 
lines of insurance on properties under 
the jurisdiction of the Mortgage Com- 
mission of the State of New York if, 
as and when the commission becomes 
liable for procuring such insurance. The 
invitation, extended by Wendell P. Bar- 
ker, chairman of the Mortgage Commis- 
sion, provides for participation by com- 
panies which write at least four-tenths 
of 1% of the total fire insurance pre- 
miums written during 1935 in the City 
of New York as reported to the New 
York Board of Fire Underwriters. Forms 
of the agreement and assumption of lia- 
bility agreement accompanied the invita- 
tions. 

So as to facilitate handling the busi- 
ness, all such policies will be ordered 
through one of the following companies: 
Home, Great American, Continental, 
American Equitable and the United 
States Fire. These five companies have 
formed themselves into the Mortgage 
Commission Fire Insurance Association 
which will account to the Commission 
for policies issued, receive and distribute 
premium payments and adjust and pay 
all losses. 





June Fire Losses Rose; 
Month’s Total $20,407,485 


Fire losses in the United States in 
June amounted to $20,407,485, according 
to the estimate of the National Board 
of Fire Underwriters. This total is $1, 
071,895, less than that for May this year, 
but it is $1,907,810 or 10% higher than 
that for June, 1935. For the same month 
of 1934 the losses totaled $20,005,692. For 
the first half of 1936 losses amount to 
$155,490,932, against $136,460,641 for the 
same period last year and $158,064,520 
in 1934. 





FIRE ASS’N PROMOTIONS 

Kenneth B. Hatch, assistant secretary 
of the Fire Association group of Phila- 
delphia, has been made secretary and 
will become superintendent of the special 
risk department. F. John Barclay has 
become assistant manager of this depart- 
ment. 
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Supplementary Rating Plan Offered 
By Mutuals Before National Council 


Pro and Con of Retrospective Rating Program Debated by 
Rates Committee; American Mutual Alliance 
Issues Explanatory Statement 


Armed with a supplementary rating 
plan which attacks the workmen’s com- 
pensation problem from: the viewpoint 
that the employer can bear, as an ordi- 
nary cost of production, the cost of 
small losses, the ten mutual carriers in 
the rates committee of the National 
Council on Compensation Insurance of- 
fered this program at a special meeting 
held yesterday in New York City which 
was still in progress as The Eastern 
Underwriter went to press. Presiding 
was Clarence W. Hobbs, special rep- 
resentative of the commissioners on 
the Council staff, who decides the issue 
in the case of tie votes. ae 

The mutual’s supplementary rating 
plan was offered to the Council a month 
ago for study, not for immediate adop- 
tion but with the thought that it should 
be given thorough consideration along 
with the stock carriers’ retrospective rat- 
ing plan by the technical committees of 
the Council. The objective, it was felt, 
would be the final development of a pro- 
gram which would eliminate the “weak- 
nesses and objections to the retrospec- 
tive rating plan and more nearly carry 
out the announced purposes for which 
that plan was offered,” according to a 
statement this week by the American 
Mutual Alliance. 


Favor Searching Study 

The mutual companies believe that 
there cannot possibly be any competitive 
considerations in the development of any 
program designed to further accident 
prevention and safety measures, for all 
companies regardless of type are inter- 
ested in reducing accidents and while 
they are of the opinion that the de- 
clared objectives of the retrospective 
rating plan can best be met, in the in- 
terest of the employers and the carriers 
alike, by changes in the present experi- 
ence rating plan, and have proposed that 
a study be instituted immediately look- 
ing toward such changes, they, neverthe- 
less, are willing to work with the stock 
companies and the insurance commis- 
sioners in a searching study of the retro- 
spective rating idea. 

The American Mutual Alliance makes 
the following points in defense of the 
supplementary rating plan: 

“The retrospective rating plan affects 
less than 1% of the workmen’s compen- 
sation risks. An improved experience 
rating plan would benefit a larger num- 
ber of risks, and the mutual carriers 
believe that much can be done by way 
of improving the accident record in the 
case of risks paying premiums of less 
than $5,000. 

“The retrospective rating plan penal- 
izes the risk unduly for the occurrence 
of a single serious loss which of itself 
might not be an indication of the true 
inherent hazard of the risk. Since one 
such serious loss might throw the risk’s 
Premiums to the specified maximum un- 
der the plan, all incentive for accident 
Prevention might be lost early in the 
Policy period. 


Features of Supplementary Plan 


“The mutual companies believe that if 
4 cost plus or a retrospective basis is 
considered desirable (and there is some 
doubt that any widespread public de- 
mand for such plan exists), the problem 
can be approached on a much better 
basis along the lines which they have 


incorporated in the suggested supple- 
mentary rating plan. This plan attacks 
the problem from the point of view that 
the employer can bear, as an ordinary 
cost of production, the cost of small 
losses, which are largely subject to his 
control. For the more serious losses, 
however, which occur less frequently and 
may run to large amounts, determined 
sometimes in great measure by the in- 
jured workman’s status as to dependents, 
the employer requires full insurance pro- 
tection. The supplementary rating plan 
recognizes this situation by providing a 
method whereby the final risk premium 
is determined partly from the actual cost 
of small losses incurred under the policy 
and partly from spreading the cost of 
large chance losses over many risks in 
accordance with accepted insurance prin- 
ciples. 

“Briefly, the supplementary rating plan 
is applied in the following manner. The 
risk premium is first determined on the 
basis of the rates produced by the pres- 
ent experience rating procedure. This 
is called the standard premium. A por- 
tion of the standard premium is set aside 
to provide for large or ‘excess’ losses, 
together with the approved expense load- 
ing on that part of the premium only. 
The portion so set aside is determined 
on the basis of the risk’s own past ex- 
perience as developed through the pres- 
ent experience rating plan. 

“There is also set aside, as a second 
item in the final premium, 20% of the 
remaining standard premium, to provide 
for part of the expenses applying to the 
administration of the small, or ‘normal,’ 
losses. The actual losses of the risk 
within the limit for each case specified 
as ‘normal’ in the experience rating plan 
are converted to a premium basis by a 
factor which applies the balance of the 
full expense loading not included in the 
first two, or fixed, elements. .The sum 
of these three elements constitutes’ the 
final premium under the supplementary 
plan. 


Accident Prevention Incentive 


“A plan which embodies the features 
of the supplementary rating plan pro- 
vides a strong incentive for accident pre- 
vention which continues during the en- 
tire life of the policy, since the final 
premium is determined not by the total 
losses, which may include costly individ- 
ual cases, but only by that portion of 
the losses directly influenced by accident 
frequency and thus more readily subject 
to control by the employer. Full insur- 
ance protection is given for each large 
loss whether it occurs early or late in 
the policy period. The policyholder ob- 
tains the benefit of successful efforts to 
reduce accidents. 

“The supplementary rating plan, in 
addition, has the further advantage over 
the retrospective rating plan of being 
easily susceptible of modification as to 
apply to risks under $5,000. This can be 
done by setting a lower limit of ‘normal’ 
loss per case. Conversely, the limit of 
normal loss per case can be raised to an 
amount double or triple that specified in 
the experience rating plan. Thus the 
particular degree of insurance protection 
on large losses suited to the needs of the 
risk can be provided by the supplemen- 
tary rating plan. 

“The mutual companies have always 
taken the position that any radical de- 
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A. F. McCarthy Made 
Manager in Chicago 


MASS. BONDING PROMOTION 





Has Spent Entire Insurance Career in 
That City; Succeeds Ogden 
Davidson Resigned 





A. F. McCarthy, who has been as- 
sistant manager of the Chicago branch 
office of the Massachusetts. Bonding 
since 1932, was appointed manager this 
week succeeding Ogden Davidson re- 
cently resigned to join the Accident & 
Casualty Co. of Winterthur. 


Mr. McCarthy, native of Chicago and 

educated in parochial schools in that city, 
started his insurance career as office 
boy with H. Dalmar & Co., Chicago, ad- 
vanced successively to endorsement 
clerk, bookkeeper and assistant counter 
man. After eight years of service he 
resigned to go with the Chicago branch 
office of the Ocean Accident & Guar- 
antee, where he was for seven years, 
first in the payroll audit department, 
then as assistant underwriter in the 
burglary, automobile and public liability 
departments. He then went with the 
Chicago branch office of the Massachu- 
setts Bonding & Insurance Co. as resi- 
dent assistant secretary about 1921 which 
post he occupied until July of 1929, when 
he left to become manager of the cas- 
ualty and surety department at Rollo 
Webster & Co. He returned to the 
Massachusetts Bonding in May of 1932 
as assistant manager of the Chicago 
branch. 
_ Well liked by the fraternity and active 
in association affairs, Mr. McCarthy is 
expected to give a good account of him- 
self in his new capacity. 





John H. Awtry in New York 


John H. Awtry, newly elected vice- 
president and general manager of the 
First Reinsurance of Hartford, who hails 
from Dallas, Tex., conferred in New 
York City this week with his new asso- 
ciates. Mr. Awtry expects to make his 
headquarters at 116 John Street, where 
the New York office of the Rossia is 
located and where the new firm of 
Bowes, Awtry & Co. will open up soon. 





parture from the recognized rating pro- 
cedure should receive very thorough con- 
sideration before it is offered to the 
public. They believe that hasty action 
in connection with so radical a change 
as the retrospective rating plan, against 
which so much objection has been raised 
by employers, insurance buyers, agents, 
brokers, and others, is unwise and that 
the plan should not be adopted even ex- 
perimentally because the necessity for 
changes to eliminate weaknesses might 
be so frequent as to ultimately destroy 
confidence in the recognized workmen’s 
compensation rating procedure.” 


New Southern California 


Dept. of Employers’ Group 

The Employers’ Group has just estab- 
lished a southern California department 
with headquarters in Los Angeles. Wil- 
liam Wittkoff is its resident manager. 
Claim, auditing and engineering depart- 
ments of the Employers’ Group have had 
headquarters in Los Angeles for some 
time, servicing southern California, and 
the personnel of these departments will 
remain the same. 

Resident Manager Wittkoff, after 
graduating from the University of North 
Dakota, took the training course offered 
by the Aetna Casualty & Surety at its 
home office and was sent, after complet- 
ing the course to Minneapolis as special 
agent. He then became associated with 
the Twin City Fire and later with the 
Rhode Island Fire. At the time he went 
to work for the Employers’ he was man- 
ager of the Minneapolis service office of 
the Norwich Union Indemnity. For the 
past three years he has been resident 
manager of the northwestern department 
for the Employers’ Group, with fiead- 
quarters in Minneapolis. 

Maurice T. Crowell, graduate of the 
Employers’ Group school and lately of 
the Illinois department, succeeds Mr. 
Wittkoff at Minneapolis as resident man- 
ager. 





Service Review, Inc. Elects 2 
Directors; 15% Volume Gain 


Service Review, Inc., well known in- 
surance reporting agency in New York 
City, at its annual stockholders’ meeting 
a week ago elected two new directors. 
They are C. H. Jackson, former presi- 
dent of the Postal Life and Postal Na- 
tional Life of New York, who is now in 
the banking business in New York City 
with his son, and William F. Hochbrun, 
treasurer of General Exchange Insurance 
Corp., insurance subsidiary of the Gen- 
eral Motors Corp. Mr. Hochbrun has 
been with the corporation since 1923 and 
before that was assistant treasurer of 
General Motors Acceptance Corp. He 
is a tax specialist. 

Mr. Jackson, well known in life insur- 
ance and banking circles, was with the 
Security Mutual Life prior to his Postal 
Life service. He is a director of the 
Far Rockaway National Bank. 

Service Review, Inc., completing its 
fiscal year, reported a 15% increase in 
business over the year previous. 


VETOES AUTO GUEST BILL 


Unexpectedly the Governor of Louisi- 
ana did not approve the automobile guest 
hazard bill which had passed both 
houses. It would have prohibited claims 
unless gross negligence on the part of 
the driver were proven. Passage of this 
bill, it was felt, would have helped mate- 
rially to reduce the loss experience on 
public liability business in Louisiana. 
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On the Production “Firing Line” 





Nautical Theme Selected In Income 


Insurance Drive of Ocean Accident 


Clever Sales Plan Developed by Wm. C. Jeffrey Includes 
Teaser Ship Letter, Toy Ship, Pair of Dice and 
Ship Map Depicting Hazards of Life 


\ clever sales idea developed by the 
Ocean Accident & Guarantee this year 
to sell income protection centers around 
the nautical theme and includes an intro- 
ductory teaser ship letter, a toy ship, 
pair of dice and a map depicting some of 
the hazards which the average man is 
exposed to when “his ship is launched on 


the Ocean of Business.” Because of its 


novel approach to a business subject 
the plan has enabled Ocean Accident 
salesmen to enjoy almost phenomenal 


success in selling what the company de- 
scribes as Income Interruption Annuity 
Insurance. 

The “ship” letter, reproduced below, is 
the opening wedge to the prospect’s pri- 
vate office. It carries an appeal to any 
one or all four of the elements necessary 
to obtain a favorable response, i.e., fear, 
pleasure, personal gain and _ curiosity. 
A personal call is made two days after 
this letter is sent out, at which time a 
calling card is presented giving only the 
salesman’s name and a reproduction of 
the same square rigger ship as is shown 
on the introductory letter. The com- 
pany’s name is secondary. 

The entire campaign was created by 
William C. Jeffrey, an advertising man, 
who represented the Ocean Accident at 
the New York City sales congress held 
last Spring during National Accident & 
Health Week, and who aided A. 
Schroeder, supervisor, metropolitan A. 
& H. department, in explaining the com- 
pany’s electric display which attracted 
so much attention during the congress. 


Introductory Letter 

Ships sail East It’s not the Gale 
And ships sail West But the set of the sail 
By the same Winds That determines 
That blow Where they go. 
Dear Sir: 

The Old Mariner knew 
set the sails and helm to squeeze the 


just how to 


utmost from each breeze. 

In our lives, made complex by modern 
conditions, the average man too often 
gives more heed to “The Gale than to 
the set of the Sail”; apropos of which I 
have a very interesting message for you. 

This letter is to ask you for the cour- 
tesy of a short interview when I call 
upon you within a week, to deliver this 
message personally. 

Very truly yours, 
Sales Talk Tied Up With Ship Map 


Successful in getting into the pros- 
pect’s office the Ocean Accident sales- 
man produces the aforementioned ship 
map, a toy ship and a pair of dice. 
Inviting his prospect to assume the role 
of a mariner launching his ship on the 
Ocean of Business, the salesman’s talk is 
developed along the following lines and 
usually leads to a logical and successful 
conclusion. 

Point to center pictures at bottom of chart. 

What I came to talk about can best 
be explained by illustration. I have here 
a chart which will permit of a brief but 
complete explanation. 

Mr. Prospect, last year 9,500,000 people 
in the United States had need of addi- 
tional sums of money which need was 
not anticipated and, therefore, not ex- 
pected. My business is to arrange to 


supply that money when the need for it 
is greatest. 

Your picture, Mr. Prospect, is here. 
You carry in your hands the responsi- 
bility for the maintenance and prosper- 
ous continuance of you home, family and 
your possessions. You provide the daily 
bread of your family and you provide 
the necessary insurance protection. 

Produce ship and place in center of chart. 

In this chart we picture you as a 
mariner. Your ship is launched on the 
Ocean of Business, destined for a port. 
We call them here, ports of security. 
Like every mariner, your ship must face 
unknown hazards just as last year the 
ships of these 9,500,000 faced unknown 
hazards. You can’t guard against the 
unknown but you can guard against its 
consequences. 


Life Is a Gamble 


You probably have often said “Life Is 
a Gamble.” The hazards of accident 
portrayed on this chart are largely re- 
sponsible for this common _ thought. 
These dice are symbolic of gambling. 
We're going to apply them to “Life as 
the Gamble” against accident may affect 
your ship of income. Will you roll 
please ? 

Point to hazard numbered according to sum of 
numbers on dice. The port is the one in general 
direction of the hazard pointed to. 

Ah! Your gambling now is repre- 
sented by number 3. Your ship has been 
headed for the Port of Business Security 
but the gale has carried your ship into 
the Storm Area, represented here by 
Serious Disability. Remember, Mr. 
Prospect, your ship here represents your 
income. When your income is inter- 
rupted through accident your financial 
structure is affected just like this. Your 
continuous income, upon which you, and 
all that you own depends, is broken and 
your family responsibilities, your busi- 
ness, insurance and possessions fall. All 
that you have is in a state of collapse. 

Understand, Mr. Prospect, just as 
these accidental hazards are common 
occurrences at sea, so they are in your 
daily life. One person in every eight is 
killed or injured yearly. Accidents fill 
the papers daily; they are more common 
than fires, yet everyone protects as fully 
as possible against fire while our incomes 
are totally or at best only partially pro- 
tected. You become one of those sub- 
scribing to this tremendous yearly wage 
losses, or these gigantic medical costs. 

3earing these annual losses and costs 
in mind, let’s consider just two of the 
pleasures upon which we spend our 
money. In the movies $400,000,000 yearly 
and $320,000,000 on beautification. Yet 
we spend only $160,000,000 on disability 
insurance. If these last figures were re- 
versed we wouldn’t find only ONE MAN 
in every hundred independent at age 
60 while 94 are totally dependent upon 
friends, relatives and outright charity. 
Accidental interruption of income only 
too often so affects our income earning 
structure that we never regain our stride. 
The result, we go into our old age desti- 
tute, living in spare rooms and attics. 
Just a little preparation, a little fore- 
sight and at a smaller cost than fire in- 
surance* and ‘despite income interrup- 
tion which is beyond our power to guard 
against, your income would continue, 
your plans would attain fruition. You 
would go into your old age a contented, 
retired pérson not destitute but rich— 
rich in that you’d be the One in a Hun- 


=— 
dred—rich because you would be free 
from worry. You would not be subject 
to an early death in your old age through 
illness induced primarily through wor 
of your destitute condition. Yoy will 
not be one of those alive but wishin 
yourself dead. You can enjoy a po 
tinuous income of $....a month through- 
out any period during which accident 
keeps you from work whether that be 
for one day or for one month. 
Application Produced to Close Sales 


But, I may be barking up the wrong 
tree. You cannot wait for the income 
interruption to arrive before guarding 
against its destructive force. You must 
prepare while your physical condition jg 
good. Have you ever had an opera- 
tion? Have you had any departures 
from good health during the past five 
years? Have you ever experienced dif. 
ficulty in obtaining any personal form of 
insurance? Etc. to close taking name 
date of birth, etc., last. ' 
Sickness Insurance Discouraged 

In connection with this sales talk for 
Income Interruption Annuity Insurance 
the Ocean Accident discourages the writ- 
ing of sickness insurance. The salesman 
is told that if the prospect should inquire 
regarding it he should say: 

“True insurance covers only the un- 
known—that which cannot be readily 
guarded against. Sickness can be guard- 
ed against to a very large degree by 
sensible living, by building a resistance 
in the body through proper food, suf- 
ficient sleep, sunshine, and fresh air, 
When a premium is placed on fool- 
hardiness through insurance, the cost 
rises accordingly.” The prospect is then 
told that he, being a sensible person, 
would bear greater than his proportion- 
ate share by contributing unjustly to- 
ward the insufficient cost which those 
persons are paying who squander their 
good health. 





Recent Court Decisions 





No Recovery in Death as Result of 
Law Violation 

An insured who was out on bond un- 
der a criminal charge and who had been 
surrendered by his bondsman, was shot 
and killed by police officers while at- 
tempting to flee after resisting arrest. 
Policies on his life excepted death as a 
result of acts committed by him in vio- 
lation of law. The Tennessee Supreme 
Court, Life & Casualty v. Hargreaves, 
88 S. W. (2d) 451, held the beneficiary 
could not recover on the policies wheth- 
er the officers were justified under the 
circumstances in going to the extent of 
killing him or not. 

. ee 
Faulty Bookkeeping Not Covered by 
Fidelity Bond 

In an action on a fidelity bond of the 
Hartford Accident & Indemnity, cover- 
ing larceny or embezzlement of plain- 
tiff’s store manager, the Minnesota Su- 
preme Court held, Farmers’ Co-op. Store 
of Cleveland v. Lloyd et al., 261 N. W. 
191, that the burden was not on defend- 
ant to prove that he accounted for all 
the property that came under his con- 
trol as manager, but on the plaintiff to 
prove that it had sustained a loss cov- 
ered by the bond. It was held that a 
faulty method of bookkeeping making 1t 
impossible to trace every item of the 
plaintiff's deals and requiring an annual 
adjustment by plaintiff’s auditor to. bal- 
ance plaintiff's books did not justify 4 
finding that any money or property © 
plaintiff was converted or misappropr 
ated. 


SPECIAL AGENTS’ COMMITTEES 

The New Jersey Special Agents Ass0- 
ciation’s new executive committee con- 
sists of Fred G. Adams, Herbert 
Guempel, Charles G. Houghton, Fred 4 
Lau and John F. Luehs. Members ty) 
the entertainment committee include >. 
R. Howard, Arthur C. Bachman, Charles 
H. Conklin, George E. Dieck and Philip 
Winchester. Fred L. Bross of the Home 
is the newly elected president. 
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Insurance In Frisco’s Chinatown 


In the recent issue of the Maryland 
Casualty’s agency publication, The Mary- 
lander, appears an interesting story about 
insurance in San Francisco’s famous 
Chinatown colony. It is written by Went- 
worth S. Wright, an agent of the com- 
pany in that city. The article follows: 


For more than two generations San 
Francisco’s famous Chinatown, an Ori- 
ental oasis set within a narrow space 
seven blocks long and three blocks wide, 
has been a mecca for tourists. 

Unique in many things, Chinatown is 
noteworthy from an insurance standpoint 
as being one of the most completely in- 
sured areas in the United States. 

Chinese believe in insurance. History 
relates that the race was, in fact, one 
of the originators of the idea of insur- 
ance by spreading of risks thousands of 
years ago. Transplanted to the United 
States, the characteristic business cau- 
tion of the Chinese still leads him to 


insure. ; 
een Business Sense 


The fact that Chinese, noted through- 
out the world for their extraordinary 
keen business sense, are such strong be- 
lievers in full and complete insurance 
protection at every vulnerable point is 
weighty evidence of the truth that “to 
insure is good business.” Not only in 
business but in his personal life does a 
Chinese hold to the principle of insur- 
ance. It is by no means rare to find 
a moderate-sized Chinese business and 
its proprietor carrying all the following 
forms of coverages and perhaps a few 
others peculiar to the nature of the busi- 
ness : 

Accident and Health, Burglary, Complete Au- 
tomobile, including property damage and a high 
limit of liability, Earthquake, Elevator, Fire, 
Life, Owners’, Landlords’ and Tenants’ Public 
Liability, Plate Glass, Riot and Workmen’s Com- 
pensation. 

When a Chinese begins to look into 
the question of buying insurance, he asks 
many searching questions. He is not 
satisfied with simply a policy; he wants 
to make sure that his protection is the 
best he can get. However, he is often 
deluded into buying cheap or cut-rate 
insurance simply because the price leads 
him to believe he is driving a shrewd 
bargain and obtaining what appears to 
him to be “the same protection for less 
money.” 

Honest People 

In the matter of claims, I believe there 
are no fairer or more honest people than 
the Chinese. A fraudulent claim among 
theme is rare, indeed. Being meticulous- 
ly honest and fair when presenting a 
claim, a Chinese acts in full faith that 
the insurance company will treat him 
likewise. 

Once obtained, the good will and con- 
fidence of a Chinese is yours absolutely 
until you forfeit it by unfair dealings. 
When this happens, you may as well 
withdraw, for you can never regain his 
confidence. You and your company are 
through so far as that particular Chinese 
is concerned. And with the speed of 
lightning, news of your “perfidy” spreads 
among his friends and relatives to the 
32nd degree. 

On the other hand, when you sell a 
policy to one Chinese, you have gone a 
long way toward selling similar policies 
to his friends and relatives who may 
need them. And once sold, the renewal 
of a Chinese policy is almost automatic. 
Many Chinese have been policyholders 
of the Maryland for more than twenty 
years. Of course, solicitation is con- 
fined strictly to the responsible classes 
of Chinese. 

Language in Policies 

As a carryover from the days when 

tong wars frequently interrupted the 


tranquillity of Chinatown, bringing a 
train of murders and beatings, all acci- 
dent and health policies issued to Chinese 
carry an endorsement written in English 
and in Chinese ideograph, releasing the 
company for “any injury, fatal or other- 
wise, resulting directly or indirectly from 
murders, highbinder accidents or tong 
wars.” 

Accident and health liability is also 
terminated if the policyholder returns to 
China. 

San Francisco’s Chinatown is the re- 
sult of the importation of two Chinese 
to California in 1848, the first two of 
their race to settle in North America. 
Two years later, there were 500 on the 
West Coast and within another year 30,- 
000 arrived. 

Many of the early Chinese were im- 
ported by the railroad builders as cheap 
coolie labor. Thousands of them later 
set up as laundrymen, giving rise to the 
impression which prevails even today 
that the majority of Chinese are engaged 
in this work. 


16,000 Chinese Population 


Chinatown now has a population esti- 
mated at about 16,000 by census takers 
who admit facing a difficult job in arriv- 
ing at an accurate count of the inhabi- 
tants of the area. It is estimated that 
some 25,000 Chinese have been born 
there. 

While Americanization of Chinatown 
proceeds gradually, the residents there 
are sufficiently astute to maintain as 
much as possible of the Oriental atmos- 
phere. It is good business. Chinatown 
today is filled with Chinese who have 
wrested financial independence in an 
alien country by their commercial acu- 
men. Such acumen, as we mentioned, 
is evidenced by their belief in the value 
of insurance protection for themselves 
and their businesses. 





CANCEL POLICE BONDS 


Due to the recent increase in suits 
brought against members of the Omaha 
police force for false arrest, bonding 
companies licensed in Nebraska have 
cancelled all bonds carried on such risks. 
The Omaha city council has told the 
policemen to make other arrangements. 
Although Lloyd’s of London is not li- 
censed in Nebraska they can write busi- 
ness there through a special agent when- 
ever licensed companies refuse it. Thus 
Lloyd’s have offered to write policemen’s 
bonds at a rate of $10 per $1,000 a year 
providing at least 100 bonds are written 
and that the premium is paid in cash 
upon delivery of the policies. 





INDIANAPOLIS MARRIAGE 
Miss Estells M. Hoffman, secretary of 


the Foster-Messick Co., Indianapolis 
general surety agents, and Daniel J. 
O’Neill Jr., city clerk, recently were 


married at the Sacred Heart church. 





F. & D. Gains 


Total net premiums of the Fidelity 
& Deposit for the first half of this 
year amounted to $5,776,672, repre- 
senting an increase of $500,674 over 
the same period last year. 

A further improvement in its earn- 
ings having been registered during the 
past quarter, the F. & D.’s directors 
voted at their regular meeting on 
July 8 to increase the company’s 
quarterly dividend rate from 50 cents 
to 75 cents a share and also declared 
an extra dividend of 50 cents a share. 
This extra compares with a similar 
dividend of 25 cents a share declared | 








on April 8. 





Surgeon’s Fee Policy Ruled 
Out by Neb. Attorney Gen’! 


State Insurance Director Smrha_ has 
been advised by the attorney general’s 
office that he should notify all insurance 
companies licensed in Nebraska that are 
writing “surgeon compensation  con- 
tracts” that they are practicing medicine 
and surgery without a license. There- 
fore, the approval previously given the 
writing of such policies by the insurance 
department is now withdrawn. 

In his message to Smrha the attorney 
general said it had been called to his 
attention that he had approved a policy 
which provides that on payment of $8 a 
year premium, the company will pay the 
surgeon’s fee where any of a certain 
number of described operations are nec- 
essary to be performed on the policy- 
holder provided the insured places him- 
self under the care of the company’s 
regularly appointed physicians. 

The attorney general’s opinion in the 
matter is based on a court decision that 
corporations cannot practice law by hir- 
ing attorneys to conduct general prac- 
tice for others for pay under any agree- 
ment whereby fees received are part of 
the income of the corporation. 


Name and Position 
Bond Put On Market 


AMERICAN SURETY PRODUCT 
Perfected After Nation-wide Survey of 


Managers To Determine Amendments 


Needed to Fidelity Schedule 








During recent months the American 
Surety and the New York Casualty have 
conducted a nation-wide survey through 
the assistance of their branch office 
managers to determine the amendments 
necessary in their fidelity schedule bonds 
to provide clients with the type of cov- 
erage necessary to meet present day re- 
quirements. 

As a result the companies have just 
announced their new name and position 
fidelity schedule bonds, which embody 
the many ideas developed by the survey. 

The new bonds are clear in meaning, 
short in form, and printed in a fashion 
which makes for an easy understanding 
of the coverage. There are no exclusion 
clauses. They contain many broad and 
liberal features which will prove attrac- 
tive to insureds and to agents and brok- 
ers, 

An important feature is that of auto- 
matic coverage. Up to this time such 
protection has been granted by surety 
companies in selected cases and not as 
a general rule. The American Surety 
and the New York Casualty have in- 
cluded comprehensive automatic cover- 
age as a regular condition in their new 
schedule bonds and this important pro- 
tective feature will be available here- 
after to selected insureds where the 
amount of coverage required is small, as 
well as to those where the amount of 
coverage is substantial. 

This forward step, it is believed, will 
assist greatly in the expansion of the 
fidelity field to include many smaller 
business concerns which up to this time 
have not purchased fidelity coverage. 


Society In Hands of Eight Committees 


The many-sided activities of the Cas- 
ualty Actuarial Society are being han- 
dled this year by eight committees (in 
addition to the officers), composed large- 
ly of home office actuaries and under the 
active leadership of W. W. Greene, Gen- 
eral Reinsurance Corp., who is presi- 
dent of the Society this year. Mr. 


Greene is himself chairman of the edu- 
cational committee and chairmen of other 
committees include: 

Thomas F. Tarbell, Travelers, commit- 
tee on admissions; W. Phillips Com- 
stock, London Guarantee & Accident, 
auditing; Clarence W. Hobbs, National 
Council on Compensation Insurance, 








This Record Speaks for Itself 


Total Losses and 
Dividends Paid to 


Premiums Policyholders 
1912 $ 29,562.55 
1915 168,357.98 155,322.66 
1925 4,570,050.95 8,840,980.27 
1935 20,343,475.15 82,387,404.45 


(Figures compiled from official reports to the Department of Insurance, 
State of Illinois.) 


(AMERICAN) LUMBERMENS MUTUAL 
CASUALTY COMPANY OF ILLINOIS 


James S. Kemper, President 
Home Office: Mutual Insurance Building, Chicago, U. S. A. 


“WORLD’S GREATEST AUTOMOBILE MUTUAL” 


chief of the editorial committee and edi- 
tor; Thomas O. Carlson, National Bu- 
reau of Casualty & Surety Underwriters, 


general chairman of examination com- 
mittee; Ralph M. Marshall, National 
Council on Compensation Insurance, 


fellowship chairman; David Silverman, 
of S. H. and Leo J. Wolfe, associateship 
chairman; Leon S. Senior, of Compen- 
sation Insurance Rating Board, commit- 
tee on papers; Winfield W. Greene, of 
General Reinsurance Corp., program 
committee chairman. 

Serving on the committees are the fol- 
lowing: 

Admissions: Gustav F. Michelbacher, 
Great American Indemnity; George 
Moore, Standard Surety & Casualty; 
Paul Dorweiler, Aetna Life; William F. 
Roeber, National Council on Compensa- 
tion Insurance. 

Auditing: F. Stuart Brown, Fire- 
man’s Fund Indemnity; Howard G. 
Crane, General Reinsurance. 

Assistant editors: Clarence A. Kulp, 
University of Pennsylvania; Arthur N 
Matthews, Travelers. 

Educational committee: Albert H. 
Mowbray, consulting actuary; Miss 
Emma C. Maycrink, New York Insur- 
ance Department; Hiram O. Van Tuyl, 
London Guarantee & Accident; Norton 
E. Masterson, Hardware Mutual Casu- 
alty; William M. Corcoran, consulting 
actuary; Gustav F. Michelbacher, Great 
American Indemnity; Lloyd A. H. War- 
ren, University of Manitoba; William 
H. Burling, Travelers. 

Fellowship: James M. Cahill, Trav- 
elers; Nels M. Valerius, Aetna Life. 

Associateship: Mark Kormes, Com- 
pensation Insurance Rating Board; Rus- 
sell J. Goddard, Travelers; Robert V. 
Sinnott, Hartford Accident & Indem- 
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Creditor Distribution Plan for 
New York Comp. Creditors Upheld 


Court of Appeals Opinion in International Re. Case Assures 
Payment of Bulk of Claims Out of N. Y. Special 


Deposit Instead of from General Assets 


A decision of national significance has 
been made by the Court of Appeals of 
New York in affirming the order of the 
lower courts which upheld George S 
Van Schaick, former Superintendent of 
Insurance, in his plan of creditors’ dis- 
tribution in connection with the han- 
dling of bonds and deposits made in 
New York State for the benefit of work- 
men’s compensation creditors of the de- 
funct International Reinsurance Corp. 
of Delaware, and of the Independence 
Indemnity and of Public Indemnity, both 
of which were reinsured by the Inter- 
national before its own collapse in April, 
1933. 

Unanimous concurrence of the court 
in the opinion written by Judge Leonard 
C. Crouch has the effect, in the opinion 
of the New York Insurance Department 
of assuring compensation creditors of 
payment of the bulk of their claims out 
of the New York special deposit of the 
International Re. instead of a small divi- 
dend from general assets of the com- 
pany being handled by the primary re- 
ceivers in Delaware. And fortified by 
this decision Superintendent of Insur- 
ance Louis H. Pink is taking final steps 
in the conservation of the New York 
affairs of the International Re. Unless 
an appeal is taken to the United States 
Supreme Court by the primary receivers 
a distribution to compensation creditors 
will be made shortly. 


Hinges on Section 54, Subdivision 7 


In reaching his decision Judge Crouch 
found that determination of the contro- 
versy hung primarily upon the construc- 
tion of section 54, subdivision 7, of the 
workmen’s compensation law, which re- 
quires security from foreign insurance 
companies writing workmen’s comnen- 
sation insurance in New York State. 
Under the provisions of this section pro- 
tection is afforded to all workmen and 
their dependents in the event of the in- 
solvency of a foreign insurance carrier. 
whereas prior to its enactment no such 
protection was afforded and for lack of 
it unfortunate losses had been sustained. 

It was pointed out in the opinion that 
the International Re., prior to January 
5, 1933, had assumed all of the business 
of the Independence Indemnity and Pub- 
lic Indemnity. Following the enactment 
of subdivision 7, those companies had 
complied annually with its provisions by 
filing bonds underwritten by various 
surety companies in varying amounts as 
determined according to the provisions 
of the statute. Having taken over the 
business of the other two companies, it 
became necessary for the International 
Re. to furnish the statutory security 
Accordingly, as of January 5, 1933, In- 
ternational Re. filed a bond for $112,000 
upon which General Indemnity Corp. of 
America was surety. Upon the statutory 
basis the security required amounted to 
$260,000. The bond was therefore supple- 
mented by a deposit of certain securities 
and first mortgages having a par or face 
value of $385,000. 

In April, 1933, the International Re. 
was declared insolvent and three receiv- 
ers were appointed in Chancery pro- 
ceedings in Delaware. Immediately there- 
after upon the application of the Super- 
intendent of Insurance of N. Y. State, 
an order was made pursuant to Article 
IX of the insurance law, directing him 
to take possession of and to conserve 
the property of the International Re 
within this state. In due course of ad- 
ministration, the Superintendent as con- 
servator, filed a report, audit and peti- 
tion which proposed alternative plans 
relating to the manner in which the 
rights of the New York compensation 
creditors of International Re. and its 
subsidiary companies should be enforced 


as against the various sureties on the 
respective qualifying bonds, and against 
the special deposit of securities and 
mortgages. The Delaware receivers ap- 
peared in the proceeding and filed ob- 
jections to both plans. 

The Delaware receivers alleged that 
the International’s deposit of securities 
and mortgages was liable only for claims 
arising out of policies written after the 
security had been posted. Their liability 
by that interpretation would have been 
only $971.78 and the balance of the pro- 
ceeds of the mortgages and _ securities 
would have been added to the general 
assets at Wilmington. New York com- 
pensation creditors would have shared in 
this as general creditors, and payments 
would have been small. 


Superintendent’s Distribution Plans 


The first plan of the Superintendent, 
as outlined in his second report and 
petition, was to collect and distribute 
proceeds from all of these bonds to the 
holders of approved claims arising un- 
der policies issued during the periods 
the separate bonds were in force. While 
this report was being written Supreme 
Court Justice Joseph M. Callahan de- 
decided in the case of People vs. Co- 
lumbia Casualty Co., guarantors on one 
of the earlier bonds, that the bond in 
force at the time of the insolvency of 
the principal when the defaults occurred 
assumed all the burden. The bond so 
affected was the General Indemnity Cor- 
poration’s supplemented by the $385,000 
securities and mortgages of the Inter- 
national Re. The conservator then sug- 
gested a second plan of distribution by 
which the proceeds from all sources in 
New York would be pooled and distrib- 
uted ratably to all compensation credi- 
tors regardless of when the policies were 
issued. This plan eliminated the uncer- 
tainty about payments to those whose 
claims arose under policies issued prior 
to the enactment of section 54, subdivi- 
sion 7 of the workmen’s compensation 
law requiring security from foreign state 
carriers. 


This second plan was recommended by 
Clarence Horowitz, referee named by 
Supreme Court Justice Alfred Franken- 
thaler to take testimony in the matter, 
and his report was approved by Justice 
Frankenthaler. An appeal to the Appel- 
late Division resulted in a unanimous 
confirmation of the Superintendent’s po- 
sition, 

Background Facts 


Giving the background Judge Crouch 
said in his opinion: 


“The issues raised by the objections were sent 
to a referee for determination. One of the alter- 
native plans contemplated a ratable distribution 
among all compensation creditors of a fund to 
be made up of the proceeds of the deposited 
securities and mortgages, augmented by the 
proceeds of any recovery which might be ob- 
tained on the bond against the General In- 
demnity Corp. in liquidation. This plan was 
based upon a decision at special term in the 
case of People vs. Columbia Casualty Co., 155 
Mise. 91, which held that each annual bond 
filed pursuant to subdivision 7, superseded all 
previous bonds as to all future defaults, re 
gardless of the time when the particular policy 
covering the loss was issued, and regardless 
also of the bond which was current when the 
policy was issued. 

“The objection of the Delaware receivers to 
that plan rested upon the contention that there 
was no supersession of prior bonds; that. on 
the contrary, each bond continued in full force 
and effect and constituted security for any and 
all losses incurred upon policies issued insuring 
its currency, regardless of when the losses and 
defaults might occur. According to that conten 
tion, International would be responsible for only 
$971.78, since that was the total liability arising 
out of the policies issued after January 5, 1933 

“On the other hand, under the theory of the 
proposed plan, International would be respon 
sible for all unpaid compensation and benefits. 
since defaults in the payment thereof occurred 
hy reason of insolvency during the currency of 
its hond and deposit. 

“The report of the referee overruled the ob- 
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jections of the Delaware receivers and _ sanc- 
tioned the proposed plan. It was held that when 
a new bond is given pursuant to the require- 


ment of subdivision 7 tor an annual renewal, 
the former one is superseded as to future de- 
faults by the renewal bond; and that since the 
deposit of securities is in lieu of a bond, the 
same rule applies to the deposit. The report 
was confirmed and the order entered thereon 
was affirmed by the Appellate Division. We see 
no reason for disagreeing with the decision. 

“We assume that the deposited securities and 
mortgages are held upon the same condition 
specified in the bond. * * *” 


Departmental View of Opinion 


It is felt by the New York Insurance 
Department that the Court of Appeals 
opinion provides a simple interpretation 
of the 1929 security legislation, subdivi- 
sion 7 of section 54, and gives further 
force to section 34 whose constitution- 
ality was attacked in both this and an 
earlier case affecting the Southern Sure- 
ty Co., now in liquidation. In this con- 
nection, the opinion said: 

“Having reached this conclusion upon 
the question of construction, it becomes 
unnecessary to consider the further ques- 
tion arising under a contention by the 


conservator to the effect that even 
though the other construction was 
adopted, the same _ result could be 


achieved by aid of the preference grant- 
ed by section 34 of the workmen’s com- 
pensation law. This involves an approach 
irom a somewhat different angle to the 
question which was before us in Matter 
of People (Southern Surety Co., Villa, 
et al.)’ 

Thus, explains the New York Depart- 
ment, the court enunciated again two 
fundamental principles of New York 
compensation law: (1) Security posted 
in New York for the protection of com- 
pensation claimants may be directed to 
no other purpose, and (2) There can be 
no question of constitutionality of New 
York’s right to provide preferences for 
individuals with claims arising out of 
injuries sustained during industrial em- 
ployment in this state. 

It is felt that the question is national 
in scope because of similar legislation in 
other states, and because in at least one 
state, Missouri, the Federal Circuit Court 
placed a different interpretation upon a 
similar qualifying bond. In New York, 
the question will never arise again be- 
cause of new legislation providing for a 
State Insurance Fund into which all 
compensation insurers pay a percentage 
of their premiums for the complete pro- 
tection of claimants in the event of in- 
solvency and liquidation of any of the 
carriers. 

It is pointed out: The constitution- 
ality of section 34 is, of course, of para- 
mount importance and here again court 
sanction has been found for a liquida- 
tion procedure being followed by the 
New York Department in all similar 
cases. 

Superintendent Pink has been assisted 
in the conservation and litigation pro- 
ceedings for the International Re. by 
Milton O. Loysen, assistant special dep- 
uty superintendent, and Alfred C. Ben- 
nett as attorney. Irvin Waldman of 
counsel argued the case before the Court 
of Appeals. 

The appellants were represented by 
Greene & Hurd, Francis R. Stoddard 
of counsel, arguing the case. 





Casualty-Surety Rating 
Board Set Up In Louisiana 


The Louisiana bill creating a casualty 
and surety rating commission has been 
approved by the Governor and will be- 
come effective July 28. Only a few weeks 
old there is already considerable specu- 
lation in the state as to the appointees 
to the commission. The following are 
the highspots of the new law: 

The commission would consist of three 
inembers, two appointed by the Governor 
and the secretary of s‘ate ex officio. One 
of the members appointed by the Gov- 
ernor would be chairman and the other 
secretary of the commission, and would 
he required to give bond in the sum of 
$5,000 “for the faithful performance of 
the duties prescribed by this act.” 

It would be the duty of the commission 


(Continued on Page 33) 


Casualty Salesman Dead 
PARTNER, W. A. ALEXANDER Co. 


Right Hand Man to Wade Fetzer jp 
Running Big Chicago Agency; Its 
Vice-President and Treasurer 


William E. Dickey of Chicago, a great 
producer of casualty business, who was 
forty-four years in the business, died 
early this week of pneumonia at St 
Luke’s Hospital, Chicago, at the age of 
63. At his death he was vice-president 
treasurer and a partner in W. A. Alex. 
ander & Co., general agents of the Fj. 
delity & Casualty. For years he had been 
one of that agency’s biggest producers 
and a right-hand man to Wade Fetzer, 
president, in the running of the agency, 

A native of Indianapolis Mr. Dickey’s 
first job was as page boy in the Indiana 
legislature, a_post to which he was ap. 
pointed by Benjamin Harrison. 

He came to Chicago in 1892 and start- 
ed in as office boy and messenger with 
W. A. Alexander & Co. Alert and eff- 
cient he was speedily elevated to sales- 
man and it was not long before he be- 
came one of the agency’s leading pro- 
ducers. Many accounts which he opened 
are still on the books of the agency. He 
was made a partner in 1905, and when 
the corporation was formed a few years 
ago he was made vice-president and 
treasurer. 

Mr. Dickey will be remembered as a 
pioneer in the sales development of lines 
such as flywheel insurance which at the 
time were new to the Fidelity & Cas- 
ualty. A master salesman he once said 
that he had written considerable of this 
line on the golf course simply by calling 
to the attention of corporation officers 
with whom he was playing their pre- 
dicament if a fly wheel explosion in 
their plants should do such damage that 
the corporation would be obliged to pass 
a dividend and the directors should ask 
why they had not guarded against this 
by insurance. 


R. A. MILLER’S NEW POST 


Robert A. Miller has been appointed 
special representative in eastern Penn- 
sylvania and Delaware for the American 
Casualty of Reading, Pa. He has hada 
fine record of production in the Eagle 
and Royal Indemnity companies, and 
managed the insurance department of 
the Continental Baking Co. and was also 
with the Johns-Manville Corp. His field 
experience includes representation of the 
Metropolitan Casualty and Commercial 
Casualty, and for a number of years he 
was a special agent for the Travelers in 
New York City. 








ENTERS NEW HAMPSHIRE 

The Underwriters’ Reports, Inc. of 
Boston, insurance reporting company 
headed by J. Lester Hourigan, has re- 
cently entered New Hampshire and will 
service the entire state from its branch 
office opened in Concord. The company 
also operates in Massachusetts and 
Rhode Island, maintaining branches in 
Springfield, Mass., and Providence, R. 1. 


NEW PHILA. MANAGER 


. H. Martin is the newly appointed 
Philadelphia manager of the American 
Casualty of Reading, Pa., having already 
assumed his duties at the companys 
branch office at 832 Drexel Building. An 
experienced casualty field man in Penn- 
sylvania territory Mr. Martin has seen 
previous service with the Aetna Casualty 
& Surety, New Jersey F. & P. G., and 
the Yorkshire Indemnity. 


VAN WINKLE VACATIONING 

Winant Van Winkle, Loyalty Group 
vice-president, who is a New Jersey 
state senator, is vacationing with his 
family at Bass Rock, Mass. 


GETS PRESIDENCY 
George W. Rourke, Aetna Casualty & 
Surety general agent in Seattle, is new- 
iy elected president of the Casualty In- 
surance Association of Washington. 
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asl Liable for Its Full Share of 
Risk, Held In Southern Surety Case 


Decision of the United States District 
Court this week in a test case that the 
standard form of fidelity and surety re- 
insurance agreement provides for indem- 
nity against liability incurred and not 
actual payment made today offered Su- 
perintendent of Insurance Louis H. Pink 
of New York State the prospect of a 
substantial increase in the estates of 
several of the delinquent insurance com- 
panies in liquidation or conservation un- 
der supervision of the Insurance Depart- 
ment. = 

This decision, handed down July 9 by 
District Judge Alfred C. Coxe in the 
Southern District of New York, holds 
the reinsurer liable for its full share of 
the risk even though the direct writer 
has neither paid nor given notice of in- 
tention to pay the claimant in full. The 
case arose in connection with the liqui- 
dation of the Southern Surety of New 
York, and the reinsurer, Fidelity & De- 
posit, was supported by the Surety As- 
sociation of America with special coun- 
sel in an effort to have the reinsurer’s 
liability limited to a pro rata share of 
the actual liquidation dividend paid to 
the claimant. 


Agreed Statement of Facts 


The case was submitted to the Court 
on an agreed statement of facts in sub- 
stance as follows: Prior to its insolvency 
on March 22, 1932, Southern Surety of 
New York in the regular course of its 
business issued a fidelity bond to John 
De Martini Co., Inc., by which it bound 
itself to indemnify that company for any 
loss sustained through fraudulent or dis- 
honest acts on the part of its employes. 
The Fidelity & Deposit reinsured the 
Southern to the extent of one-half of 
this bond, not exceeding the sum of 
$5,000. Subsequently John De Martini 
Co., Inc. sustained a loss of $7,045.41 and 
filed a proof of loss. This claim was in 
process of examination and investigation 
when the Superintendent of Insurance 
took over the Southern for liquidation. 
The claim was allowed in the liquidation 
proceeding for full payment. The Su- 
perintendent then sued the reinsurer in 
this action for the recovery of $3,522.71, 
which is one-half of the admitted lia- 
bility of the Southern on its bond. 

The reinsurer refused to pay alleging 
it was not liable under its agreement be- 
cause neither the Superintendent, as 
liquidator of the Southern, nor that com- 
pany itself had actually paid the loss to 
John De Martini Co., Inc. and that it 
was not liable until payment was made 
and then only to the extent of one-half 
of the amount actually paid. Inasmuch 
as Southern is in liquidation prospects 
of the De Martini claim being paid in 
full are slight, but the Superintendent 
contended that irrespective of what per- 
centage of his claim is paid by a liquida- 
tion dividend, the liquidator is entitled 
to collect in full from the reinsurer. 


Judge Coxe Supports Sup’t. 


_In supporting the Superintendent’s po- 
sition, Judge Coxe wrote in his opinion: 
“The defendant (Fidelity & Deposit Co.) 
contends that under the terms of the 
reinsurance agreement, actual payment 
of the loss to the De Martini Co. is a 
Prerequisite to recovery, and that the 
defendant is then liable only to the ex- 
— of one-half of the amount actually 
paid, 
Insurance), on the other hand, insists 
that inasmuch as the Southern Company 
's in liquidation, the defendant is liable 
for one-half of the claim, irrespective of 
whether the plaintiff pays the claim in 
lull or only a liquidation dividend there- 
on.. The question presented has been 
(etermined adversely to the contention 
of the defendant in a long line of de- 
Cisions, which have consistently held that 
under an ordinary agreement of reinsur- 
ance, the obligation of the reinsurer is 


The plaintiff (Superintendent of ° 


to indemnify the reinsured not against 
payment actually made but against lia- 
bility actually incurred.” 

The determination of Judge Coxe 
turned on the question of interpretation 
of the standard form of agreement. In 
the leading case on the subject, Alle- 
mania vs. Firemen’s, 209 U. S. 326 which 
was carried to the United States Su- 
preme Court it was there held that the 
receiver could recover without actual 
payment to the assured although’ the 
payment clause of the agreement ex- 
pressly said that the reinsurer would in 
no event be “liable for an amount in ex- 
cess of a ratable proportion of the sum 
actually paid to the assured.” 

Judge Coxe found no fundamental dif- 
ference between the payment clause in 
the Allemania case and the present one, 

Judge Coxe’s decision is felt to be far- 
reaching by the New York Department 
as there are many similar cases now in 
the hands of the liquidation bureau or 
ihe Department by reason of insolvency 
of the direct writers. It clears the way 
for the collection by the Department of 
the full pro rata share of the reinsurers 
in all such cases and should result in an 
appreciable increase in funds for distri- 
bution among claimants in the various 
defunct companies. 

Superintendent Pink has been assisted 
in the liquidation of the Southern Sure- 
ty Co. of New York by Max A. Jame- 
son, assistant special deputy superinten- 
dent in charge of the liquidation bureau, 
and by Eugene M. Clennon as attorney. 
Irvin Waldman of counsel argued the 
case before Judge Coxe. 





Louisiana Board 


(Continued from Page 32) 

to fix adequate and reasonable rates to 
be charged on all casualty, surety, fidel- 
ity, guaranty and bonding risks located 
in the state which shall not be discrim- 
inatory as to any class, and to make rules 
and regulations for the application of 
the same. The rates fixed would be 
mandatory. The commission might, of 
its own motion, but would have to upon 
a citizen’s written complaint, order a 
hearing for the purpose of determining 
questions of excessive rates and discrim- 
ination. Action taken by the commission 
would be subject to judicial review, pro- 
vided an appeal is taken within fifteen 
days from the date when the action 
complained of was taken by the com- 
mission. 

Each casualty, surety, fidelity, guar- 
anty, and bonding company would be 
required to file a report with the com- 
mission showing separately, by custom- 
ary classifications, the total premiums 
received on each class of risk located in 
the state, less returned and reinsurance 
premiums, the net losses and expenses 
incurred, not later than December 31, 
1936 for the five year period ending De- 
cember 31, 1935. A similar report would 
have to be filed each year thereafter on 
or before the Ist of April for the cal- 
endar year immediately preceding. The 
secretary of state, or examiners ap- 
pointed by him, would have authority to 
examine the books, statements, etc., of 
insurers doing business in the state at 
the expense of the examined insurers. 
The said companies would be required 
to file with the secretary of state an 
agreement in writing to abide by the 
rates, rules and regulations adopted by 
the commission, and to pay assessments 
levied for the conduct and maintenance 
of the commission. Such assessments 
would be levied in proportion to the 
gross premiums received in the state 
less return and reinsurance premiums. 

Rebating and discriminating would be 
forbidden. Uniform commissions would 
be required for agents. 

Penalties are provided for violations 
of the provisions of the bill. 


FIDELITY AND 
DEPOSIT COMPANY 


O) OND OWNED 


BALTIMORE 


Basis for Judgment 


When you want legal advice, you consult a 
lawyer . . . when you want a design for a 
building, you call in an architect . . . when 
your eyes trouble you, you consult an oculist 
. . . because you appreciate the value of spe- 
cialized experience. 


The same line of reasoning should govern 
your selection of a company to handle your 
bonding business. For the underwriting of 
Fidelity and Surety Bonds is a highly tech- 
nical profession and only an organization 
that has had many years of specialized ex- 
perience in that field of endeavor can give 
you the prompt, authoritative action your 
clients demand. 


Judged on this sound basis, the F&D should 
merit your favorable consideration. For it 
has specialized in the issuance of all forms 
of Fidelity and Surety Bonds for 46 years. 


Exclusively 


FIDELITY AND SURETY BONDS 


BURGLARY, FORGERY AND 
PLATE GLASS INSURANCE 
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F. & C. Backs Movement for Greater | 4tnaC.&S. a 
Safety In Motor Car Equipment 


Will compulsory automobile inspection 
be necessary or will motorists voluntarily 
check the defects of their cars? One 
course or the other is needed to prevent 
accidents due to faulty equipment on some 
15,700,200 defective automobiles today rid- 
ing the highways of the nation. 


In line with the announced aim of the 
National Safety Council to prevent acci- 
dents rather than merely to study their 
causes, executives of the Fidelity & Cas- 
ualty have just issued an appeal to car 
owners to have their automobiles in- 
spected and to correct all faults disclosed. 

“Thousands of lives should be saved 
which are now being lost as well as 
millions of dollars in damage to cars 
themselves”, say engineering department 
officials of the company. 

“It is our belief that the average car 
owner is eager and anxious to drive 
safely and to maintain his car at its 
highest operating efficiency. But he does 
not appreciate that it may now be de- 
fective in one or more respects and that 
at trifling expense these faults can be 
corrected. 


What Safety Lane Tests Revealed 


“Lately a large Eastern automobile 
club established a ‘safety lane’ on a 
heavily traveled highway, where passing 
motorists were invited to drive in for 
free tests of their equipment. Even sea- 
soned traffic men were surprised when 
it was discovered that of all the thou- 
sands of cars tested 60% were found de- 
fective in some vital particular. Of the 
faulty cars disclosed, 28.1% had defec- 
tive brakes, 31.7% had inadequate head- 
lights and 5% were disclosed to have 
wheels out of alignment. About nine out 
of each ten car owners hadn’t until then 
appreciated that his car was faulty in 
any one of these particulars and left the 


F. B. CREER PROMOTED 


Frank B. Creer has been appointed 
assistant manager, Detroit branch office 
of the American Surety and the New 
York Casualty, succeeding L. C. Minor, 
now manager of the companies’ Min- 
neapolis branch office. Mr. Creer was 
graduated from the University of Utah 
and the School of Business Administra- 
tion of Harvard. In the latter institu- 
tion he specialized in economics, ac- 
counting and marketing. He entered the 
employ of the companies in 1931; was 
trained in a number of home office de- 
partments, and during the past two and 
a half years has worked in the Detroit 
branch office. 


AGENCY’S 40TH ANNIVERSARY 


Williams & Brown, Inc., local agents 
of Waterbury, Conn., are this month 
celebrating their fortieth anniversary, 
the agency having been established in 
July, 1896, by S. P. Williams and F. J. 
Brown. S. P. Williams, Jr., son and son- 
in-law of the founders, is now president 
and treasurer of the agency. H. W. 
Brown is vice-president and S. P. Wil- 
liams, 3rd, has joined the agency. Other 
members of the agency are B. P. Merri- 
man, second vice-president; L. B. Wil- 
liams, secretary, and Mae B. Winter- 
mute, assistant secretary. The agency 
represents fire, casualty and life com- 
panies. 





W.M. ABRAMS DEAD AT 78 

William M. Abrams died last week- 
end in Johnstown, Pa., as the result of 
his experiences in a flood in that region 
last March. Mr. Abrams was marooned 
in an unheated house for twenty-four 
hours, illness developing which later 
caused his death. He was 78 years of 
age and for several decades operated a 
general insurance business in Olean, 
N. Y. Upon his retirement the agency 
was taken over by his sons, Fred and 
William Abrams who have since con- 


tinued its operation. 


test ‘lane’ with the intent of correcting 
the fault before it caused injury to him- 
self or others. 

“The latest reported registrations for 
the nation showed about 26,167,000 cars 
as of January 1, 1936. If the propor- 
tions disclosed by the test lane are main- 
tained for the country as a whole, and 
they should not vary materially, then 
there are in use today approximately 
15,700,200 cars defective in some part 
of their equipment. Around 4,411,756 of 
them have defective brakes, close to 
4,976,963 have inadequate headlights and 
785,000 will show wheels out of align- 
ment. They are a menace to the driver, 
to his family and to others. 

“Through its representatives every- 
where, this company is urging that car 
owners the nation over make it a point 
to inspect their equipment immediately 
and to correct any faults discovered, 
without delay. Why shouldn’t the car 
owner check his brakes, his headlights, 
his wheel alignment, just as carefully as 
he does his gas, or his oil, or his bat- 
tery? He boasts of his mileage per gal- 
lon of gas, knows just how much oil his 
car consumes. Let him be equally proud 
of quick acting brakes, perfect head- 
lights, correctly aligned wheels! 

“Correcting the faults is easy and can 
be done at trifling expense. Voluntary 
checking of cars by their owners will 
banish forever fears of drastic legislation 
making frequent inspection of one’s car 
necessary. Every car owner should drive 
his car into a reputable service station 
for a complete inspection without delay. 
Once he discovers the faults that may 
be disclosed, he will logically undertake 
the necessary corrective measures.” 

New Jersey recently became one of the 
few states to legislate a compulsory 
automobile inspection law. 





Campaign A Success 

The special accident insurance cam- 
paign which the agency organization 
of the Hartford Accident & Indem- 
nity conducted in honor of Vice- 
President and General Manager Paul 
Rutherford during June closed with 
the receipt of business on Monday, 
July 6, in Hartford. The total pre- 
miums for new business written 
amounted to over $116,000, a splendid 
| tribute to Mr. Rutherford and a no- 
| table production record. 
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S. T. Walton, Well Known 
Independent Adjuster, Dies 


Funeral were held Sunday 
afternoon at Bayville, L. I. for Samuel 
T. Walton, veteran independent adjust- 
er, who died Wednesday of last week 
following an operation. He was 71 years 
old and is survived by his widow and 
daughter. Mr. Walton was in fire insur- 
ance for half a century, entering the 
business in the office of his older broth- 
er, E. D. B. Walton, who was Brooklyn 
agent for several companies. Later he 
served the Sun Fire Office as inspector 
and special agent in New York and 
other states. He subsequently joined 
the office of T. Y. Brown & Co., general 
agents for the Milwaukee Mechanics. 

For some years Mr. Walton was out 
of insurance, running a factory in Brook- 
Ivn for the manufacture of metal desk 
and filing cabinets. Then he returned 
to his old business with the adjusting 
firm of his brother, E. D. B. Walton & 
Son, with which he remained until his 
death. 


C. T. VAN DEREN RETIRES 
Clarence T. Van Deren, who has been 
engaged in insurance in Harrison, N. J., 
since 1880, has retired because of old age 
and poor health. More than seventy 


services 





L. R. RINGER 


L. R. Ringer, supervisor of educa- 

tional extension of the Aetna Casualty & 
Surety, has had a busy season directing 
the company’s wide-flung activities in 
this field. Not so long ago he paid a 
visit to New York in connection with the 
graduating exercises of the extension 
course conducted by the New York 
branch office of the company. An able 
educator he is well liked throughout the 
organization. 
Under Mr. Ringer’s direction courses in 
casualty and surety subjects are pre- 
pared for the extension division. He 
also runs the correspondence course 
which has had a total enrollment of 
2,000 and supervised branch office classes 
of which there are twenty this year. 

Mr. Ringer, graduate of West Vir- 
ginia University and the Harvard School 
of Business Administration, has been 
with the Aetna Casualty & Surety since 
1927. He was a high school teacher of 
English and science in Charleston, W. 
Va., before coming into insurance work. 
His first post was in the production di- 
vision of the George Washington Life. 





F. C. THOMAS NEW PRESIDENT 


The Casualty Insurance Adjusters’ As- 
sociation of Southern California has just 
elected F. C. Thomas, assistant claims 
manager, Hartford A. & I., as its presi- 
dent for the ensuing year succeeding 
Paul Gains, claims manager, Standard 
Accident. Mr. Thomas served last year 
as vice-president. Gordon King, claims 
manager, Maryland Casualty, was elect- 
ed vice-president, and Ben T. Sheppard, 
claims manager, Hartford A. & I., was 
chosen secretary-treasurer for the eighth 
consecutive term. Joe Crider, prominent 
Los Angeles insurance attorney, who is 
president-elect of the State Bar Associa- 
tion of California, was special guest at 
the association’s recent annual meeting. 





New Committees 


(Continued from Page 31) 


nity; H. V. Williams, Jr., National Coun- 
cil on Compensation Insurance. 

Papers committee: William Breiby, 
Fackler & Breiby; Sydney D. Pinney, 
Travelers; Clarence W. Hobbs, National 
Council on Compensation Insurance. 

Program committee: Richard Fon- 
diller, Woodward & Fondiller; G. F. 
Michelbacher, Great American Indem- 
nity; Ralph H. Blanchard, Columbia Uni- 
versity; Francis S. Perryman, Royal In- 
demnity. 


vears of age he will give a little time to 
the real estate field. Mr. Van Deren is 
credited with bringing to Harrison most 
of the industries located in that town. 


Hoffman Official Host 
To Safety Congress 


OCTOBER 5-9 IN ATLANTIC City 





N. J. Governor Plans State-Wide Safety 
Week Prior to Opening of Meet; 
Col. Hickman Active 





Casualty insurance men of New Jersey 
will join with safety leaders in taking 
an active part in the forthcoming Na. 
tional Safety Congress to convene Octo- 
ber 5 at Atlantic City. Already Governor 
Hoffman, a staunch accident prevention 
proponent and vice-president, National 
Safety Council, has made plans for a 
state-wide campaign of safety, and he 
has proclaimed a New Jersey Safety 
Week prior to the opening of the con- 
gress. 

Among those who conferred with the 
Governor a few days ago was Col. Fred- 
erick Hickman, prominent Atlantic City 
agent, who is chairman of the accident 
prevention committee of the National 
Association of Insurance Agents. Col, 
Hickman has been selected as chairman 
of the hospitality and entertainment 
committee of the safety congress. 

Joseph G. Buck, member of the New 
Jersey State Rehabilitation Commission, 
was designated by Gov. Hoffman as 
permanent chairman of the committee 
he named to plan the state’s participa- 
tion in the congress. New Jersey is to 
be the first state to be an official host 
to the congress in its twenty-five years 
of effort. 

Peter A. Smith of South Orange heads 
a committee named by the Governor to 
plan municipal activities of the state's 
safety week. Publicity will be directed 
by a committee headed by Leonard 
Dreyfuss. Another committee, which will 
arrange visits of congress delegates to 
large New Jersey industries where safety 
devices designed to cut down industrial 
accidents will be demonstrated, is headed 
by John Roach, deputy state commis- 
sioner of labor. 

John Russell of Newark is chairman of 
the attendance committee. Dr. C. 
Watson, president, and William Cam- 
eron, executive secretary of the National 
Safety Council, also conferred with Gov. 
Hoffman. The program is rapidly round- 
ing into shape. 


AFTER NON-ADMITTED CO’S 

Non-admitted insurance companies do- 
ing business in Oklahoma are facing 
legal action, Secretary Sharpe W. Phil- 
pott of the Oklahoma Insurance Board 
warned. Suits will be filed not only 
against such companies, but against their 
agents and solicitors, and the latter will 
be held personally liable on all con- 
tracts of insurance unlawfully made 
through or by him, the Secretary  ex- 
plained. For every policy written in a 
non-admitted company a 2% state excise 
or privilege tax will be collected on the 
premium, from the party, firm or cor- 
poration in whose favor it is issued, he 
said, adding that payment must be made 
within thirty days, and if not paid within 
sixty days a further penalty of 25% will 
be imposed. 


MONTANA STATE FUND UPHELD 
Validity of the Montana State Insur- 
ance Fund law is upheld in a decision 
rendered by District Tudge George W 
Padbury of Helena. The injunction pro- 
ceedings brought by Edward D. Thomas 
against the board of examiners was dis- 
missed and it is held in some quarters 
that the decision definitely settles the 
validity and workability of the law. 


WITH SWETT & CRAWFORD 

Announcement has been made of the 
appointment of Wm. C. Sweetman as 
superintendent in charge of the oil in- 
surance department of Swett & Craw- 
ford, with headquarters at Los Angeles. 
He was formerly with the John G. Sim- 
monds Co., since 1931, prior to which he 
was head of the Pacific Coast office of 
the Oil Insurance Association. He has 
specialized in this line for the past sev 
enteen years. 
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€ ON SATURDAY morning last a man 
visited our office and explain-— 


es ed that he wished us to insure 


his automobile. He stated 


DT that he had recently arrived in 


Wilkes-Barro having formerly 
lived in Tampa, Florida. Need— 


recalled a Hartford advertise— 
ment depicting the tie-up with 
Western Union; immediately call- 


ing automobile insurance he 


ing Western Union ho was ad- 
vised of our name and address, 
called on us. and we are pleased 
to report that we wrote his busi- 
ness. For this we owe the 


al Hartford's hook-up with Western 


Union a vote of thanks. 


QhtOlbinksn— 


J. STANLEY RINEHIMER 
GENERAL AGENT 


_— Hartford Accident and 


Indemnity Company 


y) Wilkes-Barre, Pa. 





For information regarding possible agency connections 


address: Agency Department, Hartford Accident and 


Indemnity Company, Hartford, Conn. 
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